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Dedication 


HJ Dedicate this work to the poung 
draughts players around the world 


Foreword 


Writing this book has taken me many years of 
research work. 


Due to my previous work as a researcher in new 
products, new applications, and the history of the 
Spanish Civil War, one becomes automatically critical 
and cannot believe everything one sees and hears. It 
remains important to review everything many times 
and potentially test evidence with other scientific 
information. By studying American patents related to 
active ingredients for the pharmaceutical and aroma- 
chemical industry, I also gained insight into these 
sectors. Three years working in the pharmaceutical 
industry provided me with valuable experience and 
knowledge necessary to understand the complexity 
and importance of this industry. After this initial 
experience in the pharmaceutical industry, I have 
worked closely with various players in this sector for 
the past 30 years. This included working with 
pharmaceutical companies, research _ institutes, 
universities, and health organizations. During this 
period, I have been engaged in various aspects such as 
innovation, quality assurance, market analysis, and 
regulatory issues. In short, my experience in the 
pharmaceutical industry and long-term involvement 
in this sector have enhanced my knowledge of 
pharmacy. 
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Strangely enough, all those years I really felt like I 
was playing checkers in the business world because I 
used many attributes related to the game of checkers. 
The most fascinating were the temptation tricks used 
in checkers that lead to your downfall. The word 
"death" was still used in Dutch checkers books in the 
19th century, after which the term "loss" was used. In 
the Spanish version of checkers, they still use the term 
"death": "estas muerto" (you are dead). 


Yes, temptation tricks are also used in daily life and 
business to persuade someone to make a purchase, 
participate, or take a certain action. They tap into 
desires, curiosity, and emotions, with the aim of 
enticing someone to take the desired step. These tricks 
can range from creating a sense of scarcity or 
exclusivity to using enticing offers, discounts, or 
rewards. The ultimate goal is to influence and seduce 
the consumer or user into making a decision that 
benefits the one using temptation tricks. It is 
important to be aware of these tactics and to question 
whether they are truly in our best interest before 
taking action. 


These temptation tricks are called "baiting" in the 
game of checkers and often lead to an immediate loss 
of the game. Of course, I always took into account the 
"baiting" in the business world. The fact that this 
perspective was not really unusual is supported by the 
words once uttered by Harm Wiersma: 


"Checkers is like everyday life. Checkers involves 
everything, everything related to daily life is reflected 
in checkers. Concentration, determination, thinking 
ahead, relativizing, imagination, aggression, luck, 
sadness, making mistakes, correcting mistakes, and 
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also psychological aspects. Checkers is complete, but 
that's only the case when you reach a certain level." 


The sum of these attributes that are present in both 
the game of checkers, chess, and active business life 
can be described as "entrepreneurial skills". Just as a 
checkers player must consider various aspects of the 
game to succeed, an entrepreneur or professional in 
the business world must utilize a range of skills to be 
successful in a competitive and dynamic environment. 


I have had the great privilege of being able to follow 
the achievements of a childhood friend, Harm 
Wiersma, and we later met in Spain. He was a 6-time 
world champion and is the perfect example of what 
can be achieved with the attributes of the game of 
checkers in business, politics, academia, and our 
societal careers. In that sense, he stands at a higher 
level than Ton Sijbrands, who is solely focused on the 
game. On the other hand, Wiersma was not only a 
player but also a businessman and even a member of 
parliament in The Hague for a political party. In the 
conversations I had with him, the word "drive" always 
emerged. 


I will attempt to present the attributes that are 
improved through playing checkers, and there are 
many. Both of us have been able to utilize these 
attributes in our societal careers. While discussing 
these attributes, Wiersma's name comes up many 
times. Hopefully, this second part will be an 
inspiration for young checkers players and chess 
players. 


Govert Westerveld 
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1 CHARACTERISTICS 


1.1 Auditory processing 


How the brain processes sounds can vary from 
person to person. Some people have a more efficient 
ability to filter relevant information from sounds, 
while others may be more sensitive to distraction. 


The personality and inner richness of every draughts 
player are reflected in a kaleidoscope of character 
traits. However, if the player in the eye of the storm 
allows themselves to be surrounded by the breeze of 
fear of loss, or if the thunder of stress reigns over 
them, then sound acts as a faithful mirror of their 
inner world, making them much more sensitive to 
sounds and more likely to be overwhelmed in noisy 
situations. 


Respecting the individual needs and desires of the 
draughts player is a lofty task, creating a harmonious 
framework in which their genius can flourish. When 
the fabric of sounds, like a thorny crown, threatens 
their game, they can employ strategies as graceful as 
the moves on the draughts board. They may resort to 
the serene silence of isolation or envelop their ears in 
noise-canceling headphones as a shield against 
overwhelming sound waves. They may even, as noble 
rulers, demand silence during their moves, as a 
regulation that protects the harmony of their 
thoughts. The goal is clear: to forge an environment 
in which the virtuoso notes of their draughts 
performance can sound like a melody that touches 
the soul. 


Former world champion Sijbrands caused a major 
stir in the fourth round of the 1993 Dutch 
Championship by interrupting his game against 


Peter Hoopman after almost three hours in the city 
hall of Apeldoorn. The noise of hammering that 
reached the playing hall was the cause, as it irritated 
him greatly. Sijbrands was in a crucial phase of his 
match and asked the arbiter to stop his clock while 
an attempt was made to end the noise. When the 
assistant arbiter returned and said, 'they would 
hammer more softly,’ it was the last straw for the 
irritated Sijbrands. He then proposed to his 
opponent to concede the game, but Hoopman 
refused. Sijbrands decided to withdraw from the 
tournament. The remaining players, including Harm 
Wiersma and Hein Meijer, had tried to change 
Sijbrands' mind. The players were even willing to 
agree to replay Sijbrands' game against Hoopman at 
a later time. Moreover, the organization had ensured 
that there would be no more hammering around the 
council chamber during the tournament. Regarding 
the noisy doors around the playing hall, the one that 
creaked the most would be sealed shut, and the 
others would remain open. Unfortunately, Sijbrands 
could not be persuaded." 


The winner of that tournament was Wieger 
Wesselink ahead of Harm Wiersma. He managed to 
overcome the noise, but he still had his challenges. In 
his final game against Wiersma, he had sweaty 
palms, but he succeeded in taking a point from 
Wiersma, finishing in a shared first place with Rob 
Clerc. A tiebreaker ended in a 3-3 draw, and through 
a better tiebreak points system, Wesselink secured 
the first-place position. Nevertheless, Wiersma once 
again proved his class by finishing well above 
Wesselink and Clerc in the subsequent World 
Championship in 1994, securing the second place 
behind Guntis Valneris. 


Organizing tournaments by various national and 
international draughts associations is no simple 
matter. Consideration must be given to sponsors, 
often located in noisy cities. Sponsors are essential, 
and players must be adaptable. It's not only a battle 
on the draughts board but also an internal struggle 
against unexpected events, including noise. A notable 
example is Johan Bastiaannet, who said _ the 
following about the city of Sao Paulo during a World 
Championship in 1982: 


"If there's anything that can immediately throw you 
off balance, it's this noise- and stench-producing 
metropolis. Thousands and thousands of cars race 
through the city. I have never heard so much noise 
anywhere. And it goes on day and night. Even if I 
close the windows of my hotel room, I still hear that 
enormous amount of decibels. 


Johan Bastiaannet, 1978 
Photo: Hans Peters (Anefo) — Nationaal Archief 


During the tournament, players in their hotel were 
also startled by other noises: the sound of gunfire, 
probably the police chasing some criminals. The 
residents of Sao Paulo seemed to have little problem 
with the tremendous noise. They calmly accepted 
that planes, with deafening noise, navigated between 
the skyscrapers on their way to the runway in the 
middle of the city. I myself was also in Sao Paulo on a 
business trip. It was in 1985 when it was a 
tremendously large city with at least 12 million 
inhabitants. 


And what about a city like Bamako in Mali, where the 
World Championship of 1980 was held? It's not only 
hot there but also noisy. In these countries, playing 
draughts is naturally loud and enthusiastic. 


Here we can learn something from the chess world. 
Jan Timman armed himself against noise by playing 
a lot at home with the radio turned up, listening to 
bad music. He learned this from Botvinnik, and it 
was just a matter of training to be able to play chess 
well with noise. 


Nevertheless, many draughts players can handle the 
noise. This was evident again during the Dutch 
Championship in 2013. An unforeseen dance 
competition seemed to generate too much noise to 
continue playing, but the players agreed undisturbed 
to play that round, demonstrating great magnanimity 
and adaptability. 


The personalities and character traits of each 
draughts player are different, but if the player in 
question has a fear of loss or is dominated in a stress 
situation, they are much more sensitive to sounds 
and can be overwhelmed in noisy situations. Jannes 
van der Wal, for example, couldn't tolerate noise and 
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therefore put cotton balls in his ears. He wished not 
to be disturbed by anyone to fully concentrate on the 
game. 


It is important to respect the specific needs and 
preferences of the draughts player. If experiencing 
noise irritation or sensitivity influences their game, 
they can try to use strategies to cope with it, such as 
playing in a quiet environment, using noise- 
canceling headphones, or requesting silence during 
their moves. The goal is to create an environment in 
which they can achieve their optimal draughts 
performance. 


1.1.1 Business 


In the dizzying domain of the business draughts 
game, astonishing insights emerge from _ the 
intertwined relationship between noise sensitivity, 
cognitive processes, and personal characteristics. 
Just as draughts champions, in the time of titanic 
moves, face tumultuous disruptions, entrepreneurs 
often find themselves in the play of unexpected 
challenges that, like invisible rocks, complicate the 
path to performance. Let us gaze in astonishment at 
how these factors interweave and what epic lessons 
can emerge from this labyrinth of parallels: 


COGNITIVE SPHERES: 


Concentration and Attention: 

Similar to virtuosos in the draughts game, business 
maestros can become ensnared by sound patterns 
that, like uncontrolled conductors, direct their 


concentration and attention. Background noises can 
unravel their ability to focus on crucial actions. 


Auditory Analysis: 

Just as strategists at the draughts board vary in their 
capacity to unravel sounds, business gurus also have 
their own harmonies of auditory receptivity. Some 
defy the whirlwind of distraction with fearless 
determination, while others prove to be more 
sensitive to the sirens of ambient noise. 


Working Memory: 

Similarly, the tumult that challenges draughts 
players can also disrupt the business elite by 
submerging their working memory in a cacophony of 
chaos, erasing the ability to cherish information for a 
short time. 


CHARACTERISTICS: 


Extravagant Extraversion and Intimate Introversion: 

Just as introverted draughts wizards prefer the calm, 
introverted magnates tend to seek refuge in oases of 
business tranquility. While extroverted geniuses 
often embrace the storm of activity, serving as a 
melodic symphony of hustle. 


Subtle Sensory Perception: 

Similar to professional draughts players with 
heightened sensory vigilance, some captains of 
capital are susceptible to the turbulent flow of 
disturbing decibels, which can disrupt their 
performance and inner well-being. 


Fear of Loss and Stress as Tension Melodies: 


Similarly, like the draughts warriors, entrepreneurs 
in the heat of the battle against stress and anxiety 


7 


can become more sensitive to sound, with their 
nerves resonating with the symphony of noisy 
environments. 


Cognitive Colors and Thought Puzzles: 

Analogous to draughts players with diverse cognitive 
palettes, business magnates can also embrace their 
own colorful and versatile thinking frameworks, 
resulting in a kaleidoscope of responses to 
environmental noise. 


In a whirlwind of similarities, like the wobbling 
masters of the draughts board, businessmen have the 
ability to evolve and learn majestically amid chaotic 
obstacles and challenging situations. The epic tale of 
Sijbrands emphasizes the untamable power of 


adaptability and determination when the cosmic 
clock of the unexpected begins to tick. The 
firmament of business, akin to the draughts board, 
requires not only skillful moves but also the ability to 
remain calm and agile in a cosmic ballet of 
uncertainty. 


Furthermore, magnates can draw inspiration from 
the experiences of professional draughts players to 
flourish in the whirlpool of chaos. Johan 
Bastiaannet's story in Sao Paulo is a vivid reminder 
that the art of resourcefulness and creativity is 
crucial to shine amid the tumult and hurricane of 
sound. 


Just as professional draughts players employ 
strategies to escape the tumult of noise, business 
titans can forge methods to tame disruptions. 
Nurturing individual tastes and needs, like a queen 
guarding her chess pawns, remains an indelible value 
that, just like in the kingdom of draughts, forms the 
key to triumph and victory in the pulsating domain 
of trade. 


So, while the world of the draughts game offers us a 
window into the art of resisting noise, intrepid 
magnates can inspire themselves by learning from 
the ways professional draughts players adapt, show 
resilience, and make their performances flourish, 
even in the most turbulent conditions that the 
battlefield of trade can create. 


1.2 Brain Growth 


Brain researcher and neurobiologist Dick Swaab, a 
staunch opponent of physical sports, speaks 
positively about chess. The author of the bestseller 
"We Are Our Brains" states that the brain increases 
in size when continuously exposed to new 
information, as is the case with chess. "If you 
absolutely want to engage in sports, perhaps chess is 
the best option." 


Prof. Dr. Victor A. F. Lamme 


In recent years, we have learned much more about 
brain research, and the game of draughts can also 
reap its benefits. Victor A. F. Lamme is one of the 
popular researchers in this field. 


Does aging come with mental decline? Neuro- 
scientists and psychologists have discovered that 
aging brains possess astonishing abilities and skills. 
Aging brains are not worse, experts conclude, but 
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they function differently than young brains. Aging 
should not be considered a period of mental decline. 
Those who regularly treat their brains to new 
experiences and stimuli seem to stimulate the vitality 
of their gray cells. People who stubbornly cling to 
their habits appear to experience faster mental 
decline as they age. Routine and dissatisfaction in life 
are also factors contributing to premature 
intellectual decline. 


Aging brains have an amazing ability to rejuvenate 
themselves. Scientists found that the intellectual 
performance of people in their seventies, who 
experienced declining mental function over the past 
fourteen years, significantly improved through 
targeted training. Seven years later, they still 
possessed enhanced mental abilities. 


Prof. Dr. Van Grevel gave a brief overview of what 
happens in the brain during draughts at the opening 
of the National Draughts Championship in 
Apeldoorn in 1993. Former world champion Harm 
Wiersma presented his interesting exposition, which 
can be summarized as follows: 


In general, we can say that the front half of the large 
brain is the seat of our personality; this is where the 
processes for planning our activities take place, 
directed towards goals we set for ourselves. The back 
half of the brain is the seat of knowing functions: 
perceiving, thinking, comparing. Besides front-back, 
we can also divide the brain into left-right. In the left 
half of the brain, language handling is localized 
(aphasia in case of infarction in the left hemisphere), 
but also dealing with numerical calculations. The 
right hemisphere is essential for so-called visual- 
spatial perception and for a function we normally 
don't think about: directing attention. 
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The big brain, seen from above. V = front, A = back, L = left, R= 
right. Numbers in the text correspond to the locations indicated in 
the figure. Numbers in brackets indicate deeply located 
structures. 


Which parts of the brain are involved in draughts? 
First, a draughts player must be able to see (even 
though Ton Sijbrands can play "blind," even 30 
games simultaneously!). For seeing, the visual cortex 
at the back of the brain is necessary (1). The draughts 
player must also be able to move the pieces. This 
happens through the motor cortex, centrally located 
in the large brain, meaning halfway front-back (2). 
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But a key function in draughts is the spatial analysis 
of positions on the board: the cortex behind the 
middle, to the right (3). Then, indispensable is 
memory, a very complex function, for which certain 
deep parts of the temporal lobe, both left and right, 
must be active (4). Concentration is also 
indispensable: blocking distractions from the outside 
world and the inner world: the frontal lobes, the part 
close to the middle (5). And then, of course, making 
plans, devising strategy: again, the frontal lobes, but 
now the side part (6). Finally: all this thinking is of 
little use without the strong will to win, and that too 
has a basis in the brain, under the cortex, a ring- 
shaped system, located on both the left and right (7). 
Conclusion: in draughts, many structures in the 
brain are active. Moreover, they must collaborate in a 
certain way: it is a network, with continuous 
interaction, for example, during the selection of the 
next move, which is constantly tested against the 
position of the pieces. (See the arrow in the figure). 


1.2.1 Business 


The brain growth resulting from chess or draughts 
can have a significant impact on the business world. 
A healthy and efficiently functioning mind is at the 
core of business success. The expansion of the brain, 
especially concerning cognitive abilities, memory 
capacity, learning capabilities, and problem-solving 
skills, can directly influence one's performance 
within the business domain. 
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Here are various ways in which brain growth can be 
relevant to business: 


Improved Cognitive Functions: 

Promoting cognitive skills through healthy brain 
growth can be crucial for the business world. This 
includes enhanced focus, refined concentration, 
increased information processing speed, and 
improved reasoning abilities. 


Faster Adaptation to Changes: 

Healthy brain growth is an advantage for those who 
need to adapt quickly in the business world. 
Flexibility and adaptability are indispensable assets 
in volatile markets. Cultivating a dynamic mindset 
can have a significant impact on individuals’ ability 
to resiliently deal with changes and challenges in the 
business landscape. 


14 


Better Memory and Learning: 

A good memory and the ability to quickly learn new 
information are crucial for understanding market 
trends, customer preferences, and remembering 
essential business details. 


Creativity and Innovation: 

A growing mind stimulates creativity and innovative 
thinking, invaluable for developing new products, 
services, and business strategies. 


Promoting and cultivating brain growth through 
lifelong learning, challenging workplaces, and 
healthy lifestyle choices contribute to better 
performance in the business domain. 
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1.3 Dementia in Alzheimer 


For the elderly, it is widely known that mind sports 
slow down or prevent any form of dementia. 
Draughts and chess are excellent for seniors; they 
keep their brains fit, slowing down the onset of 
symptoms of dementia and Alzheimer's. 


Thinking is beneficial for the brain, so it's crucial to 
keep your brain enthusiastic and active. Those who 
engage in mental activities have brains that will 
never degenerate. Research has shown that the 
creation of new neurons or neurogenesis also occurs 
in adults. Neurogenesis offers hope for those 
suffering from diseases like Parkinson's, 
Huntington's, and Alzheimer's. Healthy activities like 
exercise and proper nutrition play a crucial role in 
this. 


Harold Winfield learned to play chess at a late age. 
We've seen that there is little difference between 
draughts on the 100 squares and chess; both are 
about equally challenging. Draughts, chess, go, and 
bridge are all proven methods to slow cognitive 
decline in older adults. These mind sports are the key 
to a longer and healthier life. While one can buy 
medicines that stimulate the production of new 
neurons, it is much better to play draughts or chess. 
That way, those neurons are also stimulated. 


Building cognitive reserves is a lifelong process that 
begins in childhood as we improve reading skills. 
According to classical neurological theory, during the 
early stages of development, the human brain forms 
a vast number of neurons or nerve cells, but many of 
these cells also die. The surviving neurons connect 


16 


with others during the rapid growth phase of the 
nervous system that occurs in children and 
adolescents. Gradually reading more challenging 
books, learning a musical instrument, creating art, 
playing draughts, chess, and participating in brain 
activities all help form these vital neural connections 
that can last a lifetime and seem to guard against 
cognitive decline. 


According to the theory of "neuroplasticity," brain 
reserves can be expanded throughout life, even in 
advanced age. A team of researchers led by Dr. David 
Bennett, MD, director of the Rush Alzheimer 
Research Center, has studied neuroplasticity in 
adults. These scientists found that those who 
continue to learn, embrace new activities, and 
acquire new _ skills—essentially exercising their 
brains—actually form connections that, in turn, show 
a lower risk of Alzheimer's disease. Perhaps they 
were already developing the disease, but they show 
no symptoms because they are sparing their brain 
cells. 


Another study led by Dr. Robert Friedland of Case 
Western Reserve University School of Medicine 
compared mental, physical, and social activity in 
adults with the rate of developing Alzheimer's 
disease. The researchers found that more active 
adults, those who played a musical instrument, 
engaged in gardening, and played mental board 
games, had significantly less chance of developing 
Alzheimer's disease. These benefits applied to 
individuals active between the ages of 40 and 60, so 
it's never too late to start building intellectual 
muscles. Stimulating hobbies have a positive side 
effect, regardless of the age at which they begin. 
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So, it's never too late to start new and creative 
activities. Continue to enjoy favorite pastimes, but 
challenge yourself by learning something new. Try a 
foreign language, read books and newspapers, solve 
puzzles, sing, dance, and play video games. Stay 
engaged in conversations through correspondence 
via mail and email. The combination of social, 
mental, and physical stimulation is truly the best 
medicine we have for a healthy life. 


Rita Levi-Montalcini, c. 1975. 
Image courtesy of the Bernard Becker Medical Library, 
Washington University School of Medicine 


Rita Levi-Montalcini (1909-2012), the prominent 
Italian neurologist and scientist, was in the spotlight 
for her pivotal role in unraveling the mystery of 
Nerve Growth Factor (NGF) in 1951. NGF, an 
indispensable protein, plays a crucial role in driving 
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the development, expansion, and even survival of 
those complex neural compositions we colloquially 
call neurons. 


Her discovery of NGF proved to be a remarkable 
milestone in understanding how neural compositions 
evolve and endure within the intricate fabric of the 
nervous system. This growth factor revelation is seen 
as a kind of holy grail for the well-being and proper 
functioning of neural machinations. Her research 
work has had a profound resonance within the 
neurological ecosystem, paving the way for elevated 
strategies to combat neuronal disorders. 


The prestigious Nobel Prize in Physiology or 
Medicine in 1986 united the efforts of Rita Levi- 
Montalcini and her co-warrior Stanley Cohen. Their 
bold avant-garde research into the illustrious NGF 
earned them this lofty recognition. Her in-depth 
exploration not only pierced the surface but brought 
an entirely new illumination to the _ internal 
machinations of neurons while unlocking the gate to 
explore other vital molecules nurturing the delicacy 
and well-being of the nervous system. 


Apart from her scientific digging, Rita Levi- 
Montalcini was an inspiring constellation in the 
firmament of science and a fervent advocate for 
gender equality within the research domain. Her 
noble craft in neurology and her dedicated focus on 
NGF remain an unwavering cornerstone of our 
understanding of brain function and the nervous 
system. Her legacy still shines like an aurora borealis 
of inspiration for scientists and _ physicians 
worldwide. 


This Nobel Prize winner discovered a_ naturally 
occurring substance that stimulates and influences 
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the growth of nerve cells. An interesting interview 
with her at the end of 2005, when she was already 96 
years old: 


-. How will you celebrate your 100th birthday? 

Ah, I don't know if I'll still be alive, and besides, 
I don't like parties. What interests me and what I 
enjoy is what I do every day! 

-.And what do you do? 

I work to give scholarships to African girls so 
they can study and have a future in their country. 
And I continue with research; I keep thinking... 

-.You won't retire? 

Never! Retirement means destroying the brain! 
Many people retire, and they are left alone... And that 
kills their brains. And then they get sick. 

-. And how is your brain doing? 

The same as when I was 20! I notice no 
difference in illusions or capacity. Tomorrow I'm 
flying to a medical conference... 

-.But you must have a small genetic flaw... 

Not at all. My brain will soon be a century old, 
but it doesn't know senility. My body wrinkles, that's 
inevitable, but not the brain! 

-.How do you manage that? 

We enjoy great neuronal plasticity: although 
neurons die, the remaining ones rearrange to keep 
the same functions! But to do that, you must 
stimulate them! 

-. Help me do that. 

Keep your brain enthusiastic, active, and 
functioning, and it will never degenerate. 
-. And I will live longer? 

You will live those years much better; that's the 
most interesting. The key is to stay curious, have 
wishes, have passions... 

-. That was your scientific research... 

Yes, and it still is. 
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-. You discovered how nerve cells grow and renew 
themselves... 

Yes, in 1942: I called it nerve growth factor 
(NGF), and for almost half a century, people doubted 
it until its validity was recognized, and they awarded 
me the Nobel Prize in 1986. 


Professor Dr. Angel Alcalad and I had extensive 
telephone conversations for many years. He was not 
only the founder of the Spanish political party PP in 
the United States but also a great expert in Juan 
Ramirez Lucena, the father of Lucena. As we know, 
Lucena wrote the Spanish chess book of 1497 in 
Salamanca. 


Prof. Dr. Angel Alcala y Govert Westerveld 


I was not only working on the biography of Juan 
Ramirez de Lucena at that time but also constantly 
engaged with the book "La Celestina" from 1499. In 
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many cases, our telephone conversations lasted more 
than 45 minutes. Alcala was a good researcher and 
professor in humanistic studies with broad 
knowledge of various subjects and had good relations 
in New York. When I was collecting data in 2008 
regarding Alzheimer's disease, this good friend in 
New York recommended that I connect with a friend 
of his with whom he regularly dined. 


Prof. Dr. Blas Frangione 
Photo: Met dank aan Karsten Moran 


This friend was Dr. Blas Frangione (1929), Professor 
Emeritus of Pathology and Psychiatry, Head of the 
Alzheimer’s Disease Research Center. In 2011, Dr. 
Frangione received the "NYU Center of Excellence on 
Brain Aging Scientific Achievement Award" for his 
research over 50 years, 25 of which were dedicated to 
Alzheimer's disease. 


Dr. Blas Frangione is one of the scientists on the 
front lines against one of the diseases that perplex 
doctors in this century. He was trained by Dr. 
Bernardo Houssay and specialized in immunology in 
the United States. Frangione then earned his 
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doctorate in London under the guidance of the Nobel 
Prize winner, the Argentine Cesar Milstein. At that 
time, he was a professor of physiology at the Medical 
Center at the University of New York. 


During those years, his response to the question of 
why Alzheimer's is so prominent was particularly 
interesting: 


"That's because the average lifespan of the world 
population continues to increase. With scientific 
progress, the expectation is that by 2010, we will live to 
be 100 years old. And as age increases, so does the risk of 
suffering from this disease because over the years, we 
suffer from the effects of toxic substances that we still 
don't know." 


1.3.1 Business 


Business entities find themselves at a crucial 
crossroads when it comes to proactively managing 
the neurodegenerative demon known as Alzheimer's 
while simultaneously maintaining the cognitive well- 
being of their workforce. Despite their absence on 
the medical front, they can certainly deploy a range 
of targeted measures that highlight the physical and 
mental health of their personnel, thereby pushing 
aside the curtain for the reduction of potential 
Alzheimer's storms. A range of binding commitments 
and strategic maneuvers is within their reach: 


Enlightening [lumination: 

Corporate bodies can unfurl educational banners to 
initiate their dedicated workforce into the subtle 
shadows of Alzheimer's. This educational beam of 
light can illuminate the dark hiding places of risks 
and also provide invigorating methods to handle the 
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golden key of cognitive well-being. A palette of advice 
on healthy lifestyles, culinary finesse, and the joy of 
movement can accompany their journey into the 
abyssal depths of risk reduction. 


A Cozy Work Arena: 

Constructing a lush playground for labor is 
imperative. This means propagating ergonomic work 
methods, reducing stressors to microscopic levels, 
and swelling moments of rest to limit the desolate 
fatigue of the mind. An environment of positive 
polarity can color the mental aura and cognitive soul 
of employees in a favorable manner. 


Expansive Clock Hours: 

Presenting an indivisible variety of working hours 
can tilt the perspective of employees in balance 
between the realm of work and intimate life, thus 
alleviating the weight of stress on shoulders. A 
symphony of adjustable hours can create an oasis of 
balance and improved well-being. 
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Harmonious Health Message: 

Corporations can bring in a blend of initiatives that 
encourage the workforce to opt for virtuous lifestyle 
choices. Participating in fitness escapades, putting 
shoulders to the wheel to quit smoking, and paying 
homage to healthy food selections can solidly 
barricade the gate to chronic adversity, including 
Alzheimer's. 


Cerebral Seduction Art: 

A self-fulfilling prophecy of intellectual challenges 
can enhance the neuronal freshness and cognitive 
virtuosity of the workforce. It not only makes the 
mind flourish in terms of learning potential but also 
blinds the decline of mental brilliance. 


Stress Musketeers: 

Stress, as a dark companion, is linked to the 
dangerous intersection of cognitive malaise. 
Companies can implement programs that can 
obscure the unrest, such as meditation, mindfulness, 
and opening oases of relaxation techniques. 


A Caring Hand: 

Companies can boost the procession of healthcare 
initiatives that provide employees access to periodic 
well-being thermometers and screenings, resonating 
the call for early detection of potential health issues, 
including cognitive abnormalities. 


While they may not be the gatekeepers of the 
medicinal realm, they can certainly be architects of a 
lush and caring corporate domain. By formulating a 
workplace overflowing with healthy vibes and 
empathetic support, companies can temper the 
mourning edges of risk factors and simultaneously 
celebrate the overall health and well-being of their 
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workforce, including the obstacle of Alzheimer's, 
eagerly resisted. 


1.3.1.1 A practial example: 


In those years, I read somewhere that the Greeks in 
antiquity used rosemary leaves and flowers to 
improve their memory. There was_ significant 
concern in Spain about Alzheimer's disease and 
many other chronic neurodegenerative diseases. 


Therefore, I suggested to my biochemists to seek 
confirmation with our rosemary extracts. At that 
time, I had my own consulting firm, but I continued 
to collaborate with them in another company. My 
biochemist friends, who like me were shareholders at 
Zoster (now: htba.com) and had worked there, 
decided to do that together with other flavonoids. It 
turned out that rosemary was not as effective as I 
thought, but there was still a citrus flavonoid with an 
extraordinary memory capacity. 


The blood-brain barrier is an essential barrier that 
protects the brain from harmful substances. 
However, it can also make it difficult to treat some 
brain diseases. For example, some medications may 
not pass the blood-brain barrier, making it 
challenging to use them to treat brain diseases such 
as Alzheimer's and Parkinson's. Scientists are 
researching ways to improve the permeability of the 
blood-brain barrier so that medications can more 
easily reach the brain. Some examples of scents that 
can pass the blood-brain barrier are the smell of 
coffee, the scent of chocolate, and the smell of 
gasoline. These scents can stimulate neurons in the 
brain and send signals to the brain. In conclusion, 
the final word has not been said for checkers players 
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about the many investigations. Certain music and 
scents can have a positive influence on our cognitive 
abilities. 


Alzheimer Prize to Nutrafur, awarded by the Government of 
Murcia, 2009. From left to right before the University of Murcia: 
Dr. Juan Lorente, Prof. Dr. Obdulio Benavente-Garcia, Mr. D. 
Juan Lorente, Dr. Govert Westerveld, Prof. Dr. Julian Castillo, 
Prof. Dr. José Antonio Lozano Teruel. 
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1.4 Draughts blindness 


Draughts blindness is a curse word for every 
draughts player. Draughts blindness, every draughts 
player, even Wiersma and Sijbrands, knows what the 
word means literally. Every draughts player has 
experienced draughts blindness during the game. 
Draughts blindness is a phenomenon where one 
suddenly doesn't see the simple moves or solutions 
in the draughts game. Engrossed in deeper 
calculations, players unintentionally forget the 
straightforward solutions in a position that could 
lead to a draw or a win. 


Vjatsjeslav Sjtsjogoljev 
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There were no sensations in the 24th round in the 
leading group of the world draughts championship. 
The three main rivals each secured a full point in the 
played 24th round, maintaining the unchanged 
distance between them. The only remarkable thing 
was that both the leader Shchyogolev, Baba Sy, and 
Kuperman obtained victory due to blunders by their 
opponents. Several players clearly showed signs of 
fatigue in this extremely intense draughts marathon, 
with repeated travels and games that involved 
around four to five hours of intense mental work 
every evening. In this round, no less than five 
participants from the mid and tail-end of the 
standings fell victim to the infamous "draughts 
blindness.” 


Jan Cazemier, 1964 
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In the World Draughts Championship in Merano in 
1964, some players showcased beautiful draughts 
technique interspersed with very weak moments. The 
young Dutchman Jan Cazemier, the champion of 
Switzerland participating in this tournament, 
achieved a truly splendid victory in the first round 
against the former world champion Marcel 
Deslauriers from Canada. However, in the second 
round, he completely failed due to draughts 
blindness in a favorable position against the 
Dutchman J. M. Bom. 


Gerard Jansen, 1987 
Photo: Rob C. Croes/Anefo (Nationaal Archief) 


Baljakin realized in the 1988 World Draughts 
Championship in Paramaribo that Gerard Jansen's 
form was diminishing. "I can't see anything 
anymore," admitted the runner-up of the Dutch 
championship in 1987. "The tournament is lasting 
too long," remarked the Huissen resident after 
overlooking a draughts combination. 
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Harm Wiersma and Anatoli Gantwarg, 1979 
Fotocollectie Anefo (Nationaal Archief) 


Draughts blindness was once again evident in the 
match for the world title between Harm Wiersma 
and Anatoli Gantwarg in 1979. 


In this battle for the global draughts elite, both 
grandmasters had not shied away from the fight 


31 


and—because not everything can be calculated in a 
game—excellently demonstrated their imagination. 
In this situation, the tension of that moment became 
unmistakably evident. With just two moves, Harm 
Wiersma (white) could have secured the victory: 47- 
42 (36 x 47) and 33-29! After this miscalculation by 
both grandmasters, Gantwarg skillfully exploited his 
acquired positional advantage and won the game. 


Draughts blindness is a common occurrence, and it's 
essential to understand its potential causes: 


Tunnel Vision: 

Let us now dive deep into the unpredictable 
whirlwind of thought patterns that envelop the 
draughts game, where players sometimes become so 
engrossed in the rich complexity of their intended 
strategies, sudden attacks, or thoughtful defenses 
that other possible moves and perspectives simply 
escape their sight. 


Psychological Pressure: 

As we further unveil, a psychological dance emerges 
in the shadow of tension, where the clock ticks like 
the rhythmic beating of a heartbeat, and the pressure 
to make a valuable move sometimes leads to 
impulsive actions that shroud the beauty of crucial 
possibilities in an unseen mist. 


Fatigue and Stress: 

A lurking fatigue seeps in, like a dark shadow 
hovering over thoughts after hours of reflective 
thinking sessions. Concentration fades, and as the 
mind drifts into the realms of exhaustion, players 
unconsciously become more __ susceptible to 
sloppiness and unnoticed miscalculations appearing 
as gaps in their carefully considered array of moves. 
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Overconfidence: 

The pitfall of self-assurance lurks in the shadows of 
thoughts. When a player starts to believe that victory 
is within their grasp, they can be blinded to the 
subtly winding paths of counter-chances that can 
unfold as unexpected twists in the chessboard of 
possibilities, threats, and opportunities laid out by a 
cunning opponent. 


Tactical Fixation: 

A microcosm of tactical intricacies sometimes takes 
the forefront, a bewildering dance of combinations 
and counter-moves that can enchant and captivate a 
player, while in the meantime, the broader 
panoramas of positional considerations and strategic 
paths remain unseen, like an undiscovered map of 
potential. 


Recognition of Patterns and Positions: 

Even patterns, which often seem a familiar guide in 
the complex journey of the draughts game, can hold 
a player in their grip. They oscillate between familiar 
moves without further exploration of possibilities, as 
if stuck in an eternal repetition of notes that don't 
progress the score. 


Distraction: 

But, in this delicate play of the mind, there are also 
distracting dissonances. External forces creep in, like 
a capricious wind that pulls the mind away from the 
strategic coastline. Sounds, noise, and disturbances 
can disrupt thought processes, conceal crucial 
moves, and disturb the carefully constructed 
masterpiece of considerations. 


Time Pressure: 


And finally, in the shadow of time pressure, the 
seconds become pearls falling from the clock, as 
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players are forced to dance to the rhythm of limited 
time. The art of in-depth analysis sometimes fades 
for the urge to act quickly, and decisions are made 
with the exhilarating haste that defines the breath of 
each move. 


1.4.1 Business 


Certainly, the intriguing concept of "draughts 
blindness" effortlessly intertwines with the complex 
tapestries of the business landscape. While not an 
exact replica of the term, there are analogous 
phenomena that dance like shadows in the wings of 
business contexts. Let's look at some scenarios where 
facets of draughts blindness can take center stage in 
the business theater: 


Tunnel Vision in Strategic Moves: 

Similar to the fabric of an enchanting draughts game, 
business people sometimes unwaveringly focus on a 
single strategy, product, or market. Like in a 
hypnotic trance, they may lose sight of other 
potentials, markets, or lurking threats. 


Excessive Confidence in Triumph: 

The unstoppable rise of self-assurance can equally 
find a stage within the economic wings. When a 
company nurtures the dream of invincibility, it can 
cloud the vision for emerging rival knights or shifting 
tidal waves of market demand. 


Fixation on Tactical Maneuvers: 


If a business immerses itself too deeply in the 
whirlpool of short-term maneuvers and _ cost 
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reductions, the horizon of broader, long-term 
strategic objectives can vanish like a cloud in the sun. 
A futile quest for growth and innovation may ensue. 


Blind to Market Whispers: 

In the maze of business dreams, entities can 
sometimes become blind to the whispering turns of 
market trends and the technological cosmic dance. 
They risk getting stuck in a timeless standstill while 
the rest of the universe moves on. 


Analytical Inadequacy: 

Just as chess pieces move on the board of business 
considerations, decisions can be made without taking 
a deep dive into the ocean of available data. This can 
lead to a series of missed crescendos and melodies of 
opportunities. 


Distraction and Turmoil: 

External whirlwinds, such as economic unrest, 
political eddies, and technological storms, can act as 
sirens diverting a company's course from the true 
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north of its core activities. Precious arias of 
opportunities can be lost in the noisy symphony. 


Psychological Weight Pressures: 

In the theatrical arena of a competitive business 
environment, the pressure to shine can lead to a 
frantic pas de deux of hasty decisions. The nuances 
of important details or opportunities can get lost in 
the tumult. 


It is a fervent imperative for the captains of industry 
to be aware of these treacherous spheres and strive 
for a perfect harmony of strategic considerations. 
The ability to look beyond the current play and be 
open to the fresh breeze of new information and 
perspectives can serve as a powerful talisman, 
debunking the dance of draughts blindness in the 
business realm. 
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1.5 Centipede 


A true centipede in human form, this individual 
seems to encompass an inexhaustible source of skills 
and energy. Infused with passionate curiosity and 
unwavering dedication, this person reaches for 
everything life has to offer. Whether it's professional 
challenges, creative endeavors, or assisting fellow 
humans, this versatile individual distinguishes 
themselves in versatility and adaptability. Through a 
fusion of bravery, determination, and an open mind, 
this figure is always ready to explore new territories 
and passionately confront the complexity of 
existence. 


The intrinsic complexity of their being is woven with 
boundless vitality, resulting in a harmonious 
interplay of competencies and passions that 
effortlessly bring together everyday and 
extraordinary realms. From mind-boggling mental 
puzzles to lavish expressions of creativity, their 
existence seems to encompass every facet of the 
human spectrum. 


In this way, this figure unfolds as a_ versatile 
individual, a patchwork of possibilities, whose focus 
lies equally on daring and hoping, inviting us to 
immerse ourselves in the depths of the unknown. 
Their essence blends with the poetry of life itself, and 
as they continue their journey, they invite us to 
consider life not as a straight line but as a fascinating 
mosaic of intertwined adventures. 


Draughts teaches us to work under difficult 
conditions, and many things can be done 
simultaneously, at least according to Harm 
Wiersma's opinion: 
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"I owe it to draughts that I can work under difficult 
conditions. That I can have many things on my mind. 
Others are amazed that I can be busy with twenty things 
at once. But that's how it is." 


Anton Schotanus, 1988 


Anton Schotanus was a draughts player who 
belonged to the best in the Netherlands in 1989 and 
even managed to beat Ton Sijbrands in 1983. A 
draughts centipede could be called the German 
teacher, who takes over the chairmanship from Wim 
van Dongen. From 1969 to 1977, as a youth leader 
and secretary respectively, Schotanus was already 
part of the board. He also held various other 
positions within the draughts world, some of which 
have now been relinquished. "I am familiar with the 
federation in all its aspects. For most, I come across 
as a figure of trust." Schotanus also expressed his 
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appreciation for Harm Wiersma, the draughts 
federation's coach, and now running a small PR 
agency. 


The businessman Harm Wiersma, 1992 


"He has been working day and night for three weeks to 
get that match between Sijbrands and Gantwarg off the 
ground. That didn't work out. But Harm Wiersma has 
raised a lot of money over the years by establishing good 
contacts, more than whole boards could ever do 
together." 


Wiersma largely organized his own match for the 
world title against Tsjizjov in 1993. He scoured the 
market for sponsors. Improper activities for a 
challenger, but not a problem for Wiersma. He was 
even working to place the World Championship 
tournament later in 1994 with a Dutch municipality. 
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He even reached the second place behind Guntis 
Valneris in this World Championship. In the 
draughts world, Wiersma is considered a centipede. 


In 1948, Piet Roozenburg became world champion to 
match that success in 1952 with luck on his side, as 
the Canadian Dagenais lost to the weakest player in 
that tournament in the last round. Four years later, 
Roozenburg would finally be dethroned by another 
Canadian, Marcel Deslauriers, but in reality, he had 
already stopped active competition. A busy job at 
Hoogovens and a heavy study of economics in the 
evenings took up too much time. It wasn't until April 
'63 that Roozenburg returned to the draughts arena. 
Although he won four national championships in a 
row between '63 and '66, he no longer had the desire 
to go for a fifth world title. Roozenburg believed that 
as a pure amateur, he had no chance against the 
professional approach of the Russians. Roozenburg 
is at peace with this situation. The lifestyle of the 
Russians (‘these state amateurs don't have to do 
anything other than play draughts. Such a life is far 
too one-sided for me') does not make him jealous. 
The centipede loves variety in his life. Also, in the 
field of draughts. Roozenburg, who operated as 
president of the World Draughts Federation FMJD 
between '78-'80 and '86-'90, also turned out to be a 
great draughts author. After World War II, he filled 
the columns of the draughts column of the Algemeen 
Dagblad for fifteen years, while he, together with Jan 
Bom, organized a draughts course for the Leidsche 
Onderwijs Instellingen (L.O.I.) in 1948. I have 
experienced that Roozenburg was an enthusiastic 
speaker, who let the players and the audience enjoy 
his fascinating stories after the Dutch draughts 
championship in 1963 and after the Brinta 
tournament in 1963/1964. So, he was truly a 
centipede. 
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Piet Roozenburg, Brinta Tournament 1964 


1.5.1 Business 


Oh, it's like a symphony of expectations vibrating 
through the air, like a theatrical performance 
unfolding on the business stage. There he stands, the 
business polymath, a figurative bearer’ of 
competencies weaving through the complex thread of 
business challenges, like a cunning player on the 
draughts board of the commercial world. 
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Versatility: 

This term resonates like the many facets of a 
diamond sparkling in the light. Just as a centipede 
with its multiple legs enters the terrain, a business 
polymath must be proficient in the many facets of 
trade. Leadership, like placing the draught pieces on 
the board, communication like directing the pieces, 
finance like counting the moves, and strategy like 
positioning the discs for the attack. 


Adaptability: 

This is a movement like shifting the draught pieces 
on the board as the strategy changes. The 
commercial arena, like a dynamic draughts board, 
constantly transforms and presents new challenges 
like surprising moves. The business polymath must 
make a move, adjust their steps, just like in the game 
of draughts, to navigate between the waves of change 
and new technologies emerging as unpredictable 
obstacles. 


Leadership Qualities: 

Like a draughts player moving their pieces with 
determination. In the world of trade and play, the 
business polymath must be a master in leading their 
"discs," whether they are employees or strategic 
moves. Leadership, like a strong move, must be 
infused with decisiveness, communication, and 
motivation to outsmart the opposing party. 


Multitasking Skills: 

These are akin to a virtuoso draughts player making 
multiple moves on the board. A business polymath, 
like a clever draughts player, must juggle a variety of 
moves and tactics. While their hands move like 
dancing pieces, they must simultaneously work on 
different projects, like their masterful moves in the 
game of draughts. 
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Analytical Thinking Skills: 

Like a gaze sharp as the eye of a master in the game 
of draughts. The business polymath must observe the 
market like a draughts player analyzing strategic 
positions. Trends must be deciphered, data 
interpreted, and market developments analyzed like 
the opponent's moves on the board. 


Networking Opportunities: 

This involves forming alliances in the draughts game 
of trade relations. Building relationships, like a 
draughts player positioning their pieces for strategic 
gain, can lead to opportunities for collaboration and 
business growth. A complex game of connections 
that the business polymath must navigate. 


Creativity: 

This is a spark like an unexpected move on the 
draughts board. A business polymath must embrace 
the rules of innovation and come up with creative 
solutions like surprising combinations of draughts 
moves. Here comes the art of thinking outside the 
box in the game, to find new paths for competitive 
advantage. 


Communication Skills: 

This is again the same as the exchange of thoughts on 
the draughts board of collaboration. Verbal, like a 
draughts player explaining their moves to their 
opponent, and written, like recording games for 
future analysis. Communication, like a move, must 
be clear and strategic to ensure all pieces are in the 
right place. 


Time Management: 
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The same as a draughts player keeping an eye on the 
clock as their moves tick away. The business 
polymath must manage their time like a draughts 
player keeping track of the time limits of the game. 
They must plan and execute their moves like 
carefully timed moves on the draughts board. 


Learning Ability: 

This is related to a quest for strategic knowledge and 
growth in the draughts game of trade. The business 
polymath must keep feeding themselves with 
knowledge and updating themselves, like a draughts 
player expanding their repertoire of moves and 
adapting to the latest tactics. A constant evolution of 
knowledge and strategies, as in the game of draughts, 
is an inevitable element. 


In this whirlwind of demands, this maze of 
expectations, the business polymath is a master of 
the commercial draughts game. Their moves are 
plays, their strategies are tactics, and their success is 
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like the triumph of victory on the draughts board of 
business life. A glimpse into their world, like a game 
in motion, reveals a combination of technical skills 
and interpersonal finesse, a dance of thinking and 
acting, like a master in the game of draughts 
overcoming their opponent. 
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1.6 Cognitive Capacity 


It has been demonstrated that children become 
calmer, think better, and learn better through chess. 
Clinical neuropsychology professor Erik Scherder 
affirms that chess is beneficial for children and that it 
is best to start early. "Chess is, by definition, a mental 
sport that encourages problem-solving. It introduces 
new and challenging elements each time. That's 
precisely what your brain needs: deep contemplation 
about the next steps you can take. Chess embodies 
this element like no other. 


"When you play chess, metabolism increases. Your nerve cells 
become more active, and they all communicate with each other. 
You engage these networks when you play chess. And these 
networks are related to working memory, attention, and 
problem-solving ability.” 


You cannot take back your moves. Once you are in 
play, you can fall into a terrible trap. So, think twice 
before making a move: 


Dutch social psychologist Dijksterhuis has garnered much 
scientific attention with a decision-making procedure that falls 
between conscious information processing and relying on 
intuition. According to him, in complex decisions, it is advisable 
to first delve into the issue and acquire knowledge of all 
relevant information. But afterward, you should not 
immediately make a decision. It's better to temporarily shift 
attention to something else, allowing the information to 'sink 
in,’ and then make a decision. Dijksterhuis' research shows that 
people who choose this way make better decisions than those 
who immediately make a decision. 


Draughts demands a tremendous amount of 
cognitive capacity, much like the game of chess, 
according to G. J. A van Dam. Draughts cultivates 
the habit of thinking first and then acting. Jack 
Spoelstra spoke of his carpenter who used to say, 
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"Better to measure twice and then measure again and 
cut once than the other way around." 


Bridge is not nearly as difficult as draughts. To assert 
this, we rely on bridge authorities. Ben Springer 
(former World Draughts Champion and _ bridge 
teacher), Jack de Haas (former Dutch Draughts 
Champion and former one of the strongest Hague 
Bridge players), and Reinier Cees Keller (then 
national Draughts Champion and bridge player in 
the top class of the Bridge Association) are of the 
opinion that draughts is much, much harder than 
bridge. De Haas said, among other things, "Bridge is 
child's play compared to draughts and chess." 


Saint-Fort states the following about attention in his 
book: 


In the player, attention and concentration are developed. 


Harm Wiersma, the six-time world draughts 
champion, said the following about thinking in the 
game of draughts: 


Draughts is concentration, thinking in patterns and structures. 
Draughts is thinking. 


In his doctoral research on "the thinking of the chess 
player" (1946), A. D. de Groot worked with the 
hypothesis that the psychological side of the (chess) 
game had remained largely unexplored. Chess 
literature was mostly purely technically oriented: it 
focused on the game and not on the player and his 
way of thinking. There were only sparse mentions of 
their inner development, "(...) and regarding how 
their performances came about and on what their 
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competence was based, little or no attention was 
paid." 


Alfred Binet 


According to De Groot, the psychological literature 
contained only a few writings that dealt with the 
psychology of the chess game. The first work that 
addressed problems in this area was the book by the 
French pioneer of intelligence research, Alfred Binet 
(1857-1911), "Psychologie des grands calculateurs et 
joueurs d'échecs," published in 1894. 


This article presents the results of Binet's research on 
chess players. This research aims to understand what 
kind of mental effort is exerted by a chess player who 
simultaneously plays games in a blindfold mode. 
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"The players consulted first agree to declare that the 
mental vision of the pieces themselves would be 
more harmful than useful to them: what they retain 
and represent of each piece is not its external 
appearance but its power, its range and value, and 
finally, its function. A bishop is not a piece of wood 
of more or less bizarre shape: it is a 'slanting force.' 
The rook is a certain power to 'move in a straight 
line,’ the knight ‘a piece that is roughly equivalent to 
three pawns and moves according to a very special 
law,' etc. This is for the pieces taken individually. 
Now for the game itself. What is present in the 
player's memory is a certain composition of forces, 
or rather a certain relation between allied or hostile 
powers. The player mentally reconstructs the 
history of the game from the beginning. He 
recreates the successive events that led to the 
current situation. This gives him a representation of 
the whole that allows him, at any given moment, to 
visualize a _ particular part. This abstract 
representation is also a unitary one. It implies a 
reciprocal penetration of all the elements into each 
other. What proves this is that each game appears 
to the player with a physiognomy of its own. It gives 
him a sui generis impression. 'I grasp it like the 
musician grasps in its entirety a chord,' says one of 
the players consulted. And it is precisely this 
difference in overall physiognomy that allows the 
player's memory to retain several games without 
confusing them with each other." 


This researcher concluded that the ability to play 
blindfolded depended on _ three fundamental 
conditions: knowledge and experience in chess 
(erudition); imagination (l'imagination); and 
memory (la mémoire). 
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Henri Bergson 


Henri Bergson (1859-1941), who dedicated an article 
in 1902 to Binet's results, was much more 
instructive. Bergson, who received the Nobel Prize in 
Literature in 1927, cited the professional memory of 
the chess player as an example of the operation of a 
"dynamic schema." He understood this as a 
schematic representation of a complex idea, which is 
not so much perceptible as it is developable in 
perceptible representations. According to Bergson, 
every effort-requiring mental operation proceeds 
from such a schema of the whole - a view that later 
thinking psychology almost entirely confirmed. 


To arrive at a systematic analysis, De Groot used a 
closed psychological theory of thinking in general. 
The only one that (besides the outdated association 
theory) qualified for this was the thinking psychology 
of Otto Selz (1881-1943). 
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Otto Selz 


In his experiment, both grandmasters and amateur 
chess players were required to look at a chess 
position and express their thoughts aloud while De 
Groot recorded them. One remarkable finding was 
that, for grandmasters, determining the next moves 
occurred in the first few seconds of reflection. This 
led De Groot to define four phases of the thinking 
process: 


Orientation Phase: 
In this phase, strong chess players grasp the 
position and formulate a general idea of the path to 
pursue. 


Exploration Phase: 


Characterized by the analysis of concrete 
variations. 
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Investigation Phase: 
In this phase, strong players decide on their 
potentially best move. 


Testing Phase: 
The validity of the choice made in the third step 
is reconsidered. 


Interestingly, it was found that grandmasters and 
amateurs did not substantially differ in the number 
of alternatives explored or the number of moves 
anticipated. However, grandmasters consistently 
incorporated what would later be considered the best 
moves into their reflections, while amateur chess 
players frequently overlooked these objectively best 
moves. 


De Groot paid special attention to the role of memory 
and visual perception in these processes and how 
grandmasters used their experience to explore past 
and potential positions. 


1.6.1 Business 


In the business world, a great deal of thinking is also 
required because one must take various situations 
into account. Thinking and forward thinking are 
crucial in the business world. Former world chess 
champion Harm Wiersma once said the following: 


"I feel like a businessman and draughts professional. Devising 
and executing a strategy are important in both directions." 


In the maze of the business world, wrapped in the 
patchwork of tasks and_ responsibilities, we 
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unconsciously traverse an abundance of thought 
processes. As invisible architects, we build bridges of 
thoughts, weave complex patterns of creativity, and 
embark on a journey through the maze of innovation. 


In this arena of thought, we dance with the swirling 
partner of flexibility, adapting our minds like agile 
athletes, constantly stretching and rearranging 
ourselves. With the art of brainstorming, we unleash 
a true palette of ideas, a cascade of divergent 
thinking that blends into a meaningful symphony of 


convergence. 


But that's not all. We also enter the domain of spatial 
thinking, where our minds wander like explorers 
through the dimensions of possibilities. We challenge 
the limits of the known, build new perspectives, and 
reveal hidden opportunities that others might never 
have noticed. 
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Then comes creative thinking, like an_ artist 
transforming an empty canvas into a masterpiece of 
thoughts. We play with concepts, blend colors of 
innovation, and sketch dreams that lay the 
foundation for future reality. 


But the pinnacle, the apogee of our mental journeys, 
is forward thinking. Here, we take a treasure map of 
visions and push the boundaries of our imagination. 
We reach for the unknown horizon and paint the sky 
with the rays of our ambitions. 


As we courageously plunge ourselves into the path of 
decisions and initiatives, we forge our minds into a 
power center of independent thinking. As pioneers in 
the world of ideas, we push the limits of the possible 
and explore the depths of our own thinking capacity. 


So, amidst the daily hustle of business, we 
unconsciously weave an epic story of thinking. A 
story that takes us from flexibility to vision, from 
creativity to decision-making, and transforms us into 
the thinkers of our own destiny. 


1.6.1.1 A practical Example: 


"It is true that in Arab countries, the 100-square 
board is not used for checkers, so the question from a 
good checkers player two weeks ago when he saw my 
Arabic text was logical: 'Is there currently interest in 
the 10x10 checkers game in Arab countries?’ In Arab 
countries, it is very logical to ask if checkers are 
currently played on the 100 squares. 'No' was my 
answer. But why do I write in Arabic for this type of 
checkers game? And then the question arises again of 
what came first, the egg or the chicken. 
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In checkers, we are used to never giving up and 
fighting for a point. We analyze the position like 
crazy, and often we still manage to win in a lost 
position through a lot of thinking. Thanks to 
checkers, I have cultivated a mentality of great 
perseverance with great individualism. Many of the 
qualities gained in checkers life came in handy in 
business. And let me give an example here. 


Wastewater: 

In the time when I devised new products, in several 
cases, the chemists were at a loss because they were 
not willing to believe in crazy ideas and preferred to 
laugh at my foolish ideas. Fortunately, they were 
sports enough to perform analyses on a certain 
wastewater after all the laughter. It turned out that 
after drying it, my idea was not so bad because the 
dried wastewater, produced during the production of 
a main product, was full of active ingredients that I 
had studied well. When I asked if they could clean 
the dirty black powder, the answer was ‘yes', and 
suddenly I had a brownish citrus powder that was 
not yet known in the world. The same is happening 
now with the 100-square checkerboard that is not 
known in the Arab world. 


In checkers, we also have positions where we do not 
know which direction to take with our pieces. So 
first, we analyze the position, and that costs us a lot 
of thinking. After analyzing the position, in this case, 
that brown powder, thanks to the chemists, I knew 
the following: 


Brown powder soluble in water 


High content of active flavonoids 
Intense bitter taste 
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I myself knew that the brown powder was a 
disadvantage for industries, which usually required a 
beautiful white powder. But in checkers, we don't 
give up, so here too, because we have to stay ahead of 
the opponent by finding new openings and 
variations. The same was true here as if we could sell 
that wastewater (powder), our cost price of the main 
product could be lowered, and that would again deter 
potential competitors, and we would continue to 
maintain an advantage over our opponents. 
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Waste water 


To make a long story short, I devised new 
applications in the marmalade industry, liqueur 
industry, aromatic industry, instant powders for 
tonic drinks, pharmaceutical industry, racehorse 
industry. In fact, a total of 8 new applications. Selling 
them took at least 5 long years to succeed. I have 
many other new applications and products to my 
name, but that was only possible because I had 
access to prominent chemists. Given my long 
experience in creating new products and marketing, I 
am not at all hesitant to introduce the game of 
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checkers in Arab countries. And I am in no hurry. 
From experience, I know that something like this 
takes time. “I owe a lot to the game of checkers, so I 
have to do something for draughts federations." 
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1.7 Concentration Power 


In the world of checkers, "evaluating" refers to the 
process in which a checkers player analyzes and 
assesses the position on the board to determine the 
best moves to play. When evaluating a position, 
players try to estimate various aspects of the 
position, such as the value of the position, the 
development of the pieces, control over the board, 
tactical threats, and strategic plans. 


The goal of evaluating a checkers position is to gain a 
good understanding of the position and to find the 
best continuations that lead to a favorable position or 
an advantage in the game. Checkers players 
continuously evaluate the position during a game to 
make decisions about their moves and strategies. 


Drs. Roel Zwiers 
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The term "evaluate" is one that has emerged in 
recent years and was rarely used in checkers in the 
past. Now that checkers has become much more 
professional, the term is becoming more common. 
Evaluating or retrospectively assessing the moves of 
a game is often done by trainers and players during 
the tournament. A lengthy and fascinating article by 
Drs. Roel Zwiers (1947-2021) in "Het Damspel" (The 
Checker Game) from March 2020 provides more 
information about the organization of checkers: 


Checkers players often do not evaluate their tournaments 
enough for the effects of their efforts, at least that cannot be 
deduced from public documents. And what you do not name is 
not there. 


Checkers miniatures by Harm Wiersma, brought down seas of 
criticism on the checkers community. The effect of this was 
not evaluated but certainly did not make friends. Mutual 
support is moderately reflected in the published reports. 
Fortunately, the edition of checkers miniatures, many 
thousands of which were bought by outsiders (checker 
promotion), was quickly sold out. 


The life of a businessman like Harm Wiersma inevitably 
involved ups and downs, as is the case with many 
businessmen. His extraordinary perseverance, ever-present 
enthusiasm, contacts, and the promotion of checkers, even in 
universities, ensured that Wiersma was known everywhere, 
and success could not be avoided. 


Rob van Heukelem was an enthusiastic checkers player, 
passionate about the game, and practiced and played the game 
all his life, even shortly before his death. His favorite checkers 
book was "Checkers Miniatures" by Harm Wiersma from 
1977. Rob didn't understand the commotion among checker 
problemists about the content of this book. The goodwill factor 
for Wiersma was hard to find. Rob used this book at numerous 
checkers events to show how beautiful checkers could be. 
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In 1994, Frank Drost already talked about planning 
ahead and thinking, evaluating where things have 
gone wrong or need to be adjusted, deploying 
personnel at the right time and place, investing in a 
good future, or letting costs precede benefits (after 
all, that's what happens with a sacrifice). 


Frank Drost 
Photo: Anefo — Nationaal Archief 


1.7.1 Business 


The context of checkers (draughts) is similar to what 
occurs in business and other strategic situations. 
Evaluating, analyzing, and assessing the current 
situation to determine the best actions and decisions 
are crucial in strategic thinking and problem-solving. 


Just as checkers players consider different aspects of 
the board, such as tactical and strategic elements, 
business people and leaders also need to evaluate 
various factors when making decisions in the 
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business world. This process helps make informed 
choices and develop successful strategies. It may 
include financial considerations, market trends, 
competition analysis, operational _ efficiency, 
customer satisfaction, and so on. The skill of 
evaluating situations and making informed decisions 
based on that is absolutely essential for success, both 
in checkers and in the complex world of business! It's 
like a spark that unleashes an explosion of skills and 
opportunities! This process not only helps minimize 
risks and seize opportunities but also enables you to 
craft strategies that truly have an impact. It's like a 
whirlpool of wisdom surrounding you! 


The evaluation techniques applied in checkers can 
certainly be transferable to business and other 
aspects of daily life where strategic thinking is 
required. In business, evaluation involves analyzing 
business situations and making informed decisions. 
Here are some comparable aspects with checkers: 


Market Analysis: 

Companies evaluate the market in which they 
operate, including competition, market trends, and 
opportunities. 


Financial Evaluation: 

This evaluation knows no bounds. It penetrates even 
into the obscure financial corners, where figures and 
data such as revenue, costs, profit margins, and cash 
flows are analyzed. All of this with the aim of 
dissecting the financial health of a company. It's like 
an adrenaline shot in the heart of the business world! 


Operational Efficiency: 

Organizations evaluate both the efficiency and 
effectiveness of their operational processes. They 
strive for optimization and cost control. 
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Strategic Planning: 

Similar to checkers, companies develop strategic 
plans to achieve their long-term objectives, such as 
market penetration, product development, and 
expansion into new regions. 


Risk Management: 

Companies evaluate and manage risks, similar to 
considering tactical threats in checkers. They try to 
identify potential obstacles and find ways to reduce 
or avoid them. 
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1.8 Courage 


Machgielis "Max" Euwe (1901-1980) was a Dutch 
chess player, mathematician, writer, and chess 
administrator. He was the fifth player to become the 
world chess champion, a title he held from 1935 to 
1937. From 1970 to 1978, he served as the president 
of FIDE, the world chess federation. Euwe was very 
interested in checkers (draughts) and once said: 


"And that is the beauty of the chess game: that, in 
addition to intelligence, it also develops the other 
qualities that matter in life: patience, caution, insight into 
the plans of your opponent, but also imagination and 
courage when it matters." 


An excellent display of courage was seen in the game 
of Willem Rustenburg. J. W. van Dartelen wrote a 
lengthy article about it: 


This youngest Dutch master dared to approach Springer very 
closely, even standing equal with him at the top of the 
leaderboard for a few rounds. He achieved this result by 
throwing all physical reserves into the battle. However, when 
he had to concede to Springer after a game that lasted seven 
hours and counted no less than a hundred moves, the inevitable 
reaction came. After that, he didn't achieve much more and 
eventually had to share the fourth prize with Fabre and 
Bonnard. Still, a salute to this courageous player is certainly in 
order. If he had more tournament experience, he would have 
understood that he should not have wasted all his strengths in 
the first half of the tournament. His play, however, has been a 
surprise. 


Who knew about Rustenburg before the tournament? 
The Dutch checkers players only knew that he had 
earned the master title last year after a very tough 
battle and that he was only allowed to participate 
because he had to substitute for our national 


63 


champion Damme. We even heard that when the 
French heard before the tournament _ that 
Rustenburg would participate, they said to each 
other: "We can give him a piece!" 


Willem Rustenburg 
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However, it turned out differently for them. 
Rustenburg has proven to be a player with special 
abilities. We were regularly able to converse with the 
players before and after the games and hear their 
opinions about the play of their competitors. The 
peculiar thing is that most of them described 
Rustenburg's play as "irritating"! Not that 
Rustenburg's demeanor behind the board made 
opponents nervous, but Rustenburg's playing style 
was irritating because it bordered on audacity! His 
great courage in the first half brought his opponents 
to despair, and this heroism was not expected from 
this youngster. This is attributed to his success in the 
first half. In the second half, people knew what to 
expect from him, and then his success was over, 
along with his physical resistance. 


Another player who always showed a lot of courage 
was Andris Andreiko. It was important for him to 
make the game very complicated because then the 
opponent has to calculate very deeply, and the 
chances are high that mistakes will be made. On the 
other hand, other human factors come into play, 
such as time pressure and psychological weaknesses. 


Harm Wiersma was in top form in 1972. He had won 
the Dutch championship with a 6-point lead over his 
direct opponent, Nikhila (Jan de Ruiter). In the 
world championship of the same year, Harm 
Wiersma and Ton Sijbrands faced each other. 


It became a game played by both with a lot of 
courage and initiative. What might have surprised 
many is the fact that it was not Sijbrands who 
dominated in this encounter but the national 
champion of 1972. In a flank game, Sijbrands 
thought for more than twenty minutes about his 9th 
move, and around the 25th move, he had used more 
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than three-quarters of an hour more thinking time 
than his opponent. Unfortunately, the Frisian crack 
did not choose the strongest continuation at the 37th 
move, and Sijbrands had the opportunity for a 
sequence moves that resulted in a loss of a piece, but 
still ended in a draw. 


Iser Kuperman and Harm Wiersma 
World Championship Draughts 1972 in Hengelo 
Photocollection Anefo - Nationaal Archief 


1.8.1 Business 


In the intricate labyrinth of entrepreneurship, the 
essential trait of courage rises like a_ brilliant 
constellation above the horizon of _ business 
interactions. The arena of commerce, saturated with 
a perpetuum mobile of challenges, intrinsic 
uncertainties, and powerful risks, outlines the 
sharply defined contrast between triumph and 
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failure through deliberate, albeit fearless, decision- 
making resolutions. The fabric structure of the 
business world is structured by the ubiquitous 
manifestations of courage, a vital weapon not just 
embraced but incorporated to color the mosaic of the 
business spectrum. 


Innovation: 

In the shining office of innovation, courage manifests 
as the driving force behind forging new ideas and 
giving birth to innovative creations. It demands 
breaking through the solid foundation of the status 
quo and embracing the unknown possibilities 
inherently connected to the horizons of uncertainty. 
A dance with risks and rewards, where taking leaps 
into the unknown proves to be the key to unlocking 
the treasure chests of innovative achievements. 


Risk Management: 

The obscure poetry of business operations carries the 
crown of courage with grace. An expression of the 
will to take well-thought-out risks and tame them 
with the virtuoso management of a puppeteer. It 
reveals a symbiosis between the expectations of 
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rebirth and the cautious maneuvers to reduce 
unwanted consequences to a modest shadow. 


Decision-Making: 

The arena of decision-making in the realm of trade 
and industry, like a symphony of uninterrupted 
movement, where fragmentary information and 
wavering circumstances sketch an ambiguous 
backdrop, lends itself to the dynamic force of 
courage. Here it stands, as a dedicated conductor of 
the orchestra of choices, while the notes of bravely 
making decisions and the willingness to take 
responsibility for the outcome blend in an exciting 
harmony. Courage is the muse of _ leaders, 
empowering them to transform their visions into 
deeds that adorn the history books. 


Market Development: 

In the sizzling theater of market development, 
courage forms the fuel that propels the fiery launch 
of new markets, products, and target audiences. It is 
the spark that ignites the potential for growth and 
the lantern that shines on the path of adapting to the 
constantly changing tides of the commercial sea. 


Leadership: 

Leaders carrying the banner of courage are like 
heroes weaving inspiring tales. They not only kindle 
the flames of courage but also call on their followers 
to step outside the familiar contours of their comfort 
zones and explore the boundaries of possibility. 


Competitive Advantage: 

The battlefields of competitive advantage are 
saturated with the shades of bold moves and 
unconventional strategies that draw their strength 
from the source of courage. This is the art of treading 
new paths and, in this untrodden terrain, laying the 
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foundation for a unique advantage in the tangle of 
rivalry. 


In all this, it is crucial to note that courage, unlike 
recklessness, is rooted in the alchemy of thoughtful 
analyses, projecting potential outcomes, and 
calibrating risks. It is the invisible guide for visionary 
entrepreneurs, who precisely recognize the moments 
when it is rewarding to dive into the depths and 
when it is wiser to pause. 


At the core of the business world, courage is like the 
key that opens doors to growth, triumph, and 
continual adaptation. It is the companion of those 
who explore the unknown, broaden the horizon, and 
thrive amid the unpredictable waves of change. 
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1.9 Deligence 


The association "Damclub Haarlem" had been in 
existence for 5 years in 1909 and, although still 
young, could already look back on a "eventful" life. 
Its origin was attributed to Messrs. P. Kalbfleisch 
and Van Daalen, who, at the invitation of Mr. J. de 
Haas, the champion of the Netherlands, organized a 
public meeting in February 1904. In this meeting, 
Mr. De Haas conducted a simultaneous exhibition 
with 30 participants. The interest was immense; 
approximately 200 people crowded into the upper 
room of "Het Nut," Zijlstraat, in Haarlem. Initially, 
14 members joined the newly established association. 
Its existence was secured, and since then, every 
week, one evening was dedicated to practicing the 
game of checkers with enthusiasm. In 1909, the 
association experienced a period of prosperity. The 
progress made by the members of this club was 
significant, driven by their unwavering enthusiasm 
for studying the game. 


The diligent Herman Hoogland: As we already 
mentioned, our compatriot Herman Hoogland Jr. 
became the world champion after a series of matches 
against the best masters. Taking into account that he 
only lost one of the games, this is indeed proof of his 
great strength. Hoogland is... 20 years old, a 
Capablanca among checkers players. About his 
checkers career, it was written at that time: 


At the age of 15, he already showed great aptitude for 
checkers, impressing the strongest among our Dutch 
checkers players with his deep insight into the game. 
Everyone surely remembers the large number of 
simultaneous games played by Hoogland, in various 
locations across our country, including Hoorn, where he 
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lost only one game among numerous participants. In the 
club matches played by the Utrecht Checkers Society, he 
almost always found success at board 1. Hoogland 
achieved his first significant victory in 1908 in the 
championship competition held in the residence of the 
Netherlands, where he secured the second prize. Even 
then, he managed to draw with the first prize winner. The 
second significant event in Hoogland's checkers career 
was his match in 1911 against the now defeated world 
champion Isidore Weiss. He lost the match by only one 
game, and at the beginning of this encounter, he played 
against Weiss in a way that no one before him had done. 
In 1912, he again entered the championship competition 
for the Netherlands, ranking second after De Haas. In 
that competition, he became the first to cause the Dutch 
champion to lose a point. And now, 8 months later, he 
secures a title that masters who have played checkers 
longer than Hoogland have always eagerly sought. 


Herman Hoogland in 1912 
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"The 'De Haas Trophy’: 

In 'Hotel American’ on Leidseplein in Amsterdam, in 
the clubhouse of V.A.D., the competition for the 
aforementioned trophy continued. Some participants 
were prevented from playing, which led to the games 
Koperberg—Groenteman and Haye—Mr. de Jong not 
being played. Among the played games, most were 
lost due to the carelessness of the loser. This was the 
case for the master I. Presburg, who, after an 
irregular opening that eventually led to regular play, 
fell into a very simple trap due to playing too quickly. 
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Isaac Presburg (1869-1945) 
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He tried to make something of it, but his opponent, 
Keuning of C.D.A., gave him no semblance of a 
chance. Particularly interesting was the game 
Pieksma—Van Dartelen. The latter launched a 
vigorous attack on a disc of Pieksma that ultimately 
proved unwinnable. After that, the tables were 
turned, and Van Dartelen had to defend himself. 
Until finally, Pieksma, in his eagerness to win a disc, 
overlooked a simple move and thereby lost. 


Lack of Zeal: 

Piet Roozenburg, himself the world checkers 
champion from 1948 to 1955, described the match 
between Sijbrands and Andreiko as 'a meager match. 
He criticized both rivals for a lack of initiative and 
zeal, and especially of challenger Andreiko, who had 
also fallen behind, Roozenburg expected more. 
Roozenburg strongly advocates holding the next title 
match in a neutral country. "But," he said, "who can 
and wants to make a quarter of a million guilders 
available for a match between two foreigners?" 


The Diligent Jannes van der Wal: 

Insiders saw in Jannes van der Wal a future world 
champion in 1980, if only for his unwavering 
diligence for the game of checkers. At the national 
level, he had clearly broken through, which 
immediately meant he could be counted among the 
world's top players. In 1979, he was third in the 
Dutch championship, but in 1980, he ended up in a 
shared first place with Harm Wiersma and Rob 
Clerc. Despite a blunder in the first round against 
Bauke Bies, he consistently performed well 
throughout the tournament. 
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1.9.1 Business 


The qualities that make someone a good checkers 
player, such as diligence, perseverance, and strategic 
thinking, can certainly be transferable to the 
business world. 


Diligence: 

Diligence is a quality crucial in various disciplines, 
including the business world. Diligent individuals 
strive for continuous improvement, investing time 
and energy in understanding strategies and achieving 
goals. These qualities are critical in both checkers 
and business activities. In checkers, diligence is 
necessary to learn and perfect new strategies. 
Diligent checkers players are willing to spend hours 
practicing their game and studying theory, leading to 
improved playing skills and increased chances of 
winning. In the business world, diligence is necessary 
for success. Diligent business people are willing to 
work hard and dedicate themselves to their 
companies. 


Perseverance: 

Perseverance is also essential in both the world of 
checkers and the business world. The ability to 
overcome obstacles, even in the face of setbacks, and 
the motivation to continually learn and grow are 
invaluable traits in both domains. 


Strategic Thinking: 

For checkers, a certain form of intelligence is 
indispensable, usually a combination of abstract and 
strategic thinking. It is an art to determine an 
objective without tangible aids and chart the course 
step by step towards achieving the goal. Those who 
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can best think abstractly and strategically ultimately 
win the game. People who play checkers can develop 
and apply these skills in their business lives, helping 
them be more successful in their careers and achieve 
their goals. 
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Harm Wiersma and Vadim Virny, 1983 (Photo: Jan Stappenbeld) 


1.9.1.1 A practical example 


Let me cite an example here of a checker player who 
was constantly seeking new strategies, in this case, 
the diligent Harm Wiersma's game against the youth 
world champion Wirny played at Dam Square in 
Amsterdam. 


He could do this because he could think 'out of the 
box' like no other. This form of thinking certainly 
relates to strategy, albeit in a more unconventional 
way. ‘Out of the box' thinking involves leaving 
traditional, known methods and seeking creative, 
innovative solutions. In terms of strategy, 'out of the 
box' thinking is related to the ability to devise new 
approaches beyond the usual paths or conventional 
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strategies. It involves being creative, staying abreast 
of studies, and coming up with unique methods that 
may not be immediately apparent. This type of 
thinking is often invaluable in business strategies. 
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1.10 Economy 

The concept of economy also appears in the world of 
draughts (checkers), especially in the creation of 
problems. An example will clarify this. 


Black to move 


Author: Geo van Dam 


This problem was composed with a specific purpose. 
It is rightly claimed at times that there are problems 
where one cannot speak much about motif or system 
operations. There are even problems, especially the 
so-called sacrifice problems, where nothing else can 
be found but a move or a capture leading to beautiful 
shots that bring victory. Nevertheless, it often 
happens that there is indeed a "core" in such a 
seemingly "lifeless" problem. 


Black cannot play 24-29 because then follows: 16-11, 
32-28, 34x1!!!! 
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The motif is based on the following very accurate 
reasoning by Ir. Vrijlandt: "The most ‘economic’ 
multi-capture is the 2-capture. A multi-capture 
problem is, therefore, as economical as possible if all 
multi-captures are 2-captures. The smallest number 
of pieces needed for x 2-captures is 2x + 1, thus an 
odd number of pieces, namely 1 for the last white 
capture. In a problem with 7 pieces, there can be at 
most (7-1: 2 = 3) 2-captures. 


That is achieved in this problem. Neither white nor 
black has extras, as the apparent extra piece on 35 
also serves as a support piece to allow black's move 
24-29; otherwise, he would have to capture. 
Furthermore, this piece is used to create black's 3rd 
multi-capture, which then should capture not 35:24 
but 43:25. The second very special feature is that 
economy is also applied to the number of moves 
here. Otherwise, for 3 x multi-capture, one would 
still need a fourth move from white to make the last 
capture. This is prevented here because white's 3rd 
move not only obliges black to make the 3rd multi- 
capture but simultaneously executes the last capture, 
which would otherwise have occurred only in the 
next move. 


The system in this seemingly simple problem, in 


terms of the solution, is a demonstration of the 
highest possible economy in problem technique! 
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Economy: in multi-captures, in the number of 
pieces, and in the number of moves! 


Practicing economy in problem constructions is 
highly commendable, but it should not come at the 
expense of originality. It is better to sacrifice 
difficulty for originality than to sacrifice originality 
for economy. Economy should be pursued only 
where necessary and possible! This depends not on 
the number of pieces used but on the constructive 
requirements that a specific motif or theme brings, 
according to Geo van Dam. 


Georges Johannes Anthonius van Dam 
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The concept of "economy" also appears in a position 
where a few pieces secure a win. 


Author: J. C. Le Bleu, Breskens 


In this beautiful economic position, white plays the 
following moves to win: 


1.31-27 39x50 2.37-31 26x37 3.47-41 37x46 
4.27-21 46x30 5.21x23 50x19 6.35x2 


A good problem must meet the following 
requirements: 


a. The final position must be "sharp." There should 
be no unnecessary pieces in the final position. White 
should be able to win in the endgame or motif in at 
least one way. Note: A problemist usually works from 
back to front. They first choose a nice motif and 
create a problem based on it. 
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b. White should only be able to win in one way. Any 
other winning move is called a by-solution and 
makes the problem worthless. 


c. The moves of the solution must not be 
interchangeable. 


The above points are the main rules. There are other 
standards as well, which I cannot cover all. One term 
frequently mentioned that I would like to clarify is 
the term (un)economic. Dutch problemists find it 
ugly if two pieces are given away in a problem. This is 
called an "uneconomic giver." If there is a single 
capture with another piece opposite this two-capture, 
it becomes an "economic multi-capture." An example 
for clarification: 


Author: Geo van Dam 


After 16-11 by white, it becomes an economic multi- 
capture for black because black is also on the verge of 
capturing with 35x24 or 29x40. If that were not the 
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case, it would be an uneconomic capture for black of 
two pieces with 27x7. 


Giving Two: 

The "two-givers” have both advocates and opponents 
in the world of problemists. Some problemists are so 
vehemently against them that they have proposed 
not allowing them in future problemist competitions! 
What are two-givers? They are problems in which, on 
the first move, white unnecessarily captures two 
pieces without a multi-capture. This is considered 
uneconomical, say the opponents, and economy is 
considered the highest virtue in the art of problem 
composition, as practiced in Western Europe, 
especially in the Netherlands and France. Most 
Dutch and French problemists go so far as to 
disallow uneconomical multi-captures even during 
the resolution! 


Author: W.B. Monsma (1959) 
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1.29-23! This capturing of two pieces (without 
necessity) incites the ire of proponents of economy at 
any cost. According to them, the move would have 
been correct if, for example, 21 were on 26 and 36 on 
31. 

1.29-23 would then have been an application of 
the multi-capture rule. 
1. ... 18:40; 2. 39-34, 40:29; 3. 33:24, 25:34; 4. 24- 
20, 15:24; 5. 28-23, Again, uneconomical multi- 
capture! 19:37; 6. 36-31. Black can capture one piece 
with 37, but he must take two with 21. That is 
economically justified. 
6. ... 21:43: 7. 18:6, 37:26; 8. 6-1! and wins... sharp! 
That belongs to economy. The game must be precise 
— no more, especially without embellishments. 


The concept of "economy" is thus an important rule 
in the world of problem composition. Concerning 
actual gameplay, this expression is used less often. It 
is evident that if one can make a king with the loss of 
1 piece, it is preferable to do so rather than giving 
away two or three pieces. Here, economy and the 
efficient use of available resources also play a role. 
However, sometimes it is necessary to give away 
multiple pieces because not always is creating a king 
with fewer pieces good, as the opponent may have 
built a trap in their position. 


The essence of economy within the game of checkers 
reveals itself as a sophisticated composition of 
strategic maneuvers, a ballet of balancing between 
decisive choices that ultimately serves the course 
towards lavish triumph. A range of dynamic facets 
unfolds when the concept of economy takes center 
stage in the checkers arena: 
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Dimensions of Piece Value: 

At the heart of this game mechanism lies the 
exquisite concept of piece value, a quantification of 
the potential that lies dormant in the freedom of 
movement and the power that each checkers piece 
possesses. The need to embrace, protect, and 
preserve these valuable instruments illustrates a 
parallel with the economic doctrine of maximizing 
value through careful asset management. 


Balance of Exchange and Capture: 

In the tumultuous arena of battle and strategies, the 
capture of enemy pieces, exchanged for the sacrifices 
of less valuable playing pieces, represents a 
symphony of tactical choices. It involves the skillful 
agreement of accumulating "assets" on the field of 
confrontation. 


Dance of Position and Mobility: 

The powerful concept of an economically 
advantageous position in this universal theater of 
checkers is nothing but the choreography of checker 
pieces in a rhythmic tableau, in harmony with the 
principle of maximum mobility and dominant 
position. This reflects a parallel with the pursuit of a 
strategic advantage, considered an achievement in 
the economic sphere. 


The Art of Risk Management: 

In this world of conceivable moves, avoiding 
recklessness and strategically making moves that 
bypass potential pitfalls brings the essence of 
economy to the forefront. A shield of caution is 
raised against unnecessary risk, a reflection of the 
mantra of risk management in the economic context. 
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Rhythm and Timing: 

The shading of economic thinking also extends to the 
dimensions of tempo and timing. Making the right 
moves at the most opportune moment echoes the 
essence of economic efficiency and precise timing. 


Overall, the all-encompassing concept of economy 
within the domain of the checkers game serves as a 
magnifying glass on the rationalization of checker 
pieces, a stage for deliberate strategies, and a journey 
to the higher echelons of success, all in line with 
optimizing resources and choices as aspired in the 
economic world. 


1.10.1 Business 


Within the layered matrix of the checkers game, a 
realm where strategies unfold like facets of a crystal- 
clear diamond, the economic wisdom we absorb 
unveils an intricately woven path to the business 
realm. This economic enlightenment stimulates 
various cognitive facets into a true spectacle. The 
economy we learn during the checkers game 
demonstrates its utility in business by highlighting 
various cognitive traits. These traits include: 


Evocation of Strategic Thinking: 

The stage of the checkers game embodies an arena of 
profound strategic thinking, where forging moves 
and counter-moves becomes a symphony of 
planning. Here, the favor of position is optimized, 
and potential traps are reduced to their most 
negligible appearance. This strategic fabric finds a 
mirror in the commercial sphere, where decision- 
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making becomes a domino that brings lasting 
consequences. 


The Ballet of Risk Management: 

The dance of moves in the checkers game requires an 
evaluation of risks, where each move is judged by the 
criteria of safety and risk-related potential. This 
ability to understand and model the balance of risks 
extends its hand to the commercial stages, where 
identifying and taming risks adorns itself as a banner 
of crucial value. 


Critical Genius Awakens: 

Analyzing the current state of the game, evaluating 
options, and deciding insightfully with limited data— 
this is the critical thinking that takes center stage. 
This treasure, with a value like no other, also radiates 
in the business realms, where analyzing complex 
situations and data opens the gate to well-considered 
decisions. 


Architecture of Planning Expertise: 

Not just the current move, but the choreography of 
upcoming moves and a range of possible scenarios 
are the ingredients of the game. This symphony of 
foresight is a timeless melody that echoes in the 
business arena, where the art of long-term planning 
and strategic determination is elevated to an art 
form. 


The Power of Flexibility: 

The dynamic battlefield of the checkers game shows 
unexpected turns, requiring players to adapt their 
strategies. This is a reflection of the value of 
flexibility in business, where the ability to navigate 
unpredictability is crucial. 


Decisiveness Under Pressure: 
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At the heart of the checkers game is the continuous 
decision-making, subject to the pressure of limited 
time. This ability to make quick and thoughtful 
decisions repeats its melody in the business world, 
where rapid, thoughtful action can make a difference. 


The Artwork of Pattern Recognition: 

The checkers game harbors a wealth of potential 
move combinations, where the skill to discern 
patterns and strategies is a precious jewel. This 
ability finds its counterpart in business, where 
spotting market trends and customer patterns is 
considered a valuable asset. 


GLOBAL 
BCONnOMYy 
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The Path of Goal-Orientation: 
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The checkers game demands a clear goal and 
strategic action to achieve that goal. This goal- 
oriented approach is a guideline in business, where 
organizations set objectives and develop strategies to 
achieve them. 


Awareness of Competition: 

In the strategic tableau of checkers, one must 
constantly consider the opponent's moves and try to 
understand their strategy. This alertness is a 
reflection of competition awareness in the business 
world, where understanding rivals and their actions 
is of eminent importance. 


Overall, learning economic principles during the 
checkers game strengthens cognitive traits that are 
invaluable in the business world, equipping players 
with the skills to effectively plan, decide, and act 
within complex and dynamic environments. 
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1.11 Emotion 


Emotions, deeply rooted in our cognitive abilities, 
form a complex labyrinth of psychological 
experiences. This labyrinth is closely intertwined 
with our cognitive processes, which, in turn, relate to 
our abilities to think, perceive, reason, and 
understand. It is of unmistakable importance for 
checkers players to fathom the intriguing symbiosis 
between emotion and cognition, and this for various 
intricate reasons: 


Decision-Making: 

The game of checkers, a mind sport saturated with 
complexity, demands profound strategic decision- 
making. Emotions, as elusive influencers, can steer 
decision-making in various directions. They can 
instill fear at the prospect of losing a valuable piece 
or evoke a surge of excitement when victory seems 
within reach. The awareness of these emotional 
conductors playing the cognitive orchestra gives 
checkers players the ability to discern and contain 
emotional reactions, enabling them to make 
thoughtful and purposeful moves amidst emotional 
chaos. 


Concentration and Focus: 

Emotions can act as turbulence, disturbing the 
serene waters of concentration and focus. Negative 
emotions, such as stress and frustration, can blow 
like fog banks over the game board and disrupt 
clarity. But checkers players are not playthings of the 
elements. They engage in the battle by acquiring 
emotional mastery, by developing techniques to tame 
their emotions as conductors of cognitive orchestras. 
Thus, they find the focus to dominate the game. 
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Opponent Analysis: 

Emotions are not only internal orchestrators but can 
also serve as navigational tools to decipher the 
emotional and psychological status of the opponent. 
Checkers players seek to unravel the emotions of 
their rivals, a strategic attempt to unbalance their 
opponents and provoke errors, akin to a cunning 
music conductor manipulating the tempo and tone of 
a performance. 


Mental Resilience: 

The path to mastery in the game of checkers is 
strewn with hurdles; loss and disappointment lurk, 
and the pressure to perform is always present. 
However, armed with insight into the delicate 
interplay between emotion and cognition, checkers 
players cultivate inner fortitude. They learn the art of 
dealing with setbacks, the art of resilience, an 
indispensable trait for those striving for consistent 
top performance at the highest level. 


Learning Ability: 

Emotions play an equally significant role in the 
learning process. Positive emotions, like the spark of 
joy and the spark of interest, can illuminate the path 
to knowledge and boost the learning process. In 
contrast, fear, as a dark shadow, poses obstacles in 
the journey of self-improvement. Checkers players 
leverage this insight to forge more effective learning 
strategies, to compose the melodious symphony of 
understanding. 


Self-Awareness: 

Understanding the subtleties of the merger of 
emotion and cognition offers checkers players a 
glimpse into the mirror of self-awareness. They 
recognize their strengths and weaknesses, sharpen 
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their playing style, and become aware of the 
composer directing the melody of their game. 


In short, in the arena of checkers, permeated with 
intellectual power and strategic ingenuity, knowledge 
of the choreography between emotions and cognition 
is of invaluable importance. Checkers players are 
maestros who benefit from this understanding 
harmony to triumph amid emotional turbulence, to 
make thoughtful moves in a symphony of mental 
mastery. 


Ludmilla Meijler 


In the late seventies, early eighties, she was still 
called Ludmilla Sochnenko and was one of the best 
checkers players in the world. She won the world title 
in 1980 in her birthplace Minsk. Meanwhile, she had 
settled in the Netherlands and changed her name to 
Ludmilla Meijler. She had specialized in psychiatry. 
Her judgment, therefore, comes from someone who 
knows a lot about psychiatry and characterology. It is 
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interesting to see that she clearly indicates what is 
expected of a good checker player. She emphasizes 
that all talents are worthless if you do not have the 
right character and abilities. Nevertheless, according 
to Meijler, all these talents are worthless if you do 
not have the right character. 


A champion must be excessively profit-oriented, not 
afraid of the opponent, and have enough resilience to 
come back after a lost game. But most importantly, 
says Meijler, is that you can control your emotions. 
"You have to be tough on yourself." Checkers, she 
acknowledges, is an introverted sport. 


Alexander Dibman, 1992 


And this brings us to Alexander Dibman. Dibman 
was a checker player who was tough on himself 
during the world championship of 1986. At one 
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point, he had the longest game, but that didn't 
prevent him from maintaining his normal behavior. 
During the game, he only got up from his seat to get a 
refreshment. Furthermore, he was glued to his chair 
without a trace of emotion on his face. There seemed 
to be no excitement in him. Not even when his 
opponent created tension or made mistakes. What 
happened around him seemed to pass him by. 
Dibman focused entirely on the game, and that 
benefited the result of his game; he won. 


The same can be said of Harm Wiersma, the sturdy 
Frisian who shows no visible emotion during 
checkers. Once free from the game and without 
further obligations, his emotions come to the surface, 
as seen, for example, during the rapid demonstration 
of various variations on the checkerboard. It was in 
the year 1969 when Sijbrands characterized him as 
the greatest player of all time. 


Harm Wiersma and Ton Sijbrands, 1969 
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And now that I'm talking about this sturdy Frisian, it 
is also important to know that even multiple 
languages are intertwined with emotions. Wiersma 
speaks multiple languages, including Frisian, Dutch, 
English, Russian, French and also German. 


The complexity of the human brain is reflected in the 
sublime dance of bilingualism. The brains of 
bilingual individuals exhibit a physical distinction 
compared to their monolingual counterparts. Certain 
brain areas closely related to language become more 
robust or undergo changes in their interconnections. 
This physical metamorphosis originates from the 
repetitive use of the tools our brains incessantly 
wield to unravel the world around us. These tools, 
known as cognitive processes, encompass the 
essential building blocks of perception, memory, 
attention, and emotion. By navigating between 
different languages and lifestyles, these cognitive 
processes are chiseled and sharpened, like precious 
gemstones. 


It is an admirable achievement to master six 
languages, an accomplishment that permeates the 
cognitive and emotional fabric of an individual in 
various ways: 


Elevated Cognitive Flexibility: 

Multilinguals typically cultivate impressive cognitive 
flexibility, seamlessly switching between various 
languages and grammatical structures. This agility 
extends to the emotional sphere, allowing individuals 
to adapt more fluidly to diverse situations and 
emotional perspectives. 


Profound Empathy: 


Mastery of multiple languages is correlated with 
increased empathy towards different cultures and 
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emotional viewpoints. This creates a heightened 
awareness of others' feelings, which facilitates and 
enhances empathy. 


Artistic Emotional Expression: 

Mastery of multiple languages provides individuals 
with an extensive palette of linguistic tools to express 
their own emotions. They can deploy carefully 
chosen words and phrases from different languages 
to convey their inner feelings in a more nuanced 
manner. 


Emotional Regulation: 

Intriguing studies suggest that bilingual individuals 
typically excel in emotional regulation. Switching 
between languages requires a higher degree of self- 
control, enabling them to handle and modulate their 
emotions more effectively. 


Cultural Symbiosis: 

Fluency in multiple languages goes hand in hand 
with a deeper understanding of cultural norms and 
emotional expressions in various societies. This can 
be particularly valuable in cross-cultural settings, 
where understanding emotions bridges different 
worlds. 


Robust Resilience: 

The ability to communicate in different languages 
often comes with enhanced emotional resilience. 
Multilingual individuals may be better equipped to 
face emotional challenges and overcome linguistic 
barriers in the most challenging situations. 


The human mind reveals its beauty in the versatility 
of language, where cognitive processes and 
emotional richness converge in a _ harmonious 
symphony of human experience. 
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It's no wonder that Wiersma navigates and adapts 
effortlessly everywhere. 


~ 


Karen van Lith and Mariélle van Kuyk, 1993 
Photo: Felix Janssens — Stadsarchief ‘s-Hertogenbosch 


In the nineties, the checker world in the Netherlands 
had a spontaneous, cheerful woman who played 
checkers and had been champion of the Netherlands 
many times. She stood alone at the top and bore little 
resemblance to those dull male checkers players. For 
the spontaneous Karen van Lith, the iron discipline 
of checkers seemed like torture, but once behind the 
pieces, a remarkable metamorphosis regarding 
emotions took place. She let us know the following: 


"IT had to learn to stay calm before the start of a game. I 
used to be unable to wait to get started. From the 
moment I woke up, I only wanted one thing: to go to the 
board and play. That was not good. And you also have to 
learn to completely control your feelings during a game. 
Emotional outbursts, as you see in many other sports, 
are, of course, not allowed. Even with a real blunder, it is 
important to remain stoic and keep looking ahead." 
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1.41.1 Business 


Chess and checkers players undoubtedly exhibit an 
unparalleled emotional advantage in the ruthless 
battlefield of the business world, an advantage 
beyond the reach of those who have never tasted 
these intellectual martial arts and thus never 
mastered the art of emotional control. When these 
masters of strategic thinking are also multilingual, 
their advantage grows to epic proportions. Here's 
why: 


Emotional Mastery: 

Mind sports demand unwavering emotional control 
from their practitioners, as they constantly face the 
crushing pressure of possible defeat and the ruthless 
twists of fate. This emotional mastery serves as a 
shield that protects them against the devastating 
waves of stress, both in the chessboard game and in 
the arena of business. 


Skillful Stress Management: 

Checkers and chess players are seasoned veterans in 
handling stress and pressure, valuable qualities that 
can seamlessly be transferred to the complex arena 
of business. They are equipped to shine under the 
most stressful conditions, with the ability to 
effectively manage deadlines and challenges that 
would crush others. 


Mistakes as Learning Moments: 

In the world of mind sports, making mistakes is an 
unavoidable part of the game. However, these 
masters of strategic thinking have learned to 
embrace mistakes and draw from them valuable 
learning moments. This ability enables them to 
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welcome business setbacks as opportunities for 
growth and improvement. 


Patience and Unyielding Resolve: 

Unyielding resolve, forged in the smithy of chess and 
checkers, becomes an unwavering axe ready to fell 
the dense forests of business challenges. This trait, 
obtained through thousands of hours of strategic 
master trials, forms the core of their steadfastness, 
an unyielding force that drives them to maintain 
their course despite all headwinds. 


Incredible Concentration and Focus: 

Mind sports demand breathtaking concentration and 
unwavering focus over extended periods. These 
abilities are invaluable in completing complex 
business tasks, deciphering intricate problems, and 
warding off the temptations lurking in business 
environments. 


Masterful Self-Control: 


Mind sports teach players to masterfully control their 
emotions, providing an invaluable advantage in 
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business negotiations, effectively dealing with 
conflicts, and in the art of team management. 


The Art of Decisiveness Under Pressure: 

Chess and checkers force their practitioners to make 
decisions in the most ruthless conditions, resulting in 
a knack for making quick and effective decisions, 
even when the clock ticks mercilessly. 


Unstoppable Competitive Spirit: 

Mind sports cultivate and nurture an unstoppable 
competitive spirit, a driving force that inspires 
practitioners to strive for business success and reach 
unprecedented heights in the business world. 
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1.12 Experimentation 


In a world of black-and-white grids and strategic 
moves, my adventure with checkers began. It was a 
game where I aimed not only to defeat my opponent 
but also to push my own boundaries. For me, 
checkers was not just about winning games but 
discovering new paths in the endless journey of 
strategic mind sports. 


I vividly remember how I started experimenting with 
a completely new playing style. The urge to stay 
ahead of future opponents drove me to venture off 
the beaten path. A strong first-class checkers player 
became my first sparring partner in this daring 
endeavor. 


Initially, I lost repeatedly to him with my new 
playing style. He cautioned me that I might be better 
off returning to familiar strategies. His words of 
caution echoed in my ears, but I persisted in 
believing in my system. The road to success was 
littered with traps and disappointments, but I was 
determined to realize my vision. 


Hours turned into days, days into weeks, and weeks 
into months of intensive training and analysis. I 
stood before the checkerboard with my sparring 
partner, playing game after game. I learned from my 
mistakes, adjusted my strategies, and perfected my 
new playing style. 


Finally, after countless battles and_ bittersweet 
defeats, I reached a turning point. I began to defeat 
my sparring partner more and more often. My new 
playing style revealed its secrets to me and opened 
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doors to new possibilities. I became an expert in my 
own playing style after all that training and practice. 


The advantage of my new approach was evident. The 
first 15 moves could be played at a fast pace because I 
had thoroughly explored every path. On the other 
hand, my opponents had to spend much more time 
studying my unconventional playing style and trying 
to decipher the many variations that came with it. So, 
I started with a good lead on the clock. 


My story teaches us that the road to success is often 
paved with setbacks and doubts. But with 
determination, self-belief, and an _ insatiable 
curiosity, you can triumph even in the most 
challenging circumstances. I continued to forge my 
own path, and ultimately, it brought me victory and 
the joy of exploring unknown territories in checkers. 


Checkers players aiming to reach higher levels in this 
complex mind sport wholeheartedly embrace the 
adventure of experimentation. They let their minds 
roam freely over the board, often in intense battles 
lasting no more than 10 minutes per game. In those 
brief moments of creative turbulence, they paint 
their own masterpiece of strategies and moves, 
striving for the perfect move that brings them closer 
to victory. It's a dance of the mind, where each move 
is a brushstroke on the canvas of the board, and each 
game is an opportunity to learn, grow, and shine. 
And thus, we see: 


Jannes van der Wal dared to make eight consecutive 
opening moves at the Dutch championship in 1985 in 
Abcoude, moves that were described as absolutely 
foolish by Ton Sijbrands twenty years ago. Jannes 
played 35-30 (or if he played with black, 16-21). As if 
he didn't know that according to theory, inevitable 
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loss follows this move. However, what turned out? 
Jannes swept opponent after opponent off the board 
with his outdated tactics and experimentation. He 
even said the following: 


"I have had success with my novelty. But it was 
necessary. Without this, I would never have won the 
tournament. It's extremely daring, yes. The opening 
move is clearly inferior. But if you can find small 
reinforcements in the following moves, it becomes 
playable. Also, because the opponent is confused." 


Bauke Bies (1959 - 1999) was a Dutch checker player 
mainly known for winning the youth world title in 
1977. He held the titles International Master and 
National Grandmaster. He could play checkers 
blindfolded and promised much for the future. 
Unfortunately, he lacked self-discipline. Perhaps that 
was why he dropped out of his astronomy studies. 
Learning required him little effort, and he did little 
homework. Thus, we see that intelligence and a high 
IQ are not enough to rise higher. Several qualities are 
needed. But Bauke was a man of experimentation, 
and that's what set him apart. He once said: 


"Creativity is the greatest strength of my game, which is 
subject to fluctuations. I love experimenting, although I 
will play a bit safer in this tournament. I would like to 
come in the top six. That automatically qualifies me for 
next year's final. And next year, you can qualify for the 
1990 World Championship. Coincidentally, that is also 
held in Groningen. Actually, I aspire to participate there 
again." 


Another player who loved experimenting was Jeroen 
Goudt, the youth champion of the Netherlands in 
1970. Societally, Jeroen had a fast-paced career, as 
he passed his final exams that year and, at the age of 
17, became a student of Economics at the Vrije 
Universiteit in Amsterdam. He was then at the first 
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board of the checkers club HDS and, according to his 
words, enjoyed experimenting, but he also wanted to 
further develop tactically and strategically. Later, he 
would become an important political figure, even 
serving as the mayor of a municipality. 


Jeroen Goudt (1953) 


When Alexei Tsjizjov had to play against challenger 
Ton Sijbrands for the world title in 1990, he 
expressed his desire to experiment: 


"I respect Sijbrands, but I'm not afraid. My only doubt is 
whether I should experiment as much as I would like in 
this match. I have never played such a long match, and 
experimenting in it might be too risky. Still, I prefer 
playing a match rather than a tournament. In a 
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tournament, you can draw against a player who then 
loses to another. You have no control over that. I prefer 
playing twice against the same player. Or, as now, twenty 
times." 


Alaxes Tijimeo 


Alexei Tsjizjov 
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A checkers player who also enjoyed experimenting 
was International Grandmaster Rob Clerc (1955). He 
drew motivation from experimenting in checkers. In 
1992, titleholder Clerc was already guaranteed 
participation in the World Championship and could 
experiment to his heart's content in the Dutch 
Championship 1992. 


Harm Wiersma also liked to experiment for years in 
the provincial championships of Friesland. 
Sensational results were bound to happen, as in 1970 
when he lost to Bandstra in the first round and then 
to Schotanus in the second. However, he still 
managed to win the tournament by subsequently 
winning 10 games and leaving the last behind after a 
tiebreaker with Bergsma. This once again 
demonstrates Wiersma's iron-strong competitive 
mentality. 


From left to right: Piet Roozenburg, alderman Mr. A. de Roos, J. 
H. Willems and Dammis van der Staaij during the opening of the 
world championship in Amsterdam, 1948. 
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In the past, there were already players who dared to 
experiment. The greatest example has been former 
world champion Piet Roozenburg. In 1948, the year a 
24-year-old Roozenburg brought the world title back 
to the Netherlands, another Dutchman drew 
attention to himself by his unexpected victory over 
the reigning world champion Pierre Ghestem. It was 
the champion of the province of South Holland, 
Dammis van der Staaij. With experimental play, he 
astonished friends and foes by restraining Ghestem's 
white center game and paying no attention to the 
white steamroller rolling over the middle board. Van 
der Staaij had well encircled his prey, and when 
Ghestem finally managed to break free, he had used 
so much time that he lost on the clock. 


1.12.1 Business 


Conducting experiments within the business world 
can be considered a mirror image of the essential 
experimentation that takes place in the game of 
checkers. This text, based on my new playing style, 
explores this concept in more detail by pointing out a 
wide range of similarities and aspects shared 
between both domains: 


Confronting the status quo: 

Protagonists embark on active experimentation 
because established strategies leave an unsatisfactory 
taste. This indicates that the initial seed of 
experimentation sprouts from the decision to 
challenge existing standards and dogmas in a field or 
sector. 
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Innovation and creativity: 

By venturing off the beaten path, the author 
displayed stunning innovation and _ creativity. 
Exploring new ideas and approaches can lead to 
revolutionary revelations and victories in the 
business scene. 


Tenacity and determination: 

Despite initial setbacks and advice to revert to 
familiar strategies, the author persisted stubbornly 
and continued his mission. This emphasizes the 
essence of determination in the domain of business 
experimentation. 


Learning from mistakes: 

The author gained valuable insights from his failures 
and refined his strategies. In business, the ability to 
recognize mistakes and learn from them is an 
indispensable tool for progression and optimization. 
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Time investment and dedication: 

The report emphasizes that successful 
experimentation demands a substantial investment 
of time and dedicated effort. Entrepreneurs and 
professionals need to be willing to invest time and 
energy in developing and refining new approaches. 


Competitive advantage: 

Ultimately, the author gained a competitive 
advantage by mastering his innovative playing style. 
Business experimentation can lead to unique 
strategies and approaches that provide a competitive 
edge. 


Insatiable curiosity: 

The report highlights the essential nature of 
insatiable curiosity. Pursuing new knowledge and 
exploring uncharted paths are core components of 
experimentation, both in the game of checkers and in 
business. 


In brief, this text illustrates that experimentation in 
business is essential, as it can result in innovation, a 
competitive edge, and personal growth, even in 
situations accompanied by challenging obstacles. 


Experimentation in business can lead to significant 
costs, so it is important to keep these costs as low as 
possible. Unfortunately, this does not always happen, 
and I will provide an example. I wanted to deliver a 
certain product of the right quality to a German 
trader in Hamburg. For this, I needed approval from 
a chemist. Unfortunately, the gentleman turned out 
to have made a mistake in the German quality 
requirements, causing us considerable damage. The 
trader faced problems with the pharmaceutical 
industry. My proposal was to send a sample to the 
trader in Hamburg for quality approval, instead of 
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relying directly on the chemist. This product was new 
to us in the market. However, the management was 
in a hurry to sell it. This experiment resulted in 
significant losses and extra work for us. 


On the other hand, another experiment yielded good 
money. We already had good sales with an active 
ingredient extracted from citrus fruits. However, the 
company wanted larger sales, and since I couldn't 
achieve higher sales figures in the pharmaceutical 
industry, I thought of other possibilities. So, I 
examined many American patents and came up with 
the idea of selling our natural substance from 
oranges to the flavor industry as a masking agent 
under a different name. However, I really didn't 
know if our product would be suitable for that. 
Suddenly, I found myself in Paris, sitting across from 
a researcher working for the world's largest aroma 
industry. He informed me that our extract would be 
used to enhance the taste of one of their synthetic 
sweeteners in blends. In business as well, we must 
experiment. He who does not risk does not win. 
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1.13 Factual Awareness 


The sober consideration of facts is also applicable to 
the game of checkers. In my business life, I 
instinctively felt that I was always engaged in 
checkers. I now see this affirmed by an article from 
1931 titled "What life lessons does checkers contain." 


Johannes Eekhoud 


Checkers undoubtedly possesses numerous qualities 
that can be of great service in the struggle for 
existence. The experiences and lessons gained in 
checkers serve as a school for life. Humans, by 
nature, are not entirely free from carelessness, 
explaining why, for most people, the lessons life gives 
in its relentless "cause and effect" often remain 
unproductive. If we do not rigorously adhere to the 
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demands of that strict law, which makes no 
exceptions, we will inevitably find ourselves faced 
with facts that will more or less seriously impact our 
happiness - facts that would not have occurred if the 
lessons constantly provided by life had been utilized. 
This is also applicable to the game of checkers! When 
playing a game, if one does not take into account all 
possibilities and facts that may arise, dangers loom, 
much like a hunter aiming his deadly weapon at his 
prey. Being confronted with a fact implies difficulty, 
the necessity of immediately taking action. It 
demands, no, it requires the presence of mind from 
the individual to assess the situation at that very 
moment, to judge it accurately, to see and apply the 
means to avoid or counter the danger posed before 
them by promptly intervening. This is also the case in 
a checkers match! In this game, practitioners often 
find themselves confronted with sudden difficulties, 
requiring them to overcome these challenges with 
quick thinking and find an honorable way out. Life 
itself is a great, consequential fact that interweaves 
circumstances and compels humans to navigate 
through these circumstances in such a way that they 
can either prevent emerging facts that are not yet 
apparent or adequately arm themselves against 
them. The entire checkers match consists of a series 
of facts that the two players hatch, creating 
circumstances that force the players to carve a path 
and find a safe way out. Being faced with a fact 
demands direct intervention, instinctive action by 
the human. In reality, we should be constantly aware 
of facts in the making, which will suddenly emerge, 
accompanied by the simple, uncompromising 
question: "What now?" Then the person possessing 
presence of mind acts swiftly and effectively, much 
like a driver who, faced with sudden danger, avoids a 
collision by turning the steering wheel or quickly 
placing their foot on the brake pedal in time. 


111 


However, presence of mind - it almost goes without 
saying - is not inherent to everyone, especially not in 
this century of general nervous tension, even though 
the sporting activity arouses vigilance, encourages 
being on guard. In a checkers match, continuous 
proactive action is required, and after each move, the 
question naturally arises: "What now?" Correct and 
effective intervention is necessary because every 
hesitation can be fatal! The tragedy of life lies 
especially in the unforeseen, the unexpected, and the 
sudden, much like in a game of checkers. Not every 
person possesses great energy, resistance, mental 
strength, and the ability to act quickly and decisively. 
Not every person recognizes life's facts or foresees 
their proximity or occurrence. Not everyone can fuse 
thinking and acting so closely that they are able to 
notice the hunter aiming at them or the deadly 
weapon that they have not seen or noticed until the 
last moment and fend it off with a quick decision and 
a strong hand. Similarly, not every person has the 
capabilities to become a good checkers player. 
Presence of mind, self-control, and a firm, earnest 
will can often ward off the facts that announce 
themselves from afar or that our mental eye 
perceives. However, if a firm, earnest will does not 
guide our thinking and actions, much happiness that 
we could have seized will pass us by, and, in its place, 
a fact that ruins our happiness and deteriorates our 
personality will soon stand before us. With this, we 
trust to have sufficiently demonstrated that all these 
indispensable qualities for life can be cultivated by 
practicing the game of checkers, making this game 
offer more to individuals than just relaxation or 
pastime. Indeed, checkers contains a great series of 
life lessons, of which only the earnest practitioner 
will be able to reap the fruits! 
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1.13.1 Business 


The concept of "factual awareness" within the 
business world extends to the understanding and 
consciousness of concrete and actual aspects 
influencing business situations and decision-making. 
It implies that an individual is thoroughly aware of 
the factual data, information, and circumstances 
affecting business operations. Typically, factual 
awareness within the business domain includes: 


Market Reality: 

A thorough exploration of the ever-changing market 
reality, where each business navigates like a sailor on 
turbulent waters. It requires not only an 
understanding of current market conditions but also 
the skill to translate this information into agile 
strategies that adapt to the whims of the market. 


Financial Health: 

In-depth comprehensive knowledge of a company's 
financial vitality, decoding numbers as an intriguing 
puzzle. It involves not only evaluating the financial 
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status but also skillfully taming financial risks, as if 
they were swords of Damocles threatening the 
company. It's like an immersive quest through the 
financial labyrinth, where the company is a fearless 
adventurer armed with knowledge and strategies. 


Legal and Regulatory Considerations: 

A deep dive into the labyrinth of laws and regulations 
hanging like a dark cloud over business activities. It 
requires not only understanding these complex legal 
landscapes but also an unwavering commitment to 
compliance and a _ keen awareness of legal 
responsibility. 


Risk Management: 

Unraveling the layered nature of business risks, a 
mosaic of financial pitfalls, operational minefields, 
legal mazes, and reputational damage. It requires the 
ability to identify, evaluate, and tame these risks 
before they can engulf the company. 


Customer Needs: 

A firm must foster a profound understanding of the 
needs, expectations, and preferences of its clientele 
to thrive successfully. This is crucial, as the company 
can use this data to refine its products or services 
and perfect its customer service. It's like unraveling 
an intriguing jigsaw puzzle, where customers are the 
missing pieces that complete the whole. 


Internal Business Processes: 

A company must thoroughly understand its internal 
processes to shine in the business world. This 
understanding drives the pursuit of success because 
it paves the way for refining business processes and 
cost savings. It's like deciphering a complex code that 
opens the door to a treasure trove of optimization 
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opportunities and efficiency improvements, allowing 
the company to confidently face the future. 


Competitive Analysis: 

In the ruthless arena of business, insight into the 
movements of the competition is invaluable. It is a 
continuous process of observing, analyzing, and 
anticipating. A company must understand 
competitors’ strategies, identify their strengths and 
weaknesses, and understand how it positions itself 
within this competitive arena. In this high-stakes 
environment, knowledge is power, and the ability to 
leverage this knowledge to forge winning strategies is 
the key to success. 


Technological Developments: 

The pulsating energy of technological progress 
illuminates the darkness of high costs and provides a 
path to financial optimization. But that's not all. It is 
a source of unbridled creativity, opening the doors to 
a treasure trove of innovation possibilities. New 
technologies allow companies not only to improve 
existing processes but also inspire the birth of new 
products and services. It's like a magical formula that 
opens the gates to a new dimension of competitive 
advantage. Like a sword pulled from the stone, new 
technologies also provide the opportunity to 
distinguish oneself from rivals, creating an aura of 
superiority and a lead on the path to success. It's a 
dance to the rhythm of progress, where technology 
makes the difference between following and leading. 


In essence, factual awareness within the business 
domain revolves around a deep knowledge and 
understanding of all relevant aspects of the business 
environment. This enables leaders and decision- 
makers to make informed choices and develop 
effective strategies based on concrete facts and data. 
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1.14 Falsification 


Falsification is the act of demonstrating the 
falsehood or untruthfulness of a statement or theory, 
opposing the concept of verification. It's a term 
rarely used in the world of checkers, which is quite 
peculiar considering its frequent use in the realm of 
chess. Nonetheless, checkers is intricately connected 
to this concept. 


Reflecting on the match between Russia and the 
Netherlands, lost with a score of 42-38 in Yerevan in 
1983, only six out of the forty games ended in a 
decisive outcome, with the remaining thirty-four 
concluding in a draw. After three rounds and thirty 
games, only two decisions had been made. Despite a 
positive approach, the abundance of draws raises the 
question of whether the draw margins in checkers 
are too extensive, even with a positive mindset. 
Alexander Mogilyansky was clear on this matter. 
Against Harm Wiersma, he managed to secure four 
disadvantageous draws and, although proud of the 4- 
4 result, he still referred to it as a falsification of the 
outcome. 


Chess and checkers players develop a certain 
mindset characterized by more or less verification 
(does it check out) or falsification (does it not check 
out), materialistic thinking, self-discipline, self-talk, 
or quick irritability. 


Research from early 2009 by the University College 
Dublin indicates that grandmasters, when weighing 
their moves, behave like natural scientists. They 
attempt to falsify their ideas, while amateurs try to 
confirm theirs. In this respect, they align with the 
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criterion for science proposed by the philosopher 
Karl Popper. 


Karl Popper 


In 1934, Austrian philosopher Sir Karl Popper 
published "The Logic of Scientific Discovery," stating 
that the nature of scientific thinking meant that 
scientific theories could never be fully proven. The 
only way to test a theory's validity was to search for 
evidence to the contrary, a process he called 
falsification. This concept gained traction in 
cognitive science, revealing that people are poor at 
falsifying, not just in science but also in daily life. 


It's noteworthy that experts analyzed their positions 
better than newcomers, and their superiority lay in 
their pessimism. Experts mainly focused on the 
potential terrible mistakes they could make, 
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showcasing their ability to falsify hypotheses and 
avoid disastrous errors. 


Good science aims to falsify beloved theories by 
seeking as much evidence against them as possible. 
In other words, one tries to debunk cherished 
theories. 


In this context, I recall the games I played in various 
championships. Intuitively, I knew which move to 
play in a particular position, but I was always 
engaged in nullifying this move by putting myself in 
the opponent's shoes. In more than one instance, I 
stood behind my opponent to see their position on 
the board. I didn't trust even the most logical moves. 
Only after considerable thought did I make my move. 


1.14.1 Business 


The philosophy of falsifying theories also finds a 
place in the business world, albeit with a slightly 
different approach. In the business realm, the 
concept of falsification is often applied in terms of 
critical thinking, risk management, and _ strategic 
planning. Here are some of the ways this manifests 
itself: 


Risk Management: 

In the business universe, there is an urgent need to 
identify and acknowledge potential risks and 
obstacles that may arise in the future. It's not just 
about confirming the validity of a strategy but 
actively seeking weaknesses and latent issues. By 
recognizing and evaluating risks, companies can take 
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proactive measures to avoid them or minimize their 
impact. 


Evaluation of Business Strategies: 

Similar to scientific hypotheses, business strategies 
need constant evaluation and testing. Successful 
companies don't just look at confirming data 
supporting their strategy; they actively seek evidence 
that could challenge their strategies. If there is 
convincing evidence that a strategy is not working, 
companies should be willing to make adjustments. 


Innovation: 

Companies aiming for innovation often encourage 
questioning existing assumptions and _ processes. 
This may involve challenging their own products and 
services to discover areas for improvement. 


QUALITY C@NTROL 


Competition Analysis: 

A healthy approach to competition involves not only 
looking at the strengths of competitors but also their 
weaknesses. The goal is to identify weaknesses that 
can give your own company a competitive advantage. 
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So yes, the philosophy of proactively seeking 
weaknesses and striving for self-improvement and 
adaptation does exist in the business world, albeit in 
a slightly different context than in science. It is an 
essential aspect of effective management and 
strategic thinking in the business realm. 


Returning briefly to checkers and its relationship 
with business, many of my former checkers friends 
and colleagues became grandmasters. Everyone 
thought I would also become a grandmaster sooner 
or later, but I didn't. I detached myself from this 
world in 1965 and ventured into the wider world with 
the goal of international business. Strangely, I was 
always playing checkers in the business world, and 
now, after 57 years, I know why: "I was always 
falsifying." 
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1.15 Fear of failure 


Fear of failure, or atychiphobia, is the apprehension 
of failing, falling short, or not meeting certain 
expectations of oneself or others. Most professional 
checkers players are familiar with the symptoms: 
irregular heartbeat, gastrointestinal issues, elevated 
blood pressure, respiratory problems, anxiety sweat, 
trembling hands, shaking knees. Some individuals 
seem to never experience it, but most of us are all too 
familiar with it. 


Sport psychologist Peter Blitz had his own 
perspective on fear of failure. He believed that fear of 
failure is a lack of self-confidence, a situation where 
the body receives conflicting commands. For 
instance, like a boy wanting to jump over a ditch. He 
can do it, but he's afraid of landing in it. The boy 
envisions himself lying in that ditch and then slows 
down. Consequently, what he fears happens. Holding 
back is the first instinct when one doubts a positive 
outcome. People tense up, block, and get completely 
stuck. 


Fear of failure can take different forms depending on 
the nature of the performance to be delivered or 
uncertainty about behavior. In chess and checkers, 
we learn to lose, and through analysis, we discover 
our mistakes. We learn from our mistakes, gradually 
playing stronger. 


At a certain point, many checkers players reach a 
similar skill level, and then personality traits start 
playing a role in the pursuit of victory, bringing 
psychology into play. Blitz informed us that top 
athletes must meet three conditions. They must have 
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personality, possess great self-awareness to 
determine what they can and cannot do, and finally, 
they must show a good professional attitude. 


Peter Blitz, 1985 


There comes a time when we overcome this fear of 
failure. For example, checker player A plays a new 
variant against another strong player B, and A knows 
in advance that he will lose because he knows little 
about this new variant. However, A is a creative 
person who believes in his variant and wants to 
become an expert in it. After 20 losing games and 
thorough analysis, A gradually comes back. Initially, 
there are many drawn games, and eventually, A 
succeeds in winning many games because he has 
become a great expert in this new variant. No one, 
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except B, knows this variant, and everyone thinks it's 
bad, playing in their own way. In many cases, they do 
not make the best moves, and A, who knows the 
variant inside out thanks to his many losses and 
failures in the beginning, has an advantage over his 
opponent and usually draws or wins the game. A has 
lost the fear of failure because the desire to become 
an expert was much greater. 


Six-time world checkers champion Harm Wiersma, 
who retired from active sports in 1984, could speak 
from experience. In preparation for the 1981 world 
title tournament, held in the Netherlands, where he 
was the challenger, he felt so 'stressed' that he sought 
the help of a psychologist. 


"At that moment, I realized that I found it pleasant to 
take some pressure off. Although I approach these things 
soberly, I have become convinced that mental guidance is 
very meaningful. I believe in it, in any case." 


Fear of failure was also discussed, and the goal was 
nevertheless the same: to optimize the mental 
functioning of the athlete. According to Blitz: 


"In general, in say ninety percent of cases, mental 
guidance concerns athletes who do not feel sure and have 
a fear of failure. People who do not fully realize what they 
can actually do at decisive moments. My method aims to 
restore someone's self-confidence. This means that in 
nine out of ten cases, you have to teach someone to 
concentrate well. If someone is a hundred percent 
concentrated during an action, he can by definition have 
no fear of failure. I don't treat them. I teach them how to 
apply things themselves and teach them some principles. 
I give them exercises so that they can understand more, 
get a different attitude and mentality, so that they can 
cope when things threaten to go wrong.” 
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Fear of failure also occurs in top checker players. 
Until 1980, in the national title tournaments, the last 
few years had not seen equal arrivals of two or more 
participants. But in 1980, there was no need to be 
surprised anymore. In this tournament, so many 
‘unexpected' results had occurred, and other factors 
had had such a decisive influence that any other 
outcome would also be explainable. Take the meeting 
between Clerc and Van der Wal, for example. With a 
draw, they would probably not benefit. Yet, the top 
players initially sought clear situations this time. 
Even Clerc, presumably out of fear of failure, offered 
a draw early on, which was indignantly rejected by 
Van der Wal. 


Peter Schellekens from Kerkrade had a particularly 
poor start in the semi-finals of the Dutch Checkers 
Championship in Zwolle in 1993. The Limburg 
champion lost in the first round to Johan 
Krajenbrink. He succinctly described his debacle in 
the opening round against Krajenbrink as "fear of 
failure" and further explained, "I played too 
uncertainly in the opening and let myself be pushed 
back a bit. When I made a stupid miscalculation in a 
resolution, it was over." 


After the 16th move, 32-27, the game between 
Sijbrands and Andreiko in 1973 for the World 
Championship was declared a draw at the proposal 
of Andreiko, who played with white. This early 
agreement for a draw indicates that both players 
clearly dealt with fear of failure and the pressure of 
the championship. 


These feelings of anxiety and stress were later 


confirmed by Sijbrands, who spoke about the 
unpleasant side effects he experienced due to this 
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mental pressure. For him, this situation felt like a 
heavy burden lifted from his shoulders when he 
wrote a letter to the World Draughts Federation in 
1974, relinquishing his title as world champion. This 
decision meant an enormous liberation from the 
stress and fear of failure he had experienced during 
the match against Andreiko. It gave him the 
opportunity to free himself from the pressure and 
enjoy playing checkers again. 


Ton Sijbrands 


Andris Andreiko 


Many years later, during the Maarstoernooi of 1993, 
Sijbrands only scored 50% of the points. His fear of 
failure or fear of losing was the cause. When he lost 
to Schwarzman, the former world champion was 
greatly shaken. His next three games ended in a draw 
within two hours each. In his last game, he even 
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missed a win against Johan Krajenbrink, who 
finished above him. 


—_ 


—— 


3 
—_— : ~ 
Johan Krajenbrink, 1987 
Photo: R. C. Croes (Anefo) — Nationaal Archief 
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1.15.1 Business 


From the confessions of seasoned checkers players, a 
compelling conclusion arises: fear of failure is a 
ubiquitous demon that not only dances on the chess 
and checkers boards but also ruthlessly reigns in the 
ruthless arena of business, where the pressure to 
perform and meet expectations forms the backbone 
of every ambitious entrepreneur. In this dazzling 
maze of parallel challenges and shared trials, we 
unveil a kaleidoscope of guidelines to dispel the 
monsters of fear of failure: 


Building the Tower of Towering Self-Confidence: 
Just as kings and queens on the chessboard guard 
their castles, the business warrior must cherish self- 
confidence as the most precious jewel in their 
arsenal. Embark on a quest for self-knowledge by 
considering both successes and failures as fuel for 
personal growth. 


The Forge of Mental Preparation: 
Checkers players who boast mental guidance have an 
advantage that should not be underestimated. 
Indulge in the secret concoctions of meditation and 
mindfulness to banish stress and fear of failure from 
the darkest corners of your mind. 


The Temple of Concentration and Focus: 

Offer sacrifices to the gods of concentration and 
focus, for they are the sentinels that keep the gates of 
fear of failure closed. Redirect your thoughts to the 
task at hand, not to the specters of possible failure. 
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The Gardens of Positive Thoughts: 

Plant the seeds of positive thoughts and harvest the 
fruits of self-assurance. Let the pages of your past tell 
you about triumphs, not defeats, and remember that 
failure is just a step on the road to success. 


The Path of Continuous Improvement: 

The quest for perfection is like a mythical journey 
without end. Instead, embrace the path of 
continuous improvement, where every mistake is a 
building block for a stronger future. 


Mastering the Dragons of Pressure: 

Learn the art of handling performance pressure. Set 
realistic goals, monitor your work-life balance, and 
apply stress-relieving techniques to tame the dragons 
of pressure. 


The Forge of Professional Dedication: 


Forge an unwavering work ethic and boundless 
dedication to self-improvement. Let your efforts 
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speak to the conviction that you have done 
everything to embrace success. 


This epic tale of checkers players reveals that the 
path to defeating fear of failure is filled with 
challenges, but with the right strategies and mindset, 
you can achieve victory, whether on the checkers 
board or in business. It's a battle that every hero can 
win with courage and determination. 


Taking a bold approach is crucial in business. People 
assume various roles, and often they still don't get it 
right in the very first stage. However, this is simply 
the path we must follow to gradually become an 
expert in the type of business where we feel at home. 
A good example is seen in the checker player Harm 
Wiersma, who had long overcome fear of failure and 
was a true fighter on the checkerboard. 
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1.16 Flexibility 


Draughts players must be highly flexible in their 
thinking because a move by the opponent can 
drastically alter the entire situation. 


Daniel Issaléne 


Hans Jansen 


Draughts players strive to weave flexibility into their 
positions. In the position between Hans Jansen 
(white) and Daniel Issaléne (black) mentioned 
earlier, Frans Drost informed us that providing truly 
insightful commentary with the help of analyses was 
challenging. It was also uncertain who had the upper 
hand, although initially, Drost leaned towards the 
white position due to its flexibility. Jansen, too, 
believed he had a better position, but he couldn't 
demonstrate anything concrete after the game. 
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Daniel Jean-Pierre André Issaléne (1948-2012) 
(https://ru.wikipedia.org/wiki/ Uccanen,_Jlanwo.1b) 


Unknown breeds indifference, and untrained leads to 
inadequacy. However, even repeated training does 
not always translate into smooth results in practice, 
as experience has shown. It's remarkable how much 
difficulty even top-level players face, even after years 
and hundreds of recorded games, with the seemingly 
simple move notation in draughts. Some, even at the 
master level, still keep a piece of paper with 
numbering from 1-50 next to the board. It is not easy 
to confront such players with a paradoxically simpler 
notation, as flexibility is often inversely proportional 
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to the difficulty of traditional notation. Therefore, 
flexibility is not a trait bestowed upon everyone. 


Top players are required to have great flexibility due 
to unexpected developments, such as COVID-19 
measures and doping regulations. Playing in 
different countries requires adaptability to local 
customs, food, and weather conditions. 


Sijbrands also mentioned mental flexibility when he 
participated in the World Draughts Championship 
for Continental Teams in 1985, where the directive 
was to draw, preferably as quickly as possible, 
against the Russians. However, Korenjevski, like 
Virni, was not inclined to a quick draw. Initially, 
Clerc and Korenjevski drew, followed later (after 
three and a half hours of play) by Virni and 
Sijbrands. In retrospect, Sijbrands had to admit that 
not only Virni's clock (he had five minutes for fifteen 
moves) but also the position on the board had given 
him every reason to continue playing. However, such 
a radical switch required a certain flexibility of mind, 
and at his age, it became increasingly challenging to 
muster. 


The behavioral characteristics demanded by the 
business world, such as entrepreneurship, ambition, 
initiative, problem analysis, decision-making ability, 
perseverance, flexibility, learning ability, and stress 
tolerance, are essential for today's draughts player, 
as Frank Drost pointed out to us in the 1990s. 
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1.16.1 Business 


Flexibility in the business realm encompasses 
various aspects crucial for adaptability and success in 
a rapidly changing environment. In addition to "out 
of the box" thinking, of which I will provide an 
example, here are some other facets of flexibility: 


Adaptability and Willingness to Change: 

Swift response to changes in market conditions, 
technology, and business models is vital. The ability 
to quickly adapt to new environments is crucial for 
sustained success. 
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Openness to Change: 

Flexible individuals and businesses are receptive to 
new ideas and innovations. They are willing to 
challenge traditional methods to better align with 
changing needs. 
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Problem-Solving Skills: 

Flexible individuals excel at devising inventive 
solutions to unexpected problems. They possess a 
natural talent for swiftly and effectively finding 
answers. 


Teamwork and Collaboration: 

Flexibility also involves the ability to collaborate 
effectively and communicate with diverse teams and 
individuals with different backgrounds. Adapting to 
various work styles and ideas is essential. 


Time Management: 

The ability to prioritize, multitask, and effectively 
manage time pressure is a crucial aspect of flexibility. 
It involves adapting to different deadlines and tasks 
without compromising the quality of work. 


Learnability and Adaptability: 

Flexibility includes the willingness to continuously 
learn and adapt to new knowledge, skills, and 
technologies. The ability to quickly embrace new 
concepts and tools is crucial in an ever-changing 
business environment. 


Out-of-the-Box Thinking: 

This requires the willingness to change direction and 
adapt to new information. Flexible thinkers can 
quickly shift between different ideas and approaches. 
This trait is not only beneficial for flexibility but also 
for creativity, problem-solving, innovation, critical 
thinking, risk-taking, and imagination. 


In the context of draughts, the game teaches out-of- 
the-box thinking. People had already told me during 
my university days that I possessed a lot of intuition. 
Here, the experience of investigation comes into 
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play, and in the business world, one learns to think 
quickly and practically. 


1.16.1.1 A practical example 


One prominent researcher of Italian draughts is Dr. 
Francesco Pratesi, who wanted to know the possible 
first name of C. Mancini, the author of an Italian 
draughts book in 1830. I solved the case in 15 
minutes. First, I consulted my database on Italian 
draughts, which, as expected, yielded nothing. Other 
literature searches also gave no results, so I quickly 
turned to Google Books, where my flexible thinking 
paid off. Dr. Pratesi said the following: 


"Discouraged by these fruitless searches, the idea came to 
me to involve various experts in the matter. I did this by 
sending the same email to all, asking if they could find 
information on the subject in the draughts literature 
available to them. No one responded immediately, and I 
was not disappointed because it concerned an Italian 
draughts player highly skilled in Italian draughts but not 
particularly experienced in its history, and some 
foreigners highly experienced in draughts history but not 
familiar enough with the Italian variant. In short, there 
wasn't much hope. However, a few days later, an email 
from Govert Westerveld opened the right path for me. It 
was not based on any draughts material he had at his 
disposal but simply on an online search that would have 
been easy even for me if I had just thought to phrase it 
correctly. In particular, I received the reproduction of the 
title page shown in Figure 6. Incredibly, with a title page, 
at least two open questions were answered: the 'C' stood 
for Cosimo [first name], and the 'Dottore' was a doctor." 


These aspects of flexibility are essential for 
responding to the dynamics of the modern business 
world. The ability to adapt to changes, solve 
problems, and collaborate is invaluable in promoting 
business success. 
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1.17 Focus 


What is focus? Essentially, focusing means 
‘sharpening’ and is all about directing your attention 
to something, concentrating your mind without 
letting distractions interfere. 


Tanya Chub 


Take the example of Tanya Chub, who secured the 
second position in the women's tournament at the 
inaugural World Mind Sports Games in China. 
Despite losing to Zoja Golubeva from Latvia in the 
final, she claimed the silver medal. In the post- 
Olympic setting of Beijing, the playing hall belonged 
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to Chub for a week and a half. In the preliminaries, 
she defeated one favorite after another. Chub, 
however, kept her composure: 


"I focused solely on myself and took each match at a time. 
In the preliminaries, I didn't even know how many points 
I had. Even in the playoffs (the top 16 played according to 
a knockout format), I treated each game individually. I 
consciously shut out everything from the outside, except 
for my family." 


Focusing is not only crucial on the checkered board 
but also on matters related to draughts. If we aim to 
popularize draughts, our attention must first be 
directed towards children: 


Children need to be encouraged to engage their brains. 
Society as a whole tends to favor superficial, quick 
activities, sidelining concentration and depth, which is 
unfortunate. Just as football has Cruijff courts, we should 
strive to have draughts boards on school, city, and village 
squares. Draughts is part of the history and culture of the 
Netherlands, and it should remain so. To facilitate these 
activities, we need support, and investment in this area is 
essential. The Dam Academy can play a role in this. Our 
focus needs to be on children, fostering their interest and 
involvement in the rich tradition of draughts. 


1.17.1 Business 


Focus, a potent asset, empowers you to keep your 
attention directed towards a specific task or goal. On 
the other hand, attention is a subtle force that 
absorbs and elucidates information in the mysterious 
fabric of our thoughts. In the intricate spectacle of 
the business world, focus unfolds as a brilliant gem, 
indispensable for the blacksmiths of productivity and 
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the forgers of triumphs. Amidst the tangle of 
temptations and noise, a sharp focus enables us to 
defy the power of distractions and resolutely 
embrace our goals. Like a loom of efficiency, focus 
helps us weave meticulously without allowing errors 
to arise. 


Yet, behold, attention has its own mysterious allure 
in this majestic theater of business. As a silent 
observer, attention reveals the depth of information, 
forges insight, and unveils the paths to wise 
decisions. It is the brushstroke that fills the canvas of 
our business with meaning and success. Focus and 
attention, each like a musician in an orchestra of 
business performance, dance harmoniously together. 
Like the notes of a symphony, they evoke the magic 
of result-oriented performance, unlocking the gates 
of triumph in the realm of business. With these skills 
by your side, you can shape your goals and create the 
prism of success for your company. 


In business, "focus" refers to the ability to direct your 
attention, energy, and efforts towards specific goals, 
tasks, or activities. It encompasses various aspects: 


Concentration: 

The ability to fully concentrate on a specific task or 
goal without distraction. This means being able to 
ignore external stimuli and dedicate yourself to what 
is important at that moment. 


Prioritization: 

The ability to determine which tasks or goals have 
the highest value and prioritize them over other 
matters. Focus means knowing what is important 
and directing your time and resources accordingly. 
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Goal Orientation: 

Having a clear understanding of what you want to 
achieve and actively working towards realizing those 
goals. This includes defining measurable objectives 
and steps to achieve them. 


Persistence: 

It means tirelessly and determinedly working 
towards your goals, even when the road _ is 
challenging or when you face obstacles. 
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Elimination of Distractions: 

This involves recognizing and limiting things that 
distract you, such as excessive information, wasting 
time on irrelevant tasks, or negative influences 
hindering your progress. 


Generally, focus in business involves consciously 
directing your mental, emotional, and _ physical 
energy towards the goals you have set, avoiding 
dispersal or fragmentation of that energy. It enables 
you to be more productive and achieve your 
objectives more effectively. 


Entrepreneurs possess immense focus. Because they 
precisely know why they are doing something, they 
can make the business - or a project - significant. 
They gather motives to be highly motivated to make 
what they are working on succeed. They realize that 
there are few other things as important at that 
moment and, therefore, do not easily get distracted. 
Their focus also ensures that businesses - or projects 
- remain manageable. Overview provides insight, and 
focus. 


A model in this approach could be Haitze Meurs, the 
chairman of the Dutch Draughts Federation. Meurs, 
with his business background (founder and owner of 
a consultancy where 160 people now work), can use 
that experience effectively. However, his societal 
experience has also taught him not to rush things. 


"My first action will be to prioritize all the issues," 
says Meurs. "Then you know what to focus on first. I 
am not knowledgeable in the content of draughts. I 
haven't audited the federation, but of course, I will. 
And then we can all look for wisdom together. It's 
better to think smart than work hard." 
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In essence, focus in business is about consciously 
directing your mental, emotional, and _ physical 
energy towards your set goals and avoiding 
fragmentation of that energy. This allows one to be 
more productive and effectively achieve goals. 


141 


1.18 Forcing 


During the international match between the 
Netherlands and Senegal in 1993, Harm Wiersma 
brilliantly dealt with grandmaster Abdoulaye Der. In 
the following diagram, we see how forcing plays a 
crucial role in draughts. 


By advancing the king's piece with 27. 48-43, 
Wiersma increases the pressure and induces the 
black mistake 27. ... 21-26. Now, Wiersma forces the 
win in a beautiful way: 


28.48-43 21-26 29.34-30 25x34 30.39x30 20-24 
31.28-22 23-29 32.33-28 4-10 33.44-40 10-14 
34.30-25 12-17 35.35-30 24x44 36.25-20 14x25 
37.43-39 44x33 38.28x39 17x28 39.32x1 
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Abdoulaye Der, 1993 
(With thanks to Hanco Elenbaas) 


Wiersma has always been a player known for 
surprising opponents with his forcing moves. While 
Ton Sijbrands never managed to defeat Iser 
Koeperman, Wiersma succeeded several times. In a 
second game of a training match between Wiersma 
and Koeperman in 1979, a surprising forcing move 
by Wiersma resulted in gaining a piece! 


It is well-known that the former world champion Ton 
Sijbrands enjoyed experimenting with unusual 
positions in competitive matches and_ local 
tournaments. He often won those games, but 
sometimes he would lose. Here, too, forcing played 
an important role. That happened to him in a game 
against the young Auke Scholma in 1977. 
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Ton Sijbrands 


Auke Scholma 


LO. -s.. % 1-7 17.44-40 35x44 18.49x40 13-18 
19.46-41 18x29 20.33x13 9x18 21.38-33 


1.18.1 Business 


In draughts, "forcing" refers to compelling the 
opponent to make specific moves, placing them in a 
disadvantageous position that ultimately leads to a 
loss. It revolves around creating mandatory moves 
for the opponent while limiting their options. 


In the business realm, "forcing" involves compelling 
certain actions, decisions, or outcomes to achieve a 
favorable result. This concept applies to various 
aspects: 
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Negotiations: 

In negotiations, pressure is applied to achieve a more 
favorable outcome. This can be done by employing 
various tactics such as threats or sanctions. A party 
might threaten negative consequences if the other 
party doesn't agree to the stipulated demands, 
ranging from legal actions to terminating a 
partnership. Urgency can also be created by 
emphasizing the need for a swift decision. 


Decision-Making: 
Pressure can be applied during the decision-making 
process in various ways: 


Creating Consensus: A party may try to forge a 


consensus within a group, making it more 
challenging for dissenting opinions to be voiced. 
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Using Power or Authority: Employing power or 
authority can exert pressure on others to make 
specific decisions. 


Leveraging Information or Expertise: Utilizing 
information or expertise to persuade others to adopt 
a particular standpoint. 


Sales Strategy: 

In sales, there is often an attempt to force a sale by 
pressuring customers. This can involve using time 
constraints, creating a sense of scarcity, and 
employing emotional arguments. 


In business, forcing aims to steer towards a direction 
favorable to the company and its objectives, often by 
influencing decisions, actions, or outcomes. While 
the concept of forcing exists in both draughts and 
business, the applications and consequences 
naturally differ. 
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1.19 Frustation 


Frustration is the emotional state of someone 
hindered in achieving their expectations, needs, or 
goals. It can stem from external influences, such as 
overwhelming circumstances, and manifest through 
the individual's character traits, like aggression or 
apathy. 


Frustration is a common occurrence in draughts. 
Playing against a considerably weaker opponent, yet 
failing to secure a win, is a prime example. In 1992, 
Russian player Aleksei Tsjizjov clinched the world 
championship with a remarkable 6-point lead over 
competitors Harm Wiersma, Rob Clerc, and Ton 
Sijbrands. However, during a match in 1993-1994 
against Harm Wiersma, he struggled to maintain his 
title, securing a narrow victory of 22-18. The 1994 
world championship took a turn for the worse for 
Tsjizjov. Despite having advantages in every game, 
he faced difficulty in converting them into wins, 
leading to frustrating draws. Tsjizjov expressed his 
frustration, particularly at not being able to convert 
promising positions into victories. Even Wiersma 
narrowly escaped defeat against him. During the 
world championship's rest day, a rapid chess 
championship took place, where Tsjizjov, already 
assured of the title, dominated, easing his 
frustrations and pocketing 800 guilders. 


In the 1992 world championship, Ton Sijbrands 
faced Ladji Fofana from Ivory Coast. Despite being in 
a seemingly winning position, Sijbrands had to dig 
deep unexpectedly. Post-game, he expressed disbelief 
that the position, under normal play, wasn't a clear 
win. Sijbrands encountered the frustration familiar 
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to top players: having to find an alternative plan due 
to a tactical twist in one of the variations. Eventually, 
he narrowly secured a win against Fofana. 


Ladji Fofana 


True professional draughts players quickly overcome 
the frustration of a tournament or a lost game. An 
example is the game between Gantwarg and the 
Belgian Hubner. Gantwarg secured a_ valuable 
victory, effectively combating his frustration over 
what he perceived as a manipulated result between 
Tsjizjov and Koeperman. Koeperman dismissed the 
accusations from his arch-enemy as nonsense. 


Whether in chess or draughts, both games are played 


with the intent to win, and when failure occurs, 
blame ultimately falls on no one else. However, in 
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practice, dealing with the aftermath of a lost game, 
tournament, or match can be a challenging matter. A 
minor but frustrating illness has always been a 
conveniently accepted excuse. 


Fred Ivens in 1989 (Photo: Pim Ras) 


Processing frustration swiftly is no easy task. Fred 
Ivens found a quick solution. In a memorable final 
round in Samarkand in 1969, Andris Andreiko 
needed to defeat Dutch draughtsman Fred Ivens to 
win the tournament. Andreiko employed one of his 
psychological tricks, fixating on Ivens with his cold, 
fish-like eyes before making his first move. The 
tensions on the board rose, and after a miscalculated 
sacrifice by the reigning world champion, Ivens had 
the opportunity to win with a combination. Everyone 
gathered around his board, sensing the potential. 
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Due to nerves, Ivens executed the wrong 
combination, spending an hour playing table tennis 
afterward to fend off all the frustrations. 


1.19.1 Business: 


And what about frustration in business life? For 
many, the everyday reality of frustration in business 
life is a familiar one. Frustration stems from many 
sources, such as lack of recognition, obstacles in 
achieving goals and uncertainty about the future. It 
can stem from multiple factors: 


Disparities: 
When individuals feel that their treatment is not 
aligned with peers or achievements, it can evoke 
frustration. 


Constraints: 
If there's a pervasive sense that one cannot attain set 
goals, it can lead to frustration. 


Uncertainty: 
When individuals are unsure about what the future 
holds in the company, it may lead to frustration. 


Frustration can have a negative impact on business, 
causing conflicts, productivity issues, and a 
deteriorating work atmosphere. Addressing potential 
frustrations with clear and effective communication 
is crucial. 


This minimizes misunderstandings and prevents 


conflicts. Setting realistic goals also contributes to 
reducing frustration, as unattainable goals often lead 
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to disappointments. Building a supportive network 
with colleagues, mentors, or friends can assist in 
stressful situations. Learning effective stress 
management techniques like mindfulness and time 
management contributes to reducing frustrations in 
the business environment, preventing decreased 
productivity, a negative work atmosphere, and 
conflicts. 


Strategies to Reduce Frustration in Business: 


Be Transparent and Open: 
Create an environment where people feel comfort- 
table expressing their opinions and asking questions. 


Provide Clear Guidelines and Expectations: 
Ensure that people understand what is expected of 
them. 
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Communication: 
Discuss feelings of frustration with a trusted person 
to process them and find a solution. 


Specific Tips for Dealing with Frustration in 
Business: 


Identify the Source: 
Understand what is causing the frustration to 
manage it better. 


Talk About It: 

Discuss the frustration with someone you trust. This 
helps process emotions and may lead to finding a 
solution. 


Channel Frustration: 
Find a healthy outlet for frustration, such as exercise, 
writing, or discussing it with a therapist. 


Focus on the Positive: 
Concentrate on the positive aspects of your life and 
work. This can help reduce the level of frustration. 


Remember that frustration is a normal emotion. It is 


acceptable to feel frustrated as long as you manage 
this emotion in a healthy way. 
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1.20 Homemade diligence 


"With diligence, the result of self-study regarding 
openings, combinations, sacrifices, etc., in the game 
of checkers is indicated. Freek Raman wrote about it 
in The Checkers Game of 1939, and it involved a 
beautiful bait move he executed as the black player in 
a simultaneous game. His opponent fell for it, and 
then Raman executed a beautiful checkers move. The 
position was as follows: 


Black (simultaneous player) played 14-20, white 
enticing to 30-25, which happened, and then black 
went to kings: 


01... 14-20 02.30-25 21-27 03.31x22 12-18 
04.25x14 18x27 05.32x21 23x41 06.47x36 16x27 
07.14x23 24-30 08.35x24 27-32 09.38x27 13-19 
10.23x14 9x47 
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In 1958, the Russian challenger Iser Koeperman 
played against the world champion of 1956, the 
Canadian Marcel Deslauriers. The checkers theorists 
in our country will long discuss the opening of this 
sixth game played in Enschede (again a draw). If they 
fail to find a strengthening move for white, one might 
aptly speak of an Enschede variation. After all, the 
series of moves used by black had so far been 
considered not very commendable. However, 
Koeperman couldn't exploit it. On the contrary, the 
opposite was true. The consequence of this is either 
Koeperman didn't handle the opening well, or in our 
country, some cling too dogmatically to certain 
concepts. About this, theoretical ‘homemade 
diligence’ must bring a decision. When we asked 
Deslauriers for his opinion on his 'new variation,’ he 
looked somewhat surprised. 


"If this variant is considered bad, I'm not aware of it. We 
in Canada have only been playing the international 100- 
square board for a short time, so we haven't had time to 
study your theories on openings. So, I play guided by the 
Canadian approach on the 144-square board. If I do 
daring things according to your opinion, it's only because 
I don't know, and the rest seems even more daring to 


" 


me. 


An honest confession from the Canadian. Since 
Deslauriers came out of the opening with an equal 
game despite all these adventures, the lesson drawn 
might be that some things are much less positive 
than theorists assume. 


The world checkers champion in 1960, the 19-year- 
old student Tsjegolev, believed that one should learn, 
study, and analyze both chess and checkers early in 
life, be it young or old. "Of course, natural talent, 
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perseverance, character, and other factors play a 
significant role!" 


Wjatsjeslaw Tsjegolev, 1961 


In 1989, Ton Sijbrands played a match against 
Anatoli Gantwarg, which he won 7-5. He outplayed 
the Soviet rival Gantwarg both technically and 
tactically. The 'Gunner from Minsk' paled under the 
spotlights of the Deventer Schouwburg against the 
remarkably vital Sijbrands. Little came of his tough 
talk beforehand - 'I'm hungry again, and without 
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hunger, I can't devour Sijbrands.' Each time, 
Sijbrands got the desired game positions on the 
board, and after the sixth and final game, the walking 
checkers encyclopedia said: "The opening position 
after the fourteenth move is only known from one of 
my own training games, and we've discussed this 
variant extensively this morning." Sijbrands' 
enthusiasm seems to be a result of the perfect 
collaboration with his youthful second Johan 
Krajenbrink, who not only showed great involvement 
but also had a significant contribution to this match. 
For the true checkers enthusiast, the match more 
than met the high expectations. Sijbrands' creativity 
was a feast for the eyes. He surprised the Russian 
almost daily, and he was also constantly wary of his 
opponent's ‘homemade diligence.’ Not always 
justified, as Krajenbrink chuckled: "Gantwarg lets 
himself be bluffed in positions we haven't even 
looked at." 


Harm Wiersma's diligence has finally paid off. For a 
long time, it seemed that the Frisian would miss out 
on the world checkers title, as to acquire that title, he 
had to outsmart titleholder Anatoli Gantwarg in the 
WK revenge match at least once. No matter how 
much checker violence Wiersma initially applied, he 
seemed to fail as a challenger. The redemption only 
came in the fifteenth game, after which the shaken 
Gantwarg was put four points behind in two more 
duels. After that, the 28-year-old Wiersma 
definitively recaptured the world title with two 
draws. Just like in Utrecht in 1979, the match ended 
in a 22-18 victory for the Frisian. His play could 
captivate checkers enthusiasts, and that was 
undoubtedly thanks in part to the assistant work of, 
among others, Sijbrands and Scholma. The entire 
support team proved its worth, including the 
psychologist. 
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1.20.1 Business 


In the business world, there is no exact equivalent for 
the Dutch term ‘huisvlijt,' so we must replace it with 
‘self-education.’ 
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Self-education in business encompasses a broad 
range of initiatives through which individuals can 
expand their knowledge, acquire new skills, and 
implement innovative strategies. This goes beyond 
conventional formal education as it focuses on self- 
directed growth and a continuous drive for 
improvement and expansion. The practice of self- 
education in business is becoming increasingly 
relevant in a constantly evolving world, aiding in 
building competitive advantage and_ fostering 
innovation. Let me share my own self-education 
experiences during the evenings, leading to the 
creation of two enterprises with the assistance of 
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highly skilled chemists, later acquired by 
multinational corporations. 


Language Study and International Growth: 

Language study is a crucial aspect of self-education 
in the business world, especially in an increasingly 
globalized economy. Learning new languages not 
only provides access to different markets but also 
facilitates effective communication with 
international customers, partners, and colleagues. 
Mastering languages enables entrepreneurs and 
businesses to expand their global reach and explore 
new business opportunities. 


Product Creation and Innovation: 

The concept of product creation and innovation 
illustrates an essential facet of self-education in 
business circles. This involves exploring new ideas, 
understanding market requirements, and 
conceptualizing groundbreaking solutions. Through 
self-education, individuals are empowered to stay 
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abreast of new trends, conduct market analyses, and 
think creatively to create products that are unique 
and valuable to consumers. 


Upcycling and Sustainability: 

Self-learning about sustainability involves seeking 
ways to revamp and reuse waste. It not only 
contributes to preserving our planet but also 
presents an opportunity to earn extra income while 
simultaneously enhancing the eco-friendly image of 
your company. 


Digital Transformation and New Applications: 

In the digital era, self-education in developing new 
applications for existing products is invaluable. This 
entails understanding the latest tech trends, 
exploring ways to improve existing items, or finding 
entirely new ways to use them. It's essentially about 
discovering how technological advancements can 
enhance the customer experience. 


Benefits of Self-Education in Business: 

The primary benefit of self-education within business 
circles is the ongoing development of both 
individuals and _ organizations. By continually 
learning, businesses can navigate market changes 
more easily and stay ahead in the fast-paced business 
world. It's all about staying proactive, anticipating 
trends, and embracing innovation, which is essential 
for the success and growth of a business. 


The process of self-education in business is necessary 
for job retention. It requires dedication and a lifelong 
commitment to learning while remaining open to 
change and new ideas. It enables individuals and 
businesses to adapt to a constantly changing 
environment and thrive in a competitive market." 
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1.21 Individualism 


And so, against the backdrop of this complex 
individuality, we venture into the swirling current of 
individualism, a line of thought that descends with 
fiery explosiveness into the gap between the 
individual and the masses. This river of philosophy 
and perspective fearlessly plunges over the cliffs of 
personal interests, proclaiming its supremacy over 
the calm waters of collectivity. Those caught in the 
flood of individualism dance to the melody of 
personal autonomy and individual freedom, their 
movements choreographed by the waves of unique 
desires and needs. The ongoing quest for 
independence sounds like a thunderous clap, and 
competition rises as a monument to human 
capability to transcend the status quo. A symphony 
of self-realization echoes through every corner of the 
stage, while the ideology proclaims its creed of 
individual rights and freedom that resonates in the 
chambers of social consciousness. 


Returning to our game of checkers, party play in 
checker circles is not classified under the chapter of 
individualism, although the frequently heard claim, 
"I can play checkers," suggests that many, by setting 
their own standards, place the player's right above 
the game! Party play at a high level does not allow 
individualism, but it is indeed the most solitary form 
of checkers. After all, a checkers game is a strictly 
personal experience; a lonely struggle against ever- 
new secrets of an age-old game. Alongside concrete 
knowledge, intuition and luck play an abstract role, 
and no analysis is capable of reproducing that total 
experience. An experience that is different for every 
player; otherwise, there would be no decision. 
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As for checker composition, this art of the checkers 
game does have an individualistic image! Quite 
peculiar, considering that this form of checkers aims 
at an exchange of ideas that are collectively explored. 
Ideas that should also be normed according to the 
Sharp Rules (SR). A composition must adhere to 
these established S.R. Individualism is excluded by 
the S.R., which explains the small number of 
checkers players engaging in checker composition! 


Dr. Arie van der Stoep 
(One of the best draughts problemists and historians in the 
Netherlands) 
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Here are some examples to clarify the difference 
between individualism and individuality: 


Examples of Individualism: 


Political Standpoint: 

A person strongly believing in_ individualism 
advocates for less government intervention and 
emphasizes individual freedoms and rights, such as 
minimal bureaucracy and taxes. 


Self-Sufficient Living: 

An individualistic person may prefer independently 
solving problems, avoiding dependence on others, 
and emphasizing personal responsibility over 
collective actions. 


Examples of Individuality: 


Creative Expression: 

The unique artistic style of a painter, writer, 
musician, chess player, and checkers player illustrate 
their individuality, as this style reflects the personal 
characteristics and originality of the artist. 


Personal Values and Interests: 

One's unique values, beliefs, and interests, such as a 
passion for a specific hobby, a distinctive life 
philosophy, or an unusual interest, demonstrate their 
individuality. 


In summary, while individualism focuses on 
promoting individual interests and _ rights, 
individuality refers to the unique and distinctive 
characteristics that make each person unique. 
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1.21.1 Business 


Once upon a time, there were two friends named 
Peter and Paul. Peter was an individualistic person. 
He was not afraid to express his opinions, even if 
they were unpopular. He was also not afraid to take 
risks. Paul was a more collective person. He was 
more interested in the well-being of the group than 
in his own individual interests. He was also more 
willing to compromise. The two friends often had 
disagreements. Peter felt that Paul compromised too 
much and did not express his own opinion enough. 
Paul felt that Peter was too selfish and did not 
consider the interests of others enough. 


One day, Peter and Paul had a discussion about a 
new project their company wanted to start. Peter was 
enthusiastic about the project and wanted to do 
everything to make it succeed. Paul was _ less 
enthusiastic and thought the project was too risky. 
Peter and Paul got into a heated discussion. They 
shouted at each other, and they were not willing to 
compromise. Eventually, the boss of the company 
decided to cancel the project. Peter was 
disappointed, but Paul was relieved. 


After this event, Peter began to realize that his 
individualism could sometimes lead to problems. He 
decided to consider the interests of others more. Paul 
also began to realize the importance of expressing his 
own opinion, even if it was unpopular. He decided to 
be more assertive. Peter and Paul remained friends, 
but they learned to deal with their differences. They 
learned to compromise and respect each other's 
interests. 
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The message of the story 

The story of Peter and Paul illustrates how 
individualism and collectivism can influence each 
other. In this case, Peter's individualism led to 
conflicts with Paul. But ultimately, it also led to a 
change in Peter's’ behavior. In __ business, 
individualism can be a wonderful force. It can lead to 
innovation and creativity. However, too much 
individualism can also cause conflicts, and that's why 
it needs to be balanced with collectivism. It's great 
for individuals to bring forth their unique talents and 
skills, but without the help of other members of the 
company, it remains questionable whether this is the 
best solution for the company. It is better to 
compromise. 


Peter's traits, such as expressing his opinion, 
willingness to take risks, and striving for his own 
goals, emphasize an individualistic tendency. The 
contrast between Peter and Paul represents, in a way, 
the tension between individualism and collectivism. 
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However, the evolution of Peter and Paul shows a 
certain change in their approach. Peter starts to 
consider others, indicating a recognition of the 
importance of collectivism. Paul becomes more 
assertive and starts expressing his _ opinion, 
indicating a development in his individuality. 


The story underscores the value of balance between 
individualism and_ collectivism. While initially 
emphasizing individual and collective perspectives, it 
concludes with an appeal for a harmonious synergy 
between both approaches to form a thriving company 
culture. 
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1.22 Individuality 


The game of checkers requires a great deal of 
creativity and individuality. Checkers players must 
develop their own strategies and tactics to win. This 
means they have to cultivate their own unique way of 
thinking and playing. 


There are many different styles in checkers. Some 
players are aggressive, aiming to defeat their 
opponent quickly. Others are more defensive, 
working to strengthen their position before 
launching an attack. Yet, others are more creative, 
attempting to surprise their opponent with 
unexpected moves. 


A player's individual style in checkers is often shaped 
by their personality. Aggressive checkers players are 
often confident and competitive. Defensive players 
are often patient and analytical. Creative checkers 
players are often original and resourceful. 


Individuality in the world of checkers: 


Checkers is more than just a game; it's a lifestyle for 
many people. Checkers players are often passionate 
about the game and spend a significant amount of 
time studying and playing checkers. 


Checkers players can express their individuality in 
various ways in the world of checkers. They can 
develop their unique style of play. They can also 
develop their unique way of thinking about the game. 
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For example, some players are interested in the 
historical aspects of checkers. They delve into the 
history of the game, the various theories about 
checkers, and the lives of great checkers players. 


Other checkers players are interested in the 
psychological aspects of the game. They delve into 
the psychology of the game, how players think, and 
the influence of emotions on the game. 


Still, other players are interested in the artistic 
aspects of checkers. They delve into the beauty of the 
game, how checkers players create art with their 
moves, and how the game of checkers can inspire 
people. 


A story: 


Let's look at a story about the individuality of a 
checkers player and individuality in the world of 
checkers. 


Once upon a time, before 1900, there was a young 
checkers player named Isidore Weiss. Weiss was a 
highly talented player, but he also had a unique style 
of play. Weiss was a very creative player, always 
looking for new and unexpected capture moves. 


Weiss's style of play wasn't always popular with his 
opponents. Some opponents found Weiss's style too 
unpredictable. They struggled to understand and 
anticipate Weiss's moves. 


Other opponents found Weiss's style too beautiful to 


defeat. They enjoyed playing against Weiss, even 
when they lost. 
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Isidore Weiss was proud of his unique style of play. 
He knew it set him apart from other checkers 
players. He was determined to forge his own path in 
the world of checkers. 


Isidore Weiss 


Weiss's story illustrates how individuality can play a 
significant role in the sport of checkers. Weiss was a 
successful checkers player because he went his own 
unique way. He wasn't concerned about developing 
his own style, even if it didn't appeal to everyone. 


This story about Weiss is just a small example of how 
individuality can develop in the sport of checkers. 
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There are many other ways in which players can 
showcase their individuality. 


The peculiar attraction of the game of checkers lies in 
the fact that it brings out the full personality of the 
player. Their mental strength, as well as_ their 
weaknesses, their complete individuality, shines 
through. 


Strangely, despite the increasing individuality of 
Dutch society, the literature on checkers doesn't 
often discuss the individuality of the checkers player, 
and very little attention is paid to it. 


In October 1984, there was a_ significant 
confrontation between Dutch and Russian checkers 
players. Every day they faced each other in full force, 
where individuality naturally took center stage. After 
all, everyone played for their own chances, and that 
was evident in the results. 


1.22.1 Business 


The individuality of checkers players, with their 
variety of playing styles based on personality traits, 
brings various advantages in the business world, 
particularly in leadership: 


Creative Problem Solving: 

Just as checkers players develop their unique 
strategies, leaders with individuality can devise 
different, sometimes unconventional, approaches to 
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address business challenges. This creativity can help 
find innovative solutions to complex problems. 


Flexibility in Leadership: 

Similar to checkers, where different playing styles 
can lead to success, leaders with diverse personality 
traits can adapt to different business situations. This 
adaptability can result in versatility and effective 
leadership in various scenarios. 


Improved Team Dynamics: 

Diverse personalities in checkers lead to varied 
playing styles. Similarly, a leadership style based on 
individuality can enhance team dynamics_ by 
leveraging different qualities and skills of team 
members. 


Innovative Approach: 

Just as creative checkers players surprise their 
opponents, leaders with a distinctive personality can 
inspire the business environment and stimulate new 
approaches to business development. 


The diversity of playing styles in checkers, shaped by 
the personalities of the players, demonstrates how a 
variety of mindsets and approaches in the business 
world can lead to innovative perspectives and 
successful outcomes. 


The mental skills, strategies, and the pursuit of 
excellence developed during checkers practice may 
contribute to success in the business world and the 
creation of innovative products. Here are some 
aspects that might be applicable: 
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Strategic Thinking: 

The strategies developed in checkers, such as 
forward planning, anticipating opponent moves, and 
finding creative solutions, can translate into strategic 
thinking in the business world. This can aid in 
developing innovative products and pursuing global 
goals. 


Mental Resilience: 

The ability to focus, even under pressure and during 
long gaming sessions, can be a valuable asset in 
business. This resilience can assist in persevering in 
the development of new products, especially when 
faced with challenges and setbacks. 


Drive for Achievement: 

The ambition to excel in checkers can ignite a similar 
ambition in business endeavors. This motivation can 
lead to the pursuit of excellence in developing new 
products and innovating on a global scale. 


Creative Thinking: 

The ability to devise new strategies in checkers, even 
after ceasing actual practice of the mind sport, can 
transition into the ability to generate innovative 
solutions for creating new products from waste 
materials in the business world. 


The drive to be at the top of the world, whether in 
checkers or in business, can undoubtedly play a role 
in the ambition to develop globally creative products. 
These personal qualities and the mindset of a 
competitive checkers player are likely to contribute 
to success in creating new and innovative products." 
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1.22.1.1 A practical example 


Often, I thought that my creativity and the ability to 
produce something not done by others stemmed 
from the game of checkers. This notion was later 
affirmed, as chess researcher Robert Ferguson 
acknowledged in his 1994 thesis 'Teaching the 
Fourth “R” (Reflective Reasoning) Through Chess.' 
He found that in chess players, three aspects of 
creativity increased: fluency, flexibility, and 
originality. 


INCREASE IN CREATIVITY 


COMPARISON BETWEEN CHESS AND NONCHESS 
59.78 


24 206 


8 8 6 8 8 


Y2-P0 


Che oup 
THREE ASPECTS OF CREATIVITY 


SS Aluen FE} Rlexbility HH otiginality 
cy 


Ferguson emphasized that verbal fluency is an 
individual's ability to express a large number of ideas 
in words. Flexibility represents a person's ability to 
produce different types of ideas and transition from 
one approach to another, or to use different 
strategies. Finally, originality is the skill of 
generating ideas that are different from the obvious 
ones. As originality increases in chess, the same 
holds for checkers players. So, we should not be at all 
surprised that former world champion Harm 
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Wiersma came up with so many strange unexpected 
ideas in his business life. Both Wiersma and I were 
blessed with these wonderful qualities of checkers. 


I myself helped create products that were unique in 
the world and was able to find new applications for 
new and old products, even from waste materials. I 
myself had important discussions with TNO to make 
a major study on the permissible daily dose for our 
new sweetener made from oranges. Some products I 
can now name: 


Neohesperidin Dihydrochalcone (sweetener, 1500 
times stronger than sugar) 

L-Rhamnose (used in the aroma industry) 

Carnosic acid (natural preservative to extend the 
shelf life of food) 

Naringin watersoluble (8 food applications) 


And all that in the evenings, because sales had to be 
made during the day. So those were many years of 
intense work. 
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1.23 Insight 


In checkers, insight is the ability to see things that 
are more distant (mentally). It is the clear and 
thorough understanding of many moves in 
complicated positions. 


Max Euwe, 1935 


Max Euwe said about chess that, in addition to 
intellect, it develops other qualities crucial in life: 
patience, caution, insight into the plans of your 
opponent, but also imagination and courage when 
needed. 


It seems wise to discuss Canadian checkers players 


who play on the 144-square board and may have 
better insight than players on the 100 squares. When 
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Ben Springer, the former world champion, went to 
Canada, he played with Willy Beauregard. 


Willy Beauregard (Foto: FMJD) 


On the large 144-square board, he was defeated, 
while Beauregard proved to have complete mastery 
of the 100-square game. Of the 5 games on the 
Canadian board (144 squares), Beauregard won 3 
games, while 2 games ended in a draw. Of the 5 
games on the 100-square board, Beauregard won 1 
game, Springer won 1 game, and 3 games ended in a 
draw. The final score was Beauregard 13 to 7 points. 
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An unexpected situation of insight occurred among 
Canadian checkers players. Raoul Dagenais defeated 
Piet Roozenburg in 1952. 


Raoul Dagenais, 1952 


The grandmaster of the 144 squares came to a 
strange continent to try his luck on a board he was 
not specialized in, and after eight rounds, he still led 
in a tournament where the greatest specialists of the 
100-square board participated. In the end, Dagenais 
lost in the last round against the weakest player, and 
Roozenburg became the world champion with a 2- 
point lead over Dagenais. Still, Dagenais, with 2 
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points less, had a higher score with the Sonnenborn- 
Berger system than Piet Roozenburg with 29 points. 
So, if they had finished equally, the Canadian would 
have been the world champion on S.B. points. 


Marcel Deslauriers (Foto FMJD) 


Another example of the insight of Canadian checkers 
players was Marcel Deslauriers, the romantic. World 
champion (1956) Deslauriers was attracted to 
checkers at a very young age, having been introduced 
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to the game at fourteen by his local barber, who was 
an excellent checkers player. The barber was also 
visited by some other checkers players, with whom 
Deslauriers occasionally played and lost. But when 
he was 15, he managed to win a game against the 
strongest visitor to the barber shop through a 
surprising combination. This visitor saw potential in 
the boy and brought him to the checkers club, where 
Deslauriers came into contact with the greatest 
players of that time. He made great progress but 
could not compete with the strong ones yet. Except 
in quick games because everyone admired _ his 
insight. That would change in favor of the standard 
game later on because his remarkable successes 
would mainly be a result of his incredibly deep 
insight into complicated positions, which he - 
disregarding all theoretical rules - preferred to put on 
the board. 


Perhaps playing quick games and playing on the 
Canadian checkerboard can enhance our insight. 
Canadian checkers is very difficult. In addition to 
deeper combinations, the rules are also somewhat 
different. It is played on a 144-square board, and 
each player has 30 pieces. 


When Wim de Jong was honored in his hometown of 
Haarlem for the championship of the Netherlands in 
1956, the following words approximately 
characterized thoughts about this player and his 
insight: 


"Your games make us shudder. When we replay them, we end 
up in a tangle of fantastic turns and complicated variations that 
require an unprecedented deep insight into the game of 
checkers." 
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Wim de Jong against my teacher Ed Holstvoogd, during the 1962 
Dutch championships 


I managed to beat this great checker player in the 
provincial championship of North Holland in 1965, 
and against my mentor Ed Holstvoogd, I barely 
secured a draw, which earned me a third place in the 
tournament ahead of these two strong checkers 
players, who finished as number 1 and 2 in the 
championship of the Netherlands in 1962. But it also 
meant the end of my checkers career because I saw 
no future in it, as I already informed people in early 
1964 that Sijbrands and Wiersma would be the 
future world champions. At that time, people still 
laughed heartily about it. 


To get back to the performances of Wim de Jong. 
Well, this great checker player was capable of 
anything. In the world championship of 1956, I noted 
the following about him: 
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"What happened with Roozenburg was much more impressive! 
He met the Dutch champion, De Jong, who had not played a 
very good match with his four zeros. However, De Jong was in 
very grand form this evening, and since Roozenburg was so 
willing to follow the checker player from Haarlem on his way to 
the land of unlimited possibilities, the audience witnessed an 
interesting game! What's more, De Jong turned out to know 
much more about this special genre than Roozenburg, and so it 
happened that the favorite No. 1 had to lose a piece with a board 
full of material. After that, De Jong didn't give any quarter and 
took the full loot! It was a truly impressive victory!” 


Koeperman, the mathematician, was a completely 
different type of player than Deslauriers, who only 
had the great insight in common with Deslauriers. 
Koeperman preferred clear positions and then acted 
slowly, unexpectedly. In his game, he was the type of 
a silent killer, which we could compare, among 
others, to the chess player Vasily Smyslov. 


1.23.1 Business 


n the business world, the term "insight" is often used 
to describe someone's ability to understand and 
comprehend situations, people, and market trends 
effectively. It involves the ability to look beyond 
superficial information and recognize underlying 
dynamics and hidden patterns. Insight in business 
shares much in common _ with _ strategic 
understanding and analytical skills. Here are some 
ways in which insight can be valuable in a business 
context: 


Smart Market Analysis: 

Insight provides entrepreneurs with an edge to spot 
emerging market trends before they become 
mainstream. This serves as a guide for strategic 
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decisions, such as entering new markets, creating 
innovative products, or updating existing offerings. 


Competing with an Edge: 

With insight into the moves and plans of 
competitors, weak links and strengths can be quickly 
identified. This provides a competitive advantage as 
the company can fine-tune its strategy based on 
these valuable insights. 


Refined Relationship Management: 

Insight into the desires, needs, and intentions of 
customers and partners lays the foundation for 
better relationships and improved customer service. 
This ability also helps proactively respond to shifts in 
customer behavior and provide targeted solutions. 


Risk Management: 

Insight can help identify potential risks and threats 
to the business. This includes not only external 
factors such as market volatility but also internal 
factors such as operational shortcomings. 
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Decision-Making: 

Individuals with insight can better analyze and 
understand complex situations, leading to well- 
informed decisions. This helps avoid impulsive 
choices and promotes a strategic approach to 
business challenges. 


Innovation: 

Insight can lead to identifying unmet needs or 
opportunities in the market, which, in turn, can 
result in innovative products, services, and business 
models. 


Developing insight in the business world requires a 
combination of observation, critical thinking, 
empathy, market knowledge, and strategic vision. It 
can also be valuable to use information sources such 
as market research, trend analysis, and customer 
feedback to gain a deeper understanding of the 
business environment. Just like in chess, insight in 
the business world can be a differentiating factor 
between success and stagnation. 
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1.24 Interoception 


The inclusion of this word is an exception, but it is 
indeed related to checkers and the life of checkers, 
and a coach should be aware of it. Undoubtedly, 
familiarity with interoception proves to be a valuable 
tool for a checkers coach, especially in the context of 
managing and calming the emotions of their 
checkers players. Here are some reasons why the 
understanding of interoception can play a valuable 
role in the world of checkers training: 


Emotional Balancing: 

Checkers coaches who grasp the intricacies of 
interoception have the ability to support their 
checkers players in recognizing and regulating their 
internal emotions. Whether a checkers player is 
struggling with nerves, tension, or frustration before 
or during a game, a coach imbued with interoception 
can guide the player to pay attention to inner 
sensations. This finely guided path can lead to 
masterful emotional control, where breathing 
exercises and similar techniques serve as a shield. 


Empathetic Interaction: 

Moreover, a coach who has unveiled the nuances of 
interoception presents themselves as an elevated 
communicator and an understanding guide. By 
empathetically realizing that emotional states are 
deeply rooted in internal bodily sensations, the coach 
effectively addresses the concerns of checkers 
players, thus creating an environment of support and 
trust. 
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National coach Harm Wiersma in 1994 
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Decision-Making in Crucial Moments: 

In the intense moments of checkers, when moves 
have the potential to determine the outcome, 
checkers players are faced with choices of crucial 
significance. The mentor who masters the complexity 
of interoception recognizes this crucial necessity and 
guides the players to a refined attunement to their 
inner sensations. Moves are thus _ thoughtfully 
crafted, in line with the whispers of the body itself. 


Performing Under Intense Pressure: 

Witness how checkers players, under the pressure of 
critical moves and strategic considerations, engage in 
an internal dialogue with the body's internal signals. 
The coach, enriched with the insights of interoceptive 
skills, provides players with the secret key and offers 
them strategic tools to remain calm and focused. The 
checkers board stage becomes an arena of courage 
and determination. 


Promotion of Well-being: 

In this way, adorned in the garb of interoceptive 
knowledge, coaches build a sanctuary of emotional 
and mental well-being within the checkers 
community. The profound truth of internal body 
signals is anchored and honored, while fostering an 
atmosphere of self-care and camaraderie. Thus, an 
environment is created where checkers players not 
only attend to their own inner balance but also care 
for their teammates in their team with tender 
affection. 


Ultimately, interoception proves to be a true key for 
coaches aiming to guide their checkers players 
towards enhanced performance and emotional well- 
being on the checkersboard. By understanding how 
internal body sensations steer emotions and 
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behavior, coaches can play a crucial role in shaping 
balanced and complete checkers masters, both 
physically and mentally. Their guidance transcends 
the checkers pieces and extends into the depths of 
the mental realm. 


1.24.1 Business 


Interoception, the internal perception of bodily 
sensations, goes beyond mere sensory awareness. It 
encompasses the heartbeat, breathing, muscle 
tension, and even the subtle fluctuations in 
temperature that permeate human consciousness. 
This intricate interplay of internal signals forms the 
core of our being, anchored in a web of internal 
communication. 


In the business world, interoception can be a 
valuable tool for professionals. Here are some 
reasons why: 


Emotional Balancing: 

Interoception can help regulate emotions. The 
harmony between inner and outer sensations, 
whispered by our own bodies, acts as a guide through 
the labyrinth of our mental state. Navigating this 
inner space can be invaluable in times of intense 
pressure, such as giving a presentation or conducting 
a crucial conversation. 


Empathetic Interaction: 

Interoception can also aid in developing empathy for 
others. By understanding your own bodily 
sensations, you can better comprehend how others 
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feel. This can be useful in relationships with clients, 
colleagues, and other business partners. 


Decision-Making in Crucial Moments: 

Interoception can assist in making better decisions in 
crucial moments. Being aware of your physical 
sensations allows you to trust your intuition better. 
This can be beneficial in situations where quick 
action is required or where the consequences of your 
decision are significant. 


Performing Under Intense Pressure: 

Interoception can help perform better under intense 
pressure. By being aware of your physical sensations, 
you can manage your stress levels and maintain 
focus. This can be useful in situations where you are 
under pressure to perform, such as giving an 
important presentation or meeting a deadline. 


Promotion of Well-being: 

Interoception can also contribute to promoting well- 
being. The internal sensing of bodily sensations 
sheds light on the hidden needs of our bodies. It is 
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like a symphony of wellness, an instrument through 
which stress can be tempered, pain controlled, and 
overall health promoted. When understood and 
obeyed, this internal compass reveals the unexplored 
paths of our inner universe and serves as a guide in 
the quest for self-awareness. 


Practicing Interoception: 
There are various ways to practice interoception. 
Here are some tips: 


Focus on your breathing: 

One of the simplest ways to practice interoception is 
by focusing on your breathing. Sit comfortably, close 
your eyes, and place your hand on your stomach. 
Feel your stomach rise and fall as you breathe in and 
out. 


Pay attention to your muscle tension: 


Also, pay attention to your muscle tension. Go 
through your body and feel how your muscles are. 
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Where do you feel tension? Can you release the 
tension? 


Use your senses: 

Use your other senses to become aware of your body. 
What do you hear? What do you smell? What do you 
taste? What do you feel? 


Conclusion: 

Interoception is a valuable skill that can help 
professionals perform better, develop empathy, and 
promote their well-being. By practicing regularly, 
you can improve your interoceptive skills. 
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1.25 Patience 


The world chess champion, Max Euwe, and a 
significant enthusiast of checkers, once highlighted 
the benefits of chess, which also extend to the game 
of checkers: 


"And that is the beauty of the chess game: that it develops 
not only intelligence but also the other qualities crucial in 
life: patience, caution, insight into the plans of your 
opponent, but also imagination and courage when 
necessary.” 


Maurice Raichenbach at a reception in Amsterdam with Dr Max 
Euwe, world chess champion, 1 January 1937. (Photo FMJD). 


At about four in the afternoon of the new year 1937, 
Mr A. van Broek, chairman of the Dutch Dam 
Federation, addressed the authorities and the public. 
First of all, he welcomed the secretary, Mr Boekman, 
who represented the city of Amsterdam. The 
chairman also thanked Dr Max Euwe, who had 
agreed to make the first move in the game between 
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Raichenbach and Vos. The chairman, Mr Van Broek, 
expressed his admiration for Dr Euwe for winning 
the world chess title 15 days earlier, after defeating 
the Russian-French Aljechin, in a difficult battle that 
lasted 80 days. 


World chess champion Dr Max. Euwe makes the first move in the 
first game between Maurice Raichenbach and Jan Hendrik Vos 
on 1 January 1936. (Photo: FMJD) 


Even children themselves notice the positive effects 
of chess, as recently revealed in a report on Radio 1 
during the Tata Steel chess tournament. "I notice 
that I learn to have patience with things. I used to be 
very hasty and wanted to do things right away. Now I 
can wait better," says a young chess player. 


Learning checkers is not something you get from a 
booklet, nor by memorizing a few openings by heart, 
or by solving problems or replaying games without 
remembering anything. To learn checkers, you need, 
above all, a good dose of patience, enthusiasm, 
passion, aptitude, a couple of healthy brains, and 
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little nervousness. But patience is also crucial in 
chess: 


Chess is a game that requires a considerable amount of 
patience. Even someone who has no understanding of the 
game at all can easily establish that. But one should not 
exaggerate. If you look around at chess competitions and 
observe the players, you might even form a contrary 
opinion. What a nervous bunch they are: in the tension of 
the match, various character traits come to the surface 
that remain more or less hidden in ordinary life. It is 
certain that the quality of patience does not stand out 
first. If you want to get to know a person, play a game of 
chess with him! 


Chairman Mooy of the checkers club "Gezellig 
Samenzijn" spoke about the endless patience of the 
young checkers player Ton Sijbrands: 


"A particularly strong player with pure talent and a rare 
sense of the game. A boy who makes a lot of sacrifices 
and has almost endless patience to achieve this." 


International Grandmaster Harm Wiersma said the 
following about patience: 


"You have to have a lot of patience and try to build a very 
small advantage," said Harm Wiersma. But small 
advantages are often not sufficient for victory in 
checkers. Because in this mental sport, the material 
superiority in the endgame of a king and two pieces 
against one king is still a draw. 


When Wiersma was engaged in his match for the 
world championship against Tsjizjov, he knew better 
than anyone that patience in a checkers match is a 
virtue. After all, in the World Championship match 
of 1981 against Anatoli Gantwarg, the decision also 
came only at the end of the match. 
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Saint-Fort states in his book the following about 
mastering the nervous system: 


“The game of checkers provides healthy relaxation, the 
opportunity to gain new strength, and develops mastery 
of the nervous system.” 


Piet Kuipers, a dedicated checkers player who had 
been the secretary of the Provincial Limburg 
Checkers Board for 28 years, also knew very well 
what patience means for a checkers player: 


"Yes, yes... but I assure you that it is not always pure 
relaxation. You are intensely involved during a game. You 
also need a lot of patience. To still be clever-minded after 
four or five hours takes quite a bit. In the long run, it 
becomes an exhaustion battle. Guaranteed." 


1.25.1 Business 


As in draughts, we find out that in business too, 
patience is a virtue. Patient people achieve their goals 
better than impatient people. Patient people accept 
setbacks and frustration on the way to their goal. 
They continue to put in more effort and do not drop 
out. They are less likely to do something at an 
incorrect or unfavourable time but are able to wait 
until the right moment presents itself. 


Knowledge of customers: 

"Time is money, but with patience, you sell more in 
business. The customer is king, and every customer 
has a different character. It is advisable to know the 
customer well, understanding their strengths and 
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weaknesses. Patience is learned through the game of 
checkers, where a game typically lasts for 4 hours. 
There are even games that stretch to 6-7 hours, 
putting our patience to the test. 


Patience with Others: 

We still have the same number of hours in a day as a 
century ago, but so much more to do. And yet, take a 
moment for this article, learn why patience is good 
for sales, and discover how it can be different. 
Having patience with others plays an essential role in 
this. The saying ‘Patience is a virtue’ indicates that 
patience is a gift appreciated by people. The factor 
‘time’ is crucial for patience. It feels like a warm bath 
when someone takes the time for you, especially 
when you know that the other person is actually 
pressed for time. People who have endless patience 
or angelic patience are spoken of with great 
admiration. In a society where haste is the norm, 
having patience is not a given. On a business level, 
time is money. As a result, organizations that have 
little patience with customers are more the rule than 
the exception. 


Time and Patience: 

What if you made time? I used to have lengthy phone 
conversations with potential buyers in the United 
States, where I patiently explained the significant 
advantages of our products in terms of quality and 
price. They were not accustomed to this, but I 
wanted to be an exception and provide good 
information to potential customers. The quality of 
the conversation is, of course, paramount, but the 
customer is also helped when it leads to long phone 
calls. 'And, of course, it costs money, a lot of money,’ 
but I did not consider it a cost; instead, it was an 
investment in creating loyal customers. Moreover, 
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with long phone calls, I avoided potential long trips 
to that country. 


Investment in Customer Service: 

The primary goal is to provide the best service and, 
in this way, make not only customers but also our 
own employees happy. ‘Every interaction should 
result in a loyal customer, so that you think of us 
tomorrow if you don't buy today.' Therefore, I 
ensured that the samples were sent out the same day 
in the laboratory, and customers told us that they 
could not believe how quickly we could send those 
samples, as no one in Spain did that according to 
them. 
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Self-Control and Resilience: 

The “self? factor, the second crucial element of 
patience is your own attitude. We are talking about 
being patient as a state of mind. What do you do 
when a customer pretends not to understand, and 
you are expected to remain calm? How difficult is it 
to patiently explain something when the other 
person truly does not get it? What if you have to 
watch passively as a customer repeatedly postpones a 
decision? How do you stay calm when everything 
goes differently than you envisioned? Such situations 
demand a lot of your resilience and are not easy. It is 
not for nothing that we have expressions in the 
Netherlands like 'Testing someone's patience’ and 
'His patience was exhausted.' Apparently, in the 
latter case, there was not much left to give. 
Conclusion: count to ten more often Becoming more 
patient is not just a matter of taking time but 
especially of learning to endure and control yourself. 


Practice makes perfect: 

We all know how to do that. Just count to ten more 
often, take a deep breath, swallow a few times, or try 
to distance yourself from the situation for a moment. 
Becoming more patient is simply a matter of 
practice. And of patience. 


1.25.1.1 A practical example 


Between 1990-2012, I worked for various companies 
as a consultant, and one of the directors complained 
that I was never reachable by mobile. I never 
bothered to create haste. When I was on the road 
with the car, I never answered the phone. According 
to traffic rules, this is prohibited — many still do it — 
and I advised the gentleman to send an email to my 
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company in a timely manner because I read it every 
day. 


Regarding patience, I recall a business trip to 
Barcelona. After breakfast at the hotel, I hailed a taxi 
on the long boulevard. Possibly due to my foreign 
appearance, a taxi even stopped for me. The driver 
apologized and mentioned that he had not had 
breakfast yet, so he couldn't help me. I told him that 
this was not a problem at all, as I had absolutely no 
hurry. The driver did not understand this at all; he 
told me that I was the only one in Barcelona who was 
not in a hurry. Perhaps he was interested in my story 
about the lack of haste and avoiding stress because, 
in the end, he decided to take me to my appointment 
after all. 
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1.26 Perception 


What are the qualities that a top draughts player 
needs to be successful? First and foremost, a large 
dose of talent, coupled with extensive knowledge of 
draughts techniques and a good memory. However, 
merely possessing these attributes is not sufficient 
for carefree draughts playing, as the environment 
and overall atmosphere can influence the game of the 
mental athlete. 


Chess, and of course draughts as well, is also 
beneficial for brain development and memory. The 
primary reason why chess is excellent for memory is 
that, to master it, you must learn to expand your 
working memory to hold a plan for various attacking 
moves while simultaneously remembering how the 
opponent might respond to each of those moves. 
Improving working memory enhances IQ because 
you think with what you hold in working memory. 
The more you can hold, the more accurately you can 
think. 


Games like chess, and certainly draughts as well, 
challenge the brain, stimulating the growth of 
dendrites, which are responsible for transmitting 
signals emitted by neurons. Thus, the greater the 
number of dendrites, the better neural 
communication in the brain becomes, and it speeds 
up. On the other hand, playful participation in 
competitive activities also nurtures the formation of 
neural synapses. These connections enable the 
enhancement of thinking speed and effectiveness. 


One of the remarkable qualities that top draughts 
players possess is their unparalleled visual memory. 
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Players like Piet Roozenburg and Wim Huisman 
could play about seven or eight games 
simultaneously "blind," without having a board in 
front of them. Later on, we saw other draughts 
players like Ton Sijbrands with 32 blind games in 
2014 and Prosman with 30 blind games in 2012. 


After Piet Roozenburg, prodigies like Ton Sijbrands 
and Harm Wiersma emerged. The term "prodigies" 
had been used by reporters since 1963. However, 
Harm Wiersma's father was against it, and he did not 
want his son to be called a prodigy. This fifteen-year- 
old, who in 1968, with his photographic memory, 
ranked among the top six players in the world and 
was therefore not considered a prodigy, said: 


"When I close my eyes, I can calculate more than fifteen or 
twenty moves ahead, complete with variations. Usually, that's 
not necessary in practice, but I can do it." 


Father and mother Wiersma congratulated Harm on his 1976 
world championship win. 
(Fotocollectie Anefo — Nationaal Archief) 
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He actually proved to his father that he could play a 
difficult game blindfolded at that time. Playing 
against the grandmasters’ of international 
tournaments, Harm often closed his eyes. He saw 
much more than when he kept his eyes on the board. 


At fifteen, he was in the third grade of MAVO (a type 
of secondary education in the Netherlands). On his 
Easter report card, his grades were: algebra 8, 
geometry 6, languages three sixes, and one seven. 
(The languages were Dutch, English, German, and 
French). He had never been the best in his class, but 
his extraordinary talent lay in draughts, as illustrated 
by a result table from a training tournament held in 
Leeuwarden in 1968, clearly depicting the strength of 
young Harm, as he even defeated Ton Sijbrands. 
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Roozenburg was previously the author of various 
draughts courses at the Leidsche Educational 
Institutions, and he mentioned: "I have written three 
courses, one for beginners, one for advanced players, 
and one for strong players. The last course is for 
people capable of winning a provincial 
championship. How did it go with Harm and Ton? 
They flipped through the first courses, and then they 
knew what was in them. They started studying the 
last course. Moreover, they have a visual memory. I 
am convinced that even now they can reproduce 
move by move the games they played this weekend. 
They can recall them effortlessly. If I present them 
with a game, they know: 'Oh, that was played by so- 
and-so, and it happened at such-and-such a place." 


In 1992, Harm Wiersma frequently delved into his 
early memories. The six world titles he acquired in 
his long career will not come to mind as clear 
milestones in a frequently uncertain, even dark, 
draughts existence. No, the most beautiful 
experience is still when, as a ten-year-old boy who 
barely grasped the basics of the game, he defeated 
the youth champion Govert Westerveld. It is 
characteristic that he immediately adds_ that 
Westerveld is now a successful entrepreneur in 
Spain. 


Saint-Fort states the following in his book about 
memory: 


The game of draughts develops and strengthens in 
practitioners qualities that are very useful in daily life: it 
exercises imagination, memory, and creativity. 


One thing is clear; top-level draughts players have an 
incredibly good memory. They can replay their own 
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games from a few years ago or recall certain positions 
from 30 years ago from memory. 


The brains of bilingual individuals are physically a 
bit different from those of monolingual individuals: 
certain parts of the brain related to language are 
more robust or have changed in the way they are 
connected to others. And these physical changes are 
a result of the repeated use of the tools our brains 
constantly use to interpret everything around us, 
known as cognitive processes. The four basic 
processes are perception, memory, attention, and 
emotion. Speaking or living in different languages 
further exercises these cognitive processes. 


1.26.1 Business 


Memory is a crucial cognitive attribute that can yield 
significant benefits in the business world. Here are 
some aspects where a good memory can be valuable: 


Customer Relations: 

Remembering customer details, from preferences to 
past interactions, elevates customer relationships. 
The ability to apply personal information 
demonstrates engagement and leads to a more 
tailored service. 


Networking: 

In business environments, networking is of great 
importance. A good memory for names, faces, and 
relevant business details can assist in building and 
maintaining valuable business connections. 
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Decision-Making: 

The ability to remember and recall important 
information during decision-making processes is 
essential. It enables individuals to use relevant data 
in making informed decisions and strategic planning. 


Presentations and Negotiations: 

A good memory is advantageous in presentations 
and negotiations. A sharp memory allows for the 
effortless presentation of facts, figures, and other 
relevant information, enhancing persuasiveness and 
credibility. 


Learning and Development Opportunities: 

In the dynamics of business, continuous growth is a 
necessity. A sharp memory facilitates the learning of 
new skills, tracking market trends, and managing 
business information effortlessly. 


Project Management: 


When managing projects, remembering deadlines, 
milestones, and other project details is essential. It 
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contributes to effective project management and 
enhances the overall efficiency of business activities. 


For those looking to strengthen their memory, 
various useful techniques are available, such as 
repetition, association, visualization, and _ the 
creation of mental frameworks. Additionally, 
technological tools for data management and 
reminders can be valuable in business. 


1.26.1.1 A practical example 


In the dynamics of the business world, where time 
equals money and customer satisfaction reigns 
supreme, memory often takes center stage as a silent 
but incredibly powerful trump card. The game of 
draughts has honed my memory and thinking speed, 
proving to be invaluable in my business career. 


During my involvement in the founding of a new 
extraction company, I collaborated with two 
chemists and a saleswoman named Ana. I'd like to 
share the story of this former colleague, who started 
as a simple saleswoman and eventually rose to 
become the top salesperson in the company. 


The Spanish Ana, an indefatigable saleswoman, 
understood like no other that remembering customer 
details could make a difference. During her business 
escapades at trade fairs, she not only memorized the 
names of her customers but also their preferences, 
past conversations, and even personal events that 
occupied them. This wealth of information was the 
key to building sincere, meaningful relationships. 
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With her sharp memory, Ana had a distinctive edge 
in offering her products. In every interaction, she 
could give her customers personal attention, 
resulting in an unmistakable bond of trust and 
loyalty that stood the test of time. 


In her eyes, selling natural extracts was a fusion of 
projects, data, and objectives. Her sharp recall of the 
finest details, sales prices, and discounts enabled her 
to make quicker and more thoughtful decisions. In 
meetings, she would astound her colleagues by 
effortlessly listing specific sales figures and facts that 
others had forgotten, paving the way for success. 


However, her memory was not just a storage space 
for information; it was her personal calling card. The 
fact that she always knew the right name, not only of 
a company's buyer but also their purchases and 
quality preferences, impressed at business gatherings 
and laid the foundation for expanding her network. 


It wasn't magic, nor a gift from above. Ana 
understood the value of her memory and invested 
time and effort to know everything about the 
products. She consciously focused on what she 
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wanted to remember, used various documents, and 
repeated information regularly, making her memory 
her greatest ally in business. 


Ana's memory not only helped her achieve success 
but also opened doors to a world of improved 
communication, increased efficiency, unwavering 
trust, and thoughtful decision-making. For her, a 
good memory was not just a skill; it was a strategic 
weapon in the arena of business success, reflected in 
her high salary. 


This story illustrates how a good memory can play a 
key role in navigating the complex world of business 
and contribute to success and growth in a 
competitive business environment." 
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1.27 Articulate ideas 


The concept of "articulating ideas" is prevalent in the 
game of chess, serving as a guiding principle for 
novice players without delving into specific details. It 
appears that, in this context, these players simply 
translated texts from another language. 


Ton Sijbrands made a significant contribution for 
years by expressing his ideas through magazines and 
game analyses in “De Volkskrant”. This method 
provided a comprehensive understanding of 
positions, and many appreciated his meticulous 
approach to move analysis. 


During my participation in the Dutch Youth 
Championship in 1963, the first three rounds were 
played in Utrecht. In a specific position against 
Gerrit Baas, I initially thought I had a good position, 
but it turned out to be a misconception. After a few 
moves, I even found myself a piece behind. 
Nevertheless, I kept fighting, and after an exhausting 
game of over 5 hours, I managed to win. It was the 
third game, played on a Saturday afternoon, and all 
participants went back home. The following Monday, 
I was early in Apeldoorn. I asked the former world 
champion Piet Roozenburg for his opinion on my 
position and whether there were still possibilities to 
avoid losing a piece. Roozenburg quickly involved his 
colleague Geert van Dijk, and together they 
thoroughly analyzed the position. What struck me 
was how Piet Roozenburg, as an experienced player, 
could articulate his ideas, enabling a less experienced 
player like me to learn from them. Another 
advantage of this collaboration was that it helped us 
get to know each other better. Participants who 
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might never have had reasons to talk to each other 
were encouraged to collaborate. During lunch, it 
even became clear that Ir. Geert van Dijk taught me 
to drink red wine. Since then, here in Spain, I have 
been drinking red wine for over 50 years and have 
often thought of this draughts player. 


Ir. Geert van Dijk, 1966 


According to the Dutch Draughts Federation, Harm 
Wiersma was the best draughts propagandist in the 
Netherlands in 1994, but such recognition doesn't 
come without years of hard work. Therefore, it is 
worth learning more about Wiersma and _ his 
contribution to draughts. In 1977, Wiersma had 
already tried various things in draughts to make it 
more popular and gain members: 


"I've really tried everything with draughts," said the 
Frisian. "Crazy things during simultaneous sessions. 
Letting spectators solve problems while they saw me at 
work. That should inspire, right, because they come 
specially to a hall for that. It doesn't seem appealing to 
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me to just walk around alone for two to three hours. Then 
I make people think and give them something back in the 
form of prizes. But if you think that this will make 
draughts clubs grow, it turns out not to be the case. 
Basically, I'm a kind of showpiece that they can bring in 
wherever they want. Some go to great lengths to set it up, 
but when the time comes, they are too tired to achieve 
results. Sowing without reaping." 


The businessman Harm Wiersma, 1994 
(Photo: Sake Elzinga) 
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At a certain point in 1984, Wiersma withdrew from 
draughts and immersed himself in business for at 
least 8 years, active between Russia and the 
Netherlands. However, he remained the coach of the 
Royal Dutch Draughts Federation (KNDB). In 1992, 
we see him not only as the coach of the Dutch 
Draughts Federation but also actively playing 
draughts again. Several companies were willing to 
contribute financially, provided the language-skilled 
Wiersma (he knows at least 6 languages), who spoke 
fluent Russian among others, would actively play 
draughts again. Thanks to his acquired business 
experience, it became much easier for Wiersma to 
find sponsors for the draughts sport. What stood out 
about this coach was his active involvement in 
articulating and formulating ideas. He had no 
trouble passing on his innovative ideas and new 
strategies to his students during his training 
sessions. 


1.27.1 Business 


The concept of "articulating ideas" in chess refers to 
the ability to express thoughts, strategies, and plans 
clearly and concisely in relation to the moves you 
intend to play. Translated to the business realm, this 
principle is crucial for effective communication and 
the strategic execution of plans. In the business 
world, it is of utmost importance to present your 
ideas in a clear and convincing manner, allowing you 
to persuade others regarding your viewpoints, 
strategies, and objectives. 


210 


Here are some relevant elements in the business 
context: 


Clear Communication: 

The ability to articulate your thoughts and ideas 
clearly and concisely is crucial. It involves using 
language that is understandable to the intended 
audience, simplifying complex concepts for easy 
explanation. 


Uitvoering en Actieplan: 
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Strategic Thinking: 

Aligned with chess strategies, strategic thinking is 
essential in business. You need to identify long- and 
short-term goals and devise ways to achieve them. 


Persuasion and Conviction: 

The power of persuasion is crucial. It is not just 
about expressing ideas but also about convincing 
others of the value of your ideas and strategies for 
the business. 


Collaboration and Leadership: 

Effective collaboration involves listening to other 
team members and collectively studying their ideas. 
Often, this process reveals that their ideas also 
contain improvements. Typically, applying these 
collective ideas leads to the best results. This 
approach motivates people in their work. 


Execution and Action Plan: 

In addition to articulating ideas, it is important to 
present a clear action plan. Such a plan outlines the 
steps, responsibilities, and timelines to realize these 
ideas. 


By using "articulating ideas" effectively in the 
business world, you can inspire others, promote 
teamwork, and work towards specific goals. This 
contributes to an_ effective and _ productive 
organizational culture where clear communication 
and understanding of strategies are essential for 
success. 
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1.28 Resilience 


Resilience is the ability to endure setbacks without 
losing courage. It means being able to take a punch. 


Isidore Weiss's_ resilience was __ particularly 
remarkable. His last appearance was in the World 
Championship of 1912, and he participated again in 
1928, skipping the one in 1925. Given his very poor 
placement in the 1928 championship, people thought 
Weiss was too old and couldn't perform anymore. In 
the 1931 World Championship, he proved once again 
that he still belonged to the very best. He secured the 
third position, behind Fabre and Bizot but ahead of 
Maurice Raichenbach, who occupied the fourth 
position but had defeated Weiss earlier. Weiss was 
the mentor of Maurice Raichenbach, who became the 
world champion in 1933. 


J. W. van Dartelen wrote the following about Weiss 
regarding the 1928 World Championship: 


The result of the veteran Isidore Weiss, holder of the 
world champion title from 1894 to 1912, may have 
surprised many. We never thought this would be the end 
of the once formidable Weiss. He attributes his failure to 
always playing handicap matches in Paris against much 
weaker opponents, to whom he usually gave one or more 
moves. This has caused his playing strength to decline 
rather than improve. However, we got the impression 
that the burden of the years is taking its toll on him. At 
his age (64), it's not easy to have to compete against 
people who are 30 to 40 years younger and in the prime 
of their lives. Moreover, in the last ten years, draughts 
have made significant progress, and this progress has 
surpassed Weiss. He wants to, but he can't anymore. 
Weiss is getting too old, and that says it all! Nevertheless, 
we admire this veteran, who, under these circumstances, 
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showed himself to be a chivalrous player. He loses with a 
smile and gives all credit to his victor. Yes, even in defeat, 
little Weiss is a great man! 


Saint-Fort, in his book, shares the following about 
resilience: 


The experienced draughts player develops significant 
resilience over time. 


In the late '70s and early '80s, she was known as 
Ludmilla Sochnenko, one of the world's best 
draughtswomen. She won the global title in 1980 in 
her hometown of Minsk. Meanwhile, she changed 
her name to Ludmilla Meijler and made her debut in 
the Dutch women's draughts championships. 
According to Meijler, a champion must be excessively 
profit-oriented, unafraid of their opponent, and 
possess enough resilience to come back after a lost 
game. But most importantly, says Meijler, is being 
able to control your emotions. "You have to be tough 
on yourself." She acknowledges that draughts is an 
introverted sport. 


Koeperman, the "dean" of the Russian delegation in 
1970, was 48 years old but seemed far from being 
eliminated. On the contrary, he showed tremendous 
resilience. After his significant defeat in 1969 in the 
match against Andreiko (17-23), he had remarkably 
recovered in 1970 in Monte Carlo. In that European 
tournament, he secured the first place, along with 
Ton Sijbrands, but the Sonneborn-Berger system 
gave Koeperman 341 points and Sijbrands 316. 
Although Koeperman had lost his significant 
advantage of a few years ago, he remained a 
formidable opponent. 
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Iser Koeperman, 1976 


Another draughts player with the right character was 
Wim de Jong from Haarlem, who had many setbacks 
but much more patience. The stubborn persistence 
and the name reveal that Wim de Jong had Frisian 
blood in his veins. Behind the sportsmanship and his 
incredibly high resilience hid a true fighting spirit 
that spared neither friend nor foe. As former world 
champion Piet Roozenburg experienced in 1956 
when he was knocked out by De Jong for the world 
title. In 1962, Wim de Jong became the champion of 
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the Netherlands, and my mentor Ed Holstvoogd took 
the second place in 1962. In 1965, De Jong had a 
setback in the provincial championship of North 
Holland and only secured the 6th place. As 
mentioned, Wim de Jong had great resilience, and 
we Saw this a year later because he took the second 
place in the provincial championship in 1966 behind 
Ton Sijbrands and could participate again in the 
national championship. 


1.28.1 Business 


It is true that the qualities emphasized by Ludmilla 
Meijler regarding the game of checkers, such as 
exceptional memory, analytical ability, concen- 
tration, and emotional control, are indeed very 
valuable traits. These qualities not only come to the 
forefront in checkers but are also relevant to the 
business world. However, without resilience, one 
may not go very far. 


In the business world, there are parallels between the 
skills required for a successful checker player and 
those needed for a successful professional: 


Excellent Memory and Analytical Ability: 

In the business world, the ability to remember and 
analyze information is invaluable. Setting goals, 
developing strategies, and understanding complex 
situations require a sharp memory and analytical 
skills. 


Concentration and the Ability to Take a Step Back: 


The ability to stay focused and occasionally take a 
step back is just as crucial in business environments 
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as it is in checkers. This allows professionals to think 
clearly and make effective decisions, even under 
pressure. 


Emotional Control and Resilience: 

The ability to control emotions and be resilient after 
setbacks is crucial in the business environment. 
Professionals need resilience and must be able to 
bounce back after a setback, continuing to strive for 


Profit-Oriented Fearlessness: 


“ 


Success in business requires a_ profit-oriented 
mentality without fear of challenges. The ability to be 
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goal-oriented and take calculated risks is of great 
importance. 


Introverted Skills: 

Just as checkers is an introverted sport, there are 
situations in business where individual concentration 
and deep thinking are essential. Introverted skills, 
such as self-reflection and the ability to work 
independently, can contribute to innovation and 
creativity. 


Being Tough on Yourself: 

The idea of being "hard on yourself" is indeed a 
crucial trait, both in the context of checkers and in 
the business world. In business, it's important to be 
honest with yourself. You must be able to see what 
you are doing well and what you can improve. You 
also need to be willing to make mistakes and learn 
from them. Being honest with yourself helps you 
better cope with setbacks. You know that everyone 
makes mistakes, and you can learn from them. This 
can help you become stronger and continue to grow. 
This trait contributes to continuous improvement 
and growth, both on the checkerboard and in the 
business arena. 


The ability to balance and apply these qualities in 
both checkers and the business world can be very 
valuable. By drawing parallels between the required 
traits in the world of checkers and those in the 
business world, professionals can learn how to 
effectively leverage their talents and characteristics 
for success. 
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1.29 Self-worth 


Self-worth refers to how much you are worth in your 
own eyes. It speaks to the image you have of your 
identity. Finding joy in your own capabilities brings 
self-satisfaction and a sense of self-worth. 


Manour Kouaté and Baba Sy, 1962 


A prime example was Baba Sy, whose standing on 
the leaderboard was far below his reputation in the 
1969 Brinta Tournament. Nevertheless, the great 
Baba had not lost any of his dignity and self-worth. 
When the chairman of the Russian Draughts 
Federation, attending the tournament as a spectator 
(along with his American counterpart), asked him for 
his address, the Senegalese grandmaster replied, 
"Baba Sy, Senegal is sufficient." 
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Not a good example of self-worth is seen in a player 
like Van Amstel. In the battle for the master title, his 
fear of the opponent became evident. Van Amstel 
drew with Ham, a formidable opponent full of tricks 
and stratagems. Aware of this, Van Amstel, even in a 
position of 10 against 10, seized the opportunity for a 
significant exchange that ensured a draw. He was 
content with a draw against a player like Ham. This 
was evident in his offer of a draw in a position where 
he had an extra piece and still had chances for 
further advantage. Ham sensed the fear in his 
opponent's draw offer and rejected it. Van Amstel 
relinquished all his advantage, sacrificed two pieces, 
and forced the draw. A little more self-worth would 
do Van Amstel no harm, rightly noted a contributor 
to a local newspaper. 


Raymond Saint Fort 
The importance of self-worth is evident in the life 


story of Raymond Saint Fort, born in 1932 in Haiti. 
He served the Huissense Draughts Association and 
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was the first professional draughts player in the 
Netherlands. At that time, he ranked fifth in the 
world, and the plan was for him to spectacularly 
strengthen the Huissense Draughts Association so 
that he could represent his club in the 1964 World 
Championships in Italy. Most of the day, he sat in his 
room above the pub, working on problems for an 
advanced draughts guide. 


Raymond Saint Fort was deaf. He was destined to 
live in a world of silence. Instead of feeling deprived, 
it seemed like he was proud of this isolation. He was 
convinced that, with (draughts) fame, he would 
return to Haiti. The black draughts player did not 
live under pleasant conditions in his homeland. 
Partially due to his disability, he was unemployed. 
His stay in Huissen, the admiration, and friendship 
of many had strengthened his sense of self-worth. 
Nevertheless, his poems written in French expressed 
sadness and melancholy. In one of them, he 
lamented the mild nature that seemed to reserve 
torment and misfortune for the black man. In 
between (draughts) activities, he had composed 
many poems at the Veerhuis. He had collected them 
in a booklet titled "Cris innocents et confidentiels,"” 
which he hoped to publish someday. 


In 1967, we see Raymond Saint Fort as an 
international master in New York. He liked it so 
much in America that he settled there and rose to 
become the draughts champion of the USA. He didn't 
have the strength of Baba Sy from Senegal but 
achieved the 5th place in the 1960 World 
Championship, demonstrating his ability to play 
brilliant draughts games. Below is a position where 
he forced his opponent to surrender in a full position 
through an accumulation of threats. He played this 
game against P. Michel (black) in New York, 1970. 
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Here, black played 28. ..... 7-11? According to Saint 
Fort, this was the losing move. In his notes on the 
game, he wrote, “Now I force the win through a 
masterful maneuver,” which prompted the draughts 
editor Herman de Jong to remark: 


“A lack of self-worth was never suffered by the Haitian 
draughts master.” 


1...7-11 2.27-22 18x27 3.37-31 26x37 
4.42x22 


And with a board full of pieces, black resigned! 
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1.29.1 Business 


Self-worth, in the intricate ecosystem of the business 
world, emerges as a titanic pillar of immense 
significance. The intrinsic ability to embrace the 
perplexities of the business realm and master the 
explosive interplay of factors forms the core of this 
unavoidable phenomenon. 


Self-Confidence: 

Consider, for example, self-confidence, the radiant 
emanation of self-worth that acts as a beacon in the 
dark waters of business interaction. The ability to 
believe in the self-created aura of competence and 
radiate it to others is the essence of the ability to 
forge relationships, network, and wide-open the 
cosmic gates of business opportunities. 


Resilience: 

Resilience, another facet of this masterpiece of 
psychological construction, unfolds as a_ shield 
against the destructive blows and twists of business 
fate. Only those with a lush garden of self-worth can 
not only survive these challenges but also thrive, 
without wavering under pressure and without being 
discouraged by opposing forces. 


Decisiveness: 

Decisiveness, an aspect that stems from this inner 
strength, is the fire that propels the chariot of 
business triumph. The confident souls who surround 
themselves with the shield of self-worth are the ones 
who, without hesitation, grasp the reins of decision- 
making and can navigate fearlessly in the turbulent 
waters of business choices, free from external 
influence. 


223 


Negotiation Skills: 

This is a crucial instrument in the arsenal of those 
who thrive in the business arena, drawn directly 
from the source of self-worth. Knowing and 
respecting one's own value forms a shield against 
bending to the tempting but destructive call of 
unfavorable agreements. 


Leadership: 

Leadership, the pinnacle of this _ brilliant 
orchestration of qualities, sprouts from the roots of a 
high sense of self-worth. Only those who believe in 
their intrinsic value can inspire, motivate, and gain 
the trust of their dedicated followers. 


Cultivating unwavering self-worth in the business 
world requires a profound refinement of cognitive 
attributes. The mirror of self-awareness reveals the 
depth of our strengths and weaknesses, giving us the 
strength to continually work on self-improvement 
while harboring realistic expectations: 
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Self-Respect: 

This is the cornerstone of _ self-appreciation, 
transforming us into valuable individuals, not with a 
hint of arrogance but with humble acknowledgment 
of our worth in the cosmic dance of business. 


Positive Thinking: 

The elevated realm of positive thinking sheds a 
brilliant light on our self-worth, forging positive 
beliefs that enable us to shine in a sea of doubt and 
negativity. 


Emotional Self-Control: 

In business, this is an indispensable pillar. It keeps 
our emotions in check, allowing us to remain the 
calm beacon amidst stormy waters, staying focused 
even in the most stressful business entanglements. 


Goal Orientation: 

Goal orientation forms the path to success, powered 
by the fuel of clear, self-set goals that make our self- 
worth flourish. 


Communication Skills: 

The art of communication, a masterpiece stemming 
from this internal growth, makes us come across as 
confident leaders, and leaves others in awe listening 
to us. 


Self-Reflection: 

Finally, self-reflection teaches us to draw lessons 
from the past, celebrate successes, and use failures as 
building blocks for our ongoing evolution. 


Cultivating an untamed self-worth is an endless 
odyssey, deeply infused with time and dedication. It 
begins with digging into the depths of self-knowledge 
and self-acceptance, unfolding as an epic tale of 
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confidence in ourselves and our inexhaustible 
capabilities. With this precious jewel of self-worth, 
we can embrace the richness of business challenges 
and triumph in the overwhelming opportunities that 
the universe of business offers us. 


1.29.1.1 A practial example 


Here, I will provide a practical example of self-worth: 


In the world of business, where I had introduced my 
own product and our business was steadily growing 
through sales to a major multinational that had 
visited us numerous times, I faced a crucial moment. 
It was a day that would always stay with me, a day 
when my self-worth as a salesperson was put to the 
test and triumphantly rose above everything. 


The story began at London's airport, where I had a 
meeting with our agent and a demanding buyer from 
another large multinational. My product was one in 
which I believed with pride, and I wanted nothing 
less than the best price for what I had to offer. But 
this buyer didn't make it easy for me. He refused to 
pay a fair price and made the negotiations terribly 
complicated. 


At one point, I decided to close my diplomatic 
briefcase and be straightforward. I told him that it 
made no sense to continue negotiating because we 
simply could not do business. Why? Because we are 
indeed what we think we are, and I had complete 
confidence in the value of our product. 


My agent looked at me in surprise; he probably had 
never experienced something like that. But I had 
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learned to keep my self-worth high, just as you learn 
in a game of checkers. You build a strong position, 
gain confidence, and use that confidence to make the 
right move. 


Now, this could be considered contradictory to the 
usual commercial rules. But I had already noticed 
that in Spain, many people were too flattering and 
diplomatic. As a person of Frisian descent, I 
remained down-to-earth and straightforward. I was 
determined not to bend to this multinational. I 
believed in our superiority and made that clear. 


Back at the office, my director wanted to know 
everything about my meeting with the English buyer. 
I told him everything: how I refused to concede to 
low prices, how I believed we were the best in the 
world, and how I had no intention of succumbing to 
the pressure of others. My director was my guardian 
angel, always by my side, handling conversations 
with other shareholders. This gave me the freedom to 
fully focus on my work. 


When an attack in the game of checkers failed, I 
looked for another strategy. Here I had to do the 
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same thing. I involved the Netherlands and quickly 
found a person with good contacts at the Dutch 
branch of the multinational. Together with my new 
Dutch agent, I went to the Netherlands and was 
received with respect. We sat at a large table, and to 
my surprise, the English buyer I had met at the 
airport appeared. 


Thanks to the help of my Dutch agent and the Dutch 
buyer, we now succeeded in closing a good contract. 
During an informal dinner, the Dutch buyer took me 
aside and told me that they had heard in England 
that I was a difficult person, but now they thought 
differently. I remained modest, but inside, I felt 
strong and confident. 
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1.30 Using Imagination 


Harnessing imagination in the domain of checkers 
and other tactical board games unveils a range of 
favorable aspects and requires a specific set of 
cognitive abilities: 


Ingenuity: 

The application of imagination propels checkers 
players to unfold inventive moves and strategies that 
potentially elude the existing arsenal. By being 
imaginative, players can handle unforeseen and 
stunning maneuvers to lead their opponents into a 
labyrinth. 


Problem-Solving Ability: 

In the context of checkers, knotty problems arise 
during the game, such as finding the optimal move 
within a given configuration. Using imagination can 
assist players in devising alternative decisions and 
reforming their problem-solving skills. 


Anticipation: 

Preconstructing possible moves and scenarios in 
their cognitive reflections is an inevitable component 
of checkers. Participants are obliged to think 
proactively and estimate their opponents’ next 
moves. Imagination provides them with a guide to 
build diversified visions of future arrangements and 
record the most suitable strategy. 


Intuition: 


Some moves and determinations are not only 
incubated based on extensive calculations but also 
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rooted in intuition and sensitivity. Imagination can 
help participants refine a deeper understanding of 
the game, make intuitive determinations based on 
experiences gained. 


Originality: 

Engaging imagination can lead to exquisite and 
innovative playing styles and strategic approaches, 
allowing players to distance themselves from their 
peers and achieve hits that astonish their opponents. 


In brief, imagination in the realm of checkers can 
enhance the overall experience, make it more 
challenging, contribute to sharpening players’ 
cognitive abilities, and generate a more significant 
understanding and appreciation of the game itself. It 
acts as an engine that encourages players to venture 
onto new winding paths and explore different 
horizons. 


Behind the checkerboard, we glimpse into the world 
of the checkers player. The human with its 
weaknesses and flaws, with its feelings and 
aspirations, with its imagination and inspiration. In 
short, the world of the human full of that mystical 
feeling that deeply inspires the true checkers player. 


Maurice Raichenbach considered the Netherlands as 
the strongest checkers country in the world in 1938. 
The top class of France and the Netherlands was 
presumably of equal strength, but what immediately 
follows is positively stronger in the Netherlands than 
in France. But from a game-technical point of view, 
Raichenbach preferred the French game. There was 
more flair, more daring in it. 
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In France, people dared to let their imagination run 
more freely than in the Netherlands, where they 
rigidly adhere to theory. The Dutch players generally 
tread the already well-trodden paths, not to offend 
the good ones. Raichenbach considered Springer, 
whom he regarded as his most dangerous competitor 
for the world title, as one of those good ones. 
Springer dared to take risks and deviate from the 
usual. 


The legendary grandmasters Ben Springer (left) and Jack de 
Haas (right) around 1937 
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But that would change in 1948. Ghestem, the world 
champion until then, Keller, and the _ other 
participating Frenchmen, were _ followers of 
positional play. 


Match Maurice Raichenbach — Cees Keller, 1934 


A system characterized by a well-thought-out build- 
up and a fight for positional advantage, an advantage 
that seems seemingly small but where the skilled 
master of it can use the tempo advantage created to 
decide the game in his favor. The disadvantage is that 
skilled defenders often manage to keep a draw. 
Another direction had developed in those years that 
wanted to return to the brilliant attacking play of the 
late 19th century but adapted to modern checkers 
science. They are the romantics, the daredevils, the 
attackers, and Roozenburg was a splendid example of 
that. Seldom did they let a game proceed entirely 
along classical lines. Usually, they left the safe paths 
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of theory and established continuations already in 
the opening. And it must be said: the daredevils had 
triumphed this time! 


Wim de Jong, 1965 


The other daredevil at that time was a checker player 
from Haarlem named Wim de Jong. The buildup in 
the middle game was his strong point. When his 
pieces had advanced from the opening to the 
strategic lines, his, as he called it, imagination 
suggested to him the most whimsical ideas. His way 
of playing checkers was attractive because of the 
imagination with which the combination was 
prepared and, therefore, the deviation from sound 
but dry theories. Wim de Jong didn't make 
grandmaster draws, as it is called in chess, he didn't 
keep his pieces at a distance to be satisfied with one 
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point after thirteen moves. No, he wanted to play 
checkers, and that meant: fight, let the weapons 
clash, start a fight, although it seemed wiser to be 
careful. That fighting spirit enabled him to play 
magnificent games and achieve victories where a 
competitor had never sought. Therefore, De Jong 
had often been able to win against the famous 
theorist Keller and had defeated the talent Huisman, 
who could play eight blind games. 


Match Piet Roozenburg (left) and Wim Huisman (right), 1954 


1.30.1 Business 
In the realm of business, we often find ourselves 


automatically applying the lessons learned during 
the game of checkers. The use of imagination reveals 
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a range of surprising possibilities in the business 
world. Here are some intriguing ways in which the 
power of imagination can manifest in the business 
arena: 


Innovative Exploration: 

In the captivating world of innovative exploration, 
imagination manifests as a sparkling fountain of 
revolutionary ideas and_ exceptional solutions. 
Companies that encourage their employees to 
embark on a creative and unconventional mental 
journey often find themselves in a position to forge 
progressive products, services, and business models 
that stand out like brilliant jewels among their 
competitors. 


The Art of Problem Solving: 

The business domain often presents complex puzzles 
and challenges. Applying imagination helps discover 
unique and effective solutions to these problems, 
leading to a surprising improvement in business 
performance. 
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Visionary Business Strategy: 

Imagination comes in handy for business leaders 
who want to shape a vision for their organization and 
chart objectives. It enables visualizing future 
scenarios and creating a strategic compass to achieve 
these ambitions. 


Creative Marketing Delight: 

In the realm of marketing and _ advertising, 
imagination is a powerful weapon. It allows 
marketers to design enchanting and unforgettable 
campaigns that capture the attention of consumers 
and leave a lasting impression. 


Inspiring Motivation: 

Imagination also serves as a source of inspiration for 
employees and a driving force for unprecedented 
achievements. It supports them in maintaining 
enthusiasm and determination as __ they 
wholeheartedly engage in new challenges, enveloped 
in a cloud of creativity. 


In summary, imagination plays a crucial role in 
business, contributing to innovation, problem- 
solving, and growth within organizations. It 
encourages enterprises to step outside conventional 
paradigms and explore new paths, resulting in a 
more dynamic and thriving business world. 
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2013 


Mis afios jovenes al lado 
de Ton Sibrands and 
Harm Wiersma, futuros 
campeones mundiales. 84 
pages. Lulu Editors. 


978-1-291-68365-3 
Paperback 


50 


2013 


De Spaanse oorsprong van 
het Dam- en moderne 
Schaakspel. Volume I. 382 
pages. Lulu Editors. 


978-1-291-6661 1-3 
Paperback 


51 


2013 


Alonso de Cardona, el 
autor de la Questién de 
amor. 88 pages. Lulu 
Editors. 


978-1-291-65625-1 


52 


2013 


Alonso de Cardona. El 
autor de la Celestina de 
Palacio, Ms. 1520. 96 
pages. Lulu Editors. 


978-1-291-67505-4 


53 


2013 


Biografia de Alonso de 
Cardona. 120 pages. Lulu 
Editors. 


978-1-291-68494-0 


54 


2014 


Tres autores de La 
Celestina: Alonso de 
Cardona, Juan del Encina y 
Alonso de Proaza. 

168 pages. Lulu Editors. 


978-1-291-86205-8 


55 


2014 


Blanca, una pagina de su 
historia: Expulsién de los 
moriscos. (With Angel 
Rios Martinez). 


None 
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280 pages. Lulu Editors. 


56 


2014 


Ibn Sab’in of the Ricote 
Valley, the first and last 
Islamic place in Spain. 288 
pages. Lulu Editors. 


978-1-326-15044-0 
Hardcover 


57 


2015 


El complot para el golpe 
de Franco. 224 pages. 
Lulu Editors. 


978-1-326-16812-4 
Hardcover 


58 


2015 


De uitdaging. Van 
damsport tot topproduct. 
Hoe de damsport mij hielp 
voedingsproducten van 
wereldklasse te creéren. 
312 pages. Lulu Editors. 


978-1-326-15470-7 
Hardcover 


59 


2015 


The History of Alquerque- 
12. Remaining countries. 
Volume II. 436 pages. 
Lulu Editors. 


978-1-326-17935-9 
paperback 


60 


2015 


Your visit to Blanca, a 
village in the famous 
Ricote Valley. 252 pages. 
Lulu Editors. 


978-1-326-23882-7 
Hardcover 


61 


2015 


The Birth of a new Bishop 
in Chess. 172 pages. Lulu 
Editors. 


978-1-326-37044-2 
Hardcover 


62 


2015 


The Poem Scachs d’amor 
(1475). First Text of 
Modern Chess. 144 pages. 
Lulu Editors. 


978-1-326-3749 1-4 
Hardback 


63 


2015 


The Ambassador Juan 
Ramirez de Lucena, the 
father of the chessbook 
writer Lucena. 226 pages. 
Lulu Editors. 


978-1-326-37728-1 
Hardcover 


64 


2015 


Nuestro idolo en Holanda: 
El senegalés Baba Sy 
campeon mundial del 
juego de las damas (1963- 
1964). 272 pages. 
(bubok.com). 


None 


65 


2015 


Baba Sy, the World 
Champion of 1963-1964 of 
10x10 Draughts. Volume 
I. 264 pages. Lulu Editors. 


978-1-326-39729-6 
Hardcover 
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66 


2015 


The Training of Isabella I 
of Castile as the Virgin 
Mary by Churchman 
Martin de Cordoba. 172 
pages. Lulu Editors. 


978-1-326-40364-5 
Hardcover 


67 


2015 


El Ingenio 6 Juego de 
Marro, de Punta 6 Damas 
de Antonio de 
Torquemada. 228 pages. 
Lulu Editors. 


978-1-326-4045 1-2 
Hardcover 


68 


2015 


Baba Sy, the World 
Champion of 1963-1964 of 
10x10 Draughts. Volume 
Il. 204 pages. Lulu 
Editors. 


978-1-326-43862-3 
Hardcover 


69 


2016 


The Origin of the Checkers 
and Modern Chess Game. 
Volume I. 316 pages. Lulu 
Editors. 


978-1-326-60212-3 
Hardcover 


70 


2015 


The Origin of the Checker 
and Modern Chess Game. 
Volume III. 312 pages. 
Lulu Editors. 


978-1-326-60244-4 


71 


2015 


Woldouby’s —_ Biography, 
Extraordinary Senegalese 
checkers player during his 
stay in France 1910-1911. 
236 pages. Lulu Editors. 


978-1-326-47291-7 
Hardcover 


72 


2015 


La Inquisicion en el Valle 
de Ricote. (Blanca, 1562). 
264 pages. Lulu Editors. 


978-1-326-49126-0 
Hardcover 


73 


2015 


History of the Holy Week 
Traditions in the Ricote 
Valley. (With Angel Rios 
Martinez). 140 pages. Lulu 
Editors. 


978-1-326-57094-1 
Hardcover 


74 


2016 


Revelaciones sobre 
Blanca. 632 pages. Lulu 
Editores. 


978-1-326-59512-8 
Hardcover 


1S 


2016 


Muslim history of the 
Region of Murcia (715- 
1080). Volume I. 308 
pages. Lulu Editors. 


978-1-326-79278-7 
Hardcover 


76 


2016 


Researches on the 


978-1-326-8 1331-4 
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mysterious Aragonese 
author of La Celestina. 288 
pages. Lulu Editors. 


Hardcover 


77 


2016 


The life of Ludovico 
Vicentino degli Arrighi 
between 1504 and 1534. 
264 pages. Lulu Editors 


978-1-326-8 1393-2 
Hardcover 


78 


2016 


The life of Francisco 
Delicado in Rome: 1508- 
1527. 272 pages. Lulu 
Editors. 


978-1-326-81436-6 
Hardcover 


79 


2016 


Following the Footsteps of 
Spanish Chess Master 
Lucena in Italy. 284 pages. 
Lulu Editors. 


978-1-326-8 1682-7 
Hardcover 


80 


2016 


Historia de Granja de 
Rocamora: La Expulsion 
en 1609-1614. 124 pages. 
Lulu Editors. 


978-1-326-85 145-3 
Hardcover 


81 


2013 


De Spaanse oorsprong van 
het Dam- en Moderne 
Schaakspel. Deel II. 384 
pages. Lulu Editors. 


978-1-291-69195-5 
paperback 


82 


2015 


The Spanish Origin of the 
Checkers and Modern 
Chess Game. 

(De Spaanse oorsprong 
van het Dam- en Moderne 
Schaakspel) 
Volume III. 
Lulu Editores. 


312 pages. 


978-1-326-45243-8 
Hardcover 


83 


2014 


El juego de las Damas 
Universales (100 casillas). 
100 golpes de al menos 
siete peones. 120 pages. 


13-978-84-604-3888- 


0 


84 


2009 


Siglo XVI, siglo de 
contrastes. (With Angel 
Rios Martinez). 153 pages. 
(bubok.com). Authors: 
Angel Rios Martinez & 
Govert Westerveld 


978-84-6 13-3868-9 


85 


2010 


Blanca, una pagina de su 
historia: Ultimo enclave 
morisco mas grande de 


None 
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Espana. 146 pages. 
(bubok.com). Authors: 
Angel Rios Martinez & 
Govert Westerveld 


86 


2017 


Ibn Sab’in del Valle de 
Ricote; El ultimo lugar 
islamico en Espafia. 292 
pages. Lulu Editors. 


978-1-326-99819-6 
Hardcover 


87 


2017 


Blanca y_ sus _hierbas 
medicinales de antafio. 120 
pages. Lulu Editors. 


978-0244-01462-9 
Hardcover 


88 


2017 


The Origin of the Checkers 
and Modern Chess Game. 
Volume II. 300 pages. 
Lulu Editors 


978-0-244-04257-8 
Hardcover 


89 


2017 


Muslim History of the 
Region of Murcia (1080- 
1228). Volume II. 308 
pages. Lulu Editors 


978-0-244-64947-0 


90 


2018 


History of Alquerque-12. 
Volume III. 516 pages. 
Lulu Editors. 


978-0-244-07274-2 
Paperback 


91 


2015 


La Celestina: Lucena y 
Juan del Encina. Volume I. 
456 pages. Lulu Editores. 


978-1-326-47888-9 
Hardcover 


92 


2015 


La Celestina: Lucena y 
Juan del Encina. Volume 
II. 232 pages. Lulu 
Editores 


978-1-326-47949-7 
Hardcover 


93 


2018 


La Celestina: Lucena y 
Juan del Encina. Volume 
Il. 520 pages. Lulu 
Editors. 


978-0-244-65938-7 


94 


2018 


La Celestina: Lucena y 
Juan del Encina. Volume 
IV. 248 pages. Lulu 
Editors. 


978-0-244-36089-4 


95 


2018 


La Celestina: Lucena y 
Juan del Encina. Volume 
V. (In press) 


978-0-244-57803-9 
Lulu Editors 


96 


2018 


and La 
creator 
Vicent 
author of: 


Draughts 
Celestina’s 
Francesch 
(Lucena), 


978-0-244-05324-6 
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Peregrino y Ginebra, 
signed by Hernando Diaz. 
412 pages. Lulu Editors. 


97 2018 | Draughts and La | 978-0-244-95324-9 
Celestina’s creator 
Francesch Vicent (Lucena) 
in Ferrara. 316 pages. Lulu 
Editors. 

98 | 2018 | Propaladia Lucena In Press 

99 2018 | Question de Amor Lucena _ | In Press 

100 | 2018 | My Young Years by the | 978-0-244-66661-3 
side of Harm Wiersma and | Lulu Editors 
Ton Sibrands, Future 
World Champions — 315 
pages. Lulu Editors. 

101 | 2018 | The Berber Hamlet | 978-0-244-37324-5 
Aldarache in the 11th-13th | Lulu Editors 
centuries. The origin of the | Hardcover 
Puerto de la Losilla, the 
Cabezo de la Cobertera 
and the village Negra 
(Blanca) in the Ricote 
Valley. 472 pages. Lulu 
Editors. 

103 | 2018 | La gloriosa historia | 978-0-244-38353-4 
espafiola del Juego de las | Lulu Editors 
Damas — Tomo I. 172 | Hardcover 
pages. Lulu Editors. 

102 | 2018 | La gloriosa historia | 978-0-244-08237-6 
espafiola del Juego de las | Lulu Editors 
Damas — Tomo II. 148 | Hardcover 
pages. Lulu Editors. 

104 | 2018 | La gloriosa historia | 978-0-244-98564-6 
espafiola del Juego de las | Lulu Editors 
Damas — Tomo III. 176 | Hardcover 
pages. Lulu Editors. 

105 | 2018 | La fabricacion artesanal de | 978-0-244-11700-9 
papel en Negra (Blanca) | Lulu Editors 
Murcia. (Siglo XD Hardcover 

106 | 2018 | La aldea bereber | In Press 


Aldarache en los siglos XI- 
XIII. El origen del Puerto 
de la Losilla, el Cabezo de 
la_Cobertera_y el pueblo 
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Negra (Blanca) en el Valle 
de Ricote. 


107 


2018 


Analysis of the Comedy 
and Tragicomedy of 
Calisto and Melibea. Lulu 
Editors. 131 pages. Lulu 
Editors. 


978-0-244-41677-5 
Lulu Editors 
Hardcover 


108 


2018 


Diego de San Pedro and 
Juan de _ Flores: the 
pseudonyms of Lucena, 
the son of doctor Juan 
Ramirez de Lucena. 

Lulu Editors. 428 pages. 
Lulu Editors. 


978-0-244-72298-2 
Lulu Editors 
Hardcover 


109 


2018 


Dismantling the 
anonymous authors of the 
books attributed to the 
brothers Alfonso and Juan 
de Valdés. 239 pages. Lulu 
Editors. 


978-0-244-26453-6 
Lulu Editors 


110 


2018 


Revelation of the true 
authors behind Villalon’s 
books and manuscripts. 
429 pages. Lulu Editors. 


978-0-244-56448-3 
Lulu Editors 


111 


2018 


Doubt about the authorship 
of the work Asno de oro 
published in Seville 
around 1513. 225 pages. 
Lulu Editors. 


978-1-792-03946-1 
KDP Amazon 


112 


2018 


Damas Espafiolas: Reglas 
y estrategia. Tomo I. 138 
pages. Lulu Editors. 


978-0-244-86526-9 
Lulu Editors 


113 


2019 


El Lazarillo, initiated by 
Lucena and finished by 
Bernardo de Quirés. 282 
pages. Lulu Editors. 


978-0-244-56495-7 
Lulu Editors 


114 


2019 


Damas Espafiolas: 
Direcciones para jugar 
bien. Tomo II. 150 pages. 
Lulu Editors. 


978-0-244-56529-9 
Lulu Editors 


115 


2019 


Damas Espafiolas: 
Principios elementales y 
Golpes. Tomo III. 142 
Pages. Lulu Editors 


978-0-244-26573-1 
Lulu Editors 
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116 


2019 


Damas Espafiolas: 
Concepto combinativo y 
Juego posicional. Tomo 
IV. 117. pages. Lulu 
Editors. 


978-0-244-26590-8 
Lulu Editors 


117 


2019 


Een zwarte bladzijde in de 
geschiedenis van Murcia. 
Wetenswaardigheden over 
de gehuchten en dorpen 
langs de vreemde route 
van de twee vermiste 
Nederlanders in de 
Spaanse deelstaat Murcia. 
303 ~~ bladzijden. Lulu 
Editors 


978-0-244-56569-5 
Lulu Editors 


118 


2019 


Damas’ Espajiolas: La 
partida. Tomo V. 
130 paginas. Lulu Editors 


978-0-244-86605-1 
Lulu Editors 


119 


2019 


Damas_ Espafiolas: Los 
problemas. Tomo VI. 114 
paginas. Lulu Editors. 
Hardcover 


978-0-244-26643-1 
Lulu Editors 


120 


2020 


Tradiciones y costumbres 
holandesas. Vida familiar, 
social y comercial. 312 
pages. Lulu Editors. 


978-0-244-5655 1-0 
Lulu Editors 


121 


2020 


Gonzalo Fernandez de 
Oviedo (Lucena), — the 
unknown son of the 
Embassador Juan Ramirez 
de Lucena and author of 
La Celestina. Volume I. 
414 pages. Lulu Editors. 


978-0-244-27298-2 
Lulu Editors 


122 


2020 


Gonzalo Fernandez de 
Oviedo (Lucena), _ the 
unknown son of the 
Embassador Juan Ramirez 
de Lucena and author of 
La Celestina. Volume II. 
422 pages. Lulu Editors. 


978-0-244-87333-2 
Lulu Editors 


123 


2020 


Muslim History of the 
Region of Murcia (1229- 
1304). Volume II. 300 
pages. Lulu Editors 


In Press 
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124 


2020 


Juan de Sedefio and 


Fernando de Rojas 


978-1-71686-700-2 
Lulu Editors 


125 


2020 


Gonzalo Fernandez de 
Oviedo, the author of 
Lazarillo and Viaje de 
Turquia 


978-1-71679-758-3 
Lulu Editors 


126 


2020 


Testament of Fernando de 
Rojas. Pursuit of the 
missing writer 


978-1-71680-426-7 
Lulu Editors 


127 


2020 


Gonzalo Fernandez de 
Oviedo and Fernando de 
Rojas — the Authors of 
Repeticion de Amores and 
Arte de Ajedrez. 265 
pages. Lulu Editors. 


978-1-71674-220-0 
Lulu Editors 


128 


2020 


Gonzalo Fernandez de 
Oviedo and Continuations 
of La Celestina. 671 pages. 
Lulu Editors 


978-1-71670-562-5 
Lulu Editors 


129 


2020 


My family tree. 53 pages. 
Lulu Editors 


978-1-71668-665-8 
Lulu Editors 


130 


2020 


El Gran Capitan, obra 
escrita por Fernando de 
Rojas & Gonzalo 
Fernandez de Oviedo 
77 pages. Lulu Editors 


978-1-71665-818-1 
Lulu Editors 


131 


2020 


Gonzalo Fernandez de 
Oviedo y sus obras. Tomo 
I. 276 pages. Lulu Editors 


978-1-71665-331-5 
© 


132 


2020 


Analysing Literary Works 
in Fernando de Rojas’ 
Will. Volume I. 719 
pages. Lulu Editors 


978-1-71665-894-5 
© 


133 


2020 


Relatos blanquefios 


In Press 


134 


2020 


Draughts is more difficult 
than chess. El juego de 
damas es mas dificil que el 
ajedrez. 

97 pages. Lulu Editors 


978-1- 716-43612-3 
© 


135 


2021 


Discovering Blanca. 10 
routes to discover its 
natural and cultural wealth. 
Authors: José Molina 
Ruiz, M* Luz Tudela 


978-1-716-37511-8 


22 


Serrano, Virginia Guillén 
Serrano, Govert 
Westerveld — 159 pages 


136 


2021 


Una idea de la vida en 
Blanca alrededor del afio 
1900. Authors: Angel Rios 
Martinez, Govert 
Westerveld — 148 pages 
Lulu Editors 


978-1-716-27209-7 


137 


2021 


Beautiful introductory 
forcing moves and hidden 
combinations. Years 1885 
— 1933 

256 pages — Lulu editors 


978-1-716-17015-7 


138 


2021 


Cambiando Blanca por 
Ricote alrededor del afio 
1900. 195 pages — Lulu 
Editors 


978-1-716-55470-4 


139 


2021 


Draughts dictionary 
English, Spanish, French, 
Arabic, Dutch 

147 Pages. Lulu Editors 


978-1-008-99182-8 


140 


2021 


Tactics & Strategies of the 
World Champion (1895- 
1912) Isidore Weiss in 
Draughts 

349 pages. Lulu Editors. 


978-1-008-96582-9 


141 


2021 


250 New Positions of the 
World Champion (1895- 
1912) Isidore Weiss in 
Draughts. 

283 pages. Lulu Editors 


978-1-008-96563-8 


142 


2021 


Innovative Creativity of 
the World Champion 
(1895-1912) Isidore Weiss 
in Draughts. 333 pages. 
Lulu Editors 


978-1-008-9656 1-4 


143 


2021 


Las Tacticas & Estrategias 
del Campeon Mundial 
(1895-1912) Isidore Weiss 
en el Juego de Damas. 


978-1-4717-9926-6 


144 


2021 


250 Nuevas posiciones del 
Campeon Mundial (1895- 
1912) Isidore Weiss en el 


978-1-7947-2194-4 
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Juego de Damas. 


145 


2021 


Creatividad Innovativa del 
Campeon Mundial (1895- 
1912) Isidore Weiss en el 
Juego de Damas. 


978-1-7947-1992-7 


146 


2021 


Tactique & Stratégie du 
Jeu de Dames par Isidore 
Weiss 


978-1-291-77299-9 


147 


2021 


250 Nouvelles positions 
dans le Jeu de Dames du 
champion du monde 
(1895-1912) Isidore Weiss. 


978-1-7947-0355-1 


148 


2021 


Créativité innovante dans 
le Jeu de Dames du 
champion du monde 
(1895-1912) Isidore Weiss. 


978-1-7947-0052-9 


149 


2021 


Tacktiek & Strategie van 
het Damspel door Isidore 
Weiss 


978-1-7947-8747-6 


150 


2021 


250 Nieuwe Damposities 
van de Wereldkampioen 
(1895-1912) Isidore Weiss 


978-1-7947-2512-6 


151 


2021 


Innovatieve Creativiteit 
van de Wereldkampioen 
(1895-1912) Isidore Weiss 
in de Damsport. 


978-1-7947-1967-5 


152 


2021 


Tattica & Strategia del 
Campione del Mondo 
(1895-1912) Isidore Weiss 
nel gioco della dama 


978-1-387-60954-3 


153 


2021 


250 Nuove Posizioni del 
Campione del Mondo 
(1895-1912) Isidore Weiss 
nel giocco della Dama 


978-1-7947-7386-8 


154 


2021 


Creativita innovadora del 
Campione del Mondo 
(1895-1912) Isidore Weiss 
nel giocco della Dama 


978-1-7947-4069-3 


155 


2021 


Taktik & Strategie des 
Weltmeisters (1895-1912) 
Isidore Weiss in Dame 


978-1-387-92348-9 


156 


2021 


250 Neue Positionen des 
Weltmeisters (1895-1912) 
Isidore Weiss in Dame 


978-1-7947-1197-6 
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157 


2021 


Innovative Kreativitat des 
Weltmeisters (1895-1912) 
Isidore Weiss in Dame. 


978-1-7947-1068-9 


158 


2021 


As taticas & Estratégias do 
Campeao Mundial (1895- 
1912) Isidore Weiss no 
Jogo de Damas 


978-1-84799-808-8 


159 


2021 


250 Novas Posicdes do 
Campeao Mundial (1895- 
1912) Isidore Weiss no 
Jogo de Damas 


978-1-7947-3420-3 


160 


2021 


Criatividade innovadora 
do Campeaéo Mundial 
(1895-1912) Isidore Weiss 
no Jogo de Damas 


978-1-4717-7858-2 


161 


2021 


Joseph Dentroux, le 
premier problémiste le plus 
vieux deu monde 


978-1-7948-0419-7 


162 


2021 


Estrategia para la 
utilizacion integral = y 
comercializacion de 
algunos sub-productos de 
los citricos 


978-1-7947-4227-7 


163 


2022 


Enkele gegevens over de 
geschiedenis van het Fries 
dammen 


978-1-716-02445-0 


164 


2022 


Revelaciones sobre 
Blanca. Tomo II 


978-1-716-01266-2 


165 


2022 


Draughts héroes of the 100 
squares (1850-1912). 
Letters A-H. Volume I 


978-1-4583-8 122-4 


166 


2022 


Draughts Poems from 
France, Spain, Germany, 
Poland, The Netherlands, 
The United States, 
Sweden, Great Britain, and 
Russia. 


978-1-4717-5248-3 


167 


2022 


Doctor Manuel Carceles 
Sabater. Revolucionario en 
el Canton de Cartagena, en 
la Cirugia y en el Juego de 
Damas 


978-1-4716-4610-2 


168 


2022 


Finales del juego de damas 


978-1-4710-7103-4 


255 


segun Dr. Carlos 
Rodriguez Lafora. 
Breve biografia. 


169 


2022 


Libro del Juego de Damas 
segun un Canonigo del 
Sacromonte de la Ciudad 
de Granada 


978-1-716-27209-7 


170 


2022 


Tapas van weleer uit 
Blanca (Murcia); 
behorende tot de morisken 
streek Ricote dat Cervantes 
in 1615 beschreef in Don 
Quijote I 


978-1-4710-4443-4 


171 


2022 


Tapas of yesteryear from 
Blanca (Murcia); 
belonging to the Morish 
Ricote region that 
Cervantes described in 
Don Quijote IT in 1615 


978-1-4710-3976-8 


172 


2022 


Hearty Appetite 

Eduardo Sanchez Molina 
Traductor: Govert 
Westerveld 


978-1-4710-0610-4 


173 


2022 


Gezonde Eetlust 

Eduardo Sanchez Molina 
Traductor: Govert 
Westerveld 


978-1-4709-7871-6 


174 


2022 


Libro de los autos para el 
recluta-miento de _ los 
soldados de milicia de 
Blanca (1635-1642) 


Ebook, sin ISBN 


175 


2022 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 
Reconstruccion de «Flores 
y lagrimas» 


DOI: 
10.13 140/RG.2.2.174 
24.28161 


176 


2023 


El poeta blanquefio 
Antonio Molina Gonzalez 
(1850-1919) 


DOI: 10.13140/ 
RG.2.2.15582.72006 


177 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. «Ratos 
perdidos» Tomo II 


DOI: 10.13140/ 
RG.2.2.13488.02569 


178 


2023 


Carlos Cano y_ Nujfiez 


DOI: 10.13140/ 


256 


(1846-1922). Poeta de 
padres blanquefios. 
Historia de unos amores 
Tomo III 


RG.2.2.10434.04802 


179 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 
Polémica charadistica I 
Tomo IV 


DOI: 10.13140/ 
RG.2.2.24871.62880 


180 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 
Cuestion de Bombo 
Tomo V 


DOI: 10.13140/ 
RG.2.2.32670.41283 


181 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquejfios. 
Polémica charadistica IT 
Tomo VI 


DOI: 10.13140/ 
RG.2.2.32303.41127 


182 


2023 


Carlos Cano y Nufiez 
(1846-1922). Poeta de 
padres blanquejfios. 
Polémica charadistica ITI 
Tomo VII 


DOI: 10.13140/ 
RG.2.2.27873.17768 


183 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 
Mocedades Tomo VIII 


DOI: 10.13140/ 
RG.2.2.25130.49606 


184 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 

Fruta del tiempo Tomo IX 


DOI: 10.13140/ 
RG.2.2.25372.97920 


185 


2023 


José Rodriguez Lopez 
(1863-1890), el guardia 
civil poeta de Blanca 
(Murcia). 


DOI: 10.13140/ 
RG.2.2.31140.14723 


186 


2023 


Tirso Camacho  (1870- 
1937) Cronicas del Pasado. 
(1889-1911). Tomo I 


187 


2023 


Tirso Camacho (1870- 
1937) Cronicas del Pasado 
(1912-1937). Tomo II 


188 


2023 


Tirso Camacho (1870- 
1937) Desde Espafia a 
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Filipinas. Tomo III 


189 | 2023 | Tirso Camacho (1870- 
1937) Esbozos forenses. 
Tomo IV 

190 | 2023 | Tirso Camacho (1870- 
1937) Auras de arriba. 
Tomo V 

191 | 2023 | Tirso Camacho (1870- 
1937) Luciérnagas y 
Sensitivas. Tomo VI 

192 | 2023 | Tirso Camacho (1870- | 978-1-4467-3469-8 
1937) Poemas 1889-1911 
Tomo VII 
Con Manuel Enrique 
Gutiérrez Camacho 

193 | 2023 | Tirso Camacho (1870- | 978-1-4466-9079-6 
1937) Poemas 1912-1937. 
Tomo VII 
Con Manuel Enrique 
Gutiérrez Camacho 

194 | 2023 | Tirso Camacho (1870- 
1937) Reflejos de lo 
Divinos. Tomo IX 
Con Manuel — Enrique 
Gutiérrez Camacho 

195 | 2023 | Tirso Camacho (1870- 
1937) Mondlogos cient- 
ificos. Tomo xX. Con 
Manuel Enrique Gutiérrez 
Camacho 

196 | 2023 | Tirso Camacho (1870- 
1937) Poemas de Sevilla. 
Tomo XI. Por Manuel 
EnriqueGutiérrez Camacho 

197 | 2023 | Tirso Camacho (1870- 
1937) Poemas de Sevilla 
Tomo XII. Por Manuel 
EnriqueGutiérrez Camacho 

198 | 2023 | Tirso Camacho (1870- | 978-1-4467-5185-5 
1937) Regionalismo 
andaluz. Tomo XIII 
Con Manuel Enrique 
Gutiérrez Camacho 

199 | 2023 | Tirso Camacho (1870- 


258 


1937). Joyas y Tradiciones 
Sevillanas. Tomo XIV 


Con Manuel — Enrique 
Gutiérrez Camacho 

200 | 2023 | Tirso Camacho (1870- 
1937) Los grandes 
maestros. Tomo XV 
Con Manuel — Enrique 
Gutiérrez Camacho 

201 | 2023 | Tirso Camacho (1870- 
1937) Ingreso en la 
Academia. Tomo XVI 
Con Manuel Enrique 
Gutiérrez Camacho 

202 | 2023 | Tirso Camacho (1870- 
1937) Academia de las 
Buenas Letras. Tomo XVII 
Con Manuel — Enrique 
Gutiérrez Camacho 

203 | 2023 | Tirso Camacho (1870- 
1937) Premios. Tomo 
XVII. Con Manuel 
EnriqueGutiérrez Camacho 

204 | 2023 | Tirso Camacho (1870- 
1937) Biografia de Tirso 
Camacho. Tomo XIX 
Por Manuel Enrique 
Gutiérrez Camacho 

205 | 2023 | Tirso Camacho (1870- 
1937) Testimonios sobre 
Tirso Camacho. Tomo XX 
Con Manuel — Enrique 
Gutiérrez Camacho 

206 | 2023 | Juego de Damas 978-1-4467-6681-1 
Cognitivo Inglés 
Tomo I 

207 | 2023 | Juego de Damas 978-1-4467-6650-7 
Cognitivo Aleman 
Tomo I 

208 | 2023 | Juego de Damas 978-1-4467-6600-2 
Cognitivo Francés 
Tomo I 

209 | 2023 | Juego de Damas 978-1-4467-6584-5 


Cognitivo Espafiol 


259 


Tomo I 


210 


2023 


Juego de Damas 
Cognitive Portugués 
Tomo I 


978-1-4467-5340-8 


211 


2023 


Juego de Damas 
Cognitivo Italiano 
Tomo I 


978-1-4467-6465-7 


212 


2023 


Juego de Damas 
Cognitivo Holandés 
Tomo I 


978-1-4467-5320-0 


213 


2023 


Juego de Damas 
Cognitivo Ruso Tomo I 


ebook 


214 


2023 


Juego de Damas 
Cognitivo Arabe Tomo I 


ebook 


215 


2023 


Carlos Cano y Nufiez 
(1846-1922). Poeta de 
padres blanquefios. 
Muestras sin valor 
Tomo X 


216 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 

En Serio y Broma 

Tomo XI 


217 


2023 


Carlos Cano y Nufiez 
(1846-1922). Poeta de 
padres blanquefios. 
Hojarasca - Tomo XII 


218 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 

De Militar y Paisano 

Tomo XII 


219 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 

Varios 

Tomo XIV 


220 


2023 


Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanquefios. 

Poemas desconocidos 
Tomo XV 


221 


2023 


Carlos Cano y Cathalan 
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Tomo XVI. 


222 | 2023 | Carlos Cano y Nu&fiez 
(1846-1922). Poeta de 
padres blanqefios. 
Biografias - Tomo XVII 
223 | 2023 | Carlos Cano y Nufiez 
(1846-1922). Poeta de 
padres blanquefios. 
Balart — Tomo XVIII 
224 | 2023 | Fitologia y Dendrologia 978-1-4467-382 1-4 
en Blanca (Murcia) 
225 | 2023 | Lacaida de un pueblo 978-1-4467-2201-5 
226 | 2023 | De val van een volk 978-1-4467-2204-6 
227 | 2023 | Der  Untergang eines | 978-1-4467-2169-8 
Volkes 
228 | 2023 | The Fall of a People 978-1-4467-2196-4 
229 | 2023 | La chute d’un peuple 978-1-4467-2175-9 
230 | 2023 | Juego de Damas 
Cognitivo Holandés 
Tomo IT 
231 | 2023 | Cognitivo inglés Volumen 
II 
232 | 2023 | Cognitivo aleman 
Volumen II 
233 | 2023 | Cognitivo francés 
Volumen II 
234 | 2023 | Cognitivo espanol 
Volumen II 
235 | 2023 | Cognitivo portugués 
Volumen I 
236 | 2023 | Cognitivo italiano 
Volumen II 
237 | 2023 | Cognitivo ruso 
Volumen I 
238 | 2023 | Cognitivo arabe Volumen 
II 
239 | 2023 | Cognitivo polaco Volumen | 978-1-4466-6352-3 
240 | 2023 | Cognitivo polaco Volumen 


Il 
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With Chess and Draughts, you learn business 
strategy. 
You need strategy for the future. 
This is the future strategy for increasing your crop: 
https://en.wikipedia.org/wiki/Rhizophagus iranicus_ var._te 
nuihypharum 


https://symborg.com/en/ 


NOTHING GROWS STRONGER 


Meet us 
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